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FIRE COMPANIES AWAIT 
COMMISSIONERS’ PLAN 
ON ACQUISITION COSTS 


Majority Believe Probe Will Lead 
to Greater Stab:hty in Agents’ 
Compensation 


INQUIRY TO BE HASTENED 








Committee Promises Speed in Ac- 
tion; Attitude of Some of the 
Non-Board Companies 





Fire insurance interests in the East 
are eagerly awaiting the next steps to 
be taken by the special committee of 
the National Convention of Insurance 
Commissioners appointed last November 
to inquire into acquisition costs in gen- 
eral and commissions to local and gen- 
eral agents in particular. Commissioner 
Charles D. Livingston of Michigan, 
chairman of the committee, and Com- 
missioner Howard P. Dunham of Con- 
necticut, president of the commission- 
ers’ convention, who met last week in 
Detroit and then gave out a statement, 
already published in these columns, at- 
tacking increases in commissions and fire 
insurance costs merely for competitive 
purposes, have announced that the West- 
ern situation will lead to a speeding up 
of the committee’s general inquiry. 

Warnings of legislative and insurance 
department action in several states de- 
signed to curb what may be considered 
exorbitant agents’ commissions were 
made by Commissioner Livingston upon 
his return to Lansing, Mich., after the 
conference with Colonel Dunham in De- 
troit. He said that questionnaires will 
be sent out shortly to all the fire com- 
panies asking for information on ¢om- 
mission scales and general practices with 
regard to agency compensation. 

Hearings to Be Held Ultimately 

When these questionnaires have been 
returned to the committee, a meeting of 
that body will be held in Chicago to de- 
cide upon any further action which may 
be deemed essential. Formal hearings 
will then be held, it was indicated, with 
the possibility of legislative action being 
advised unless there is evidence soon of 
greater stability of commissions and 
more self-regulation by the fire compa- 
Mies themselves. The other members of 
this special committee in addition to 
ommissioner Livingston include the 
following state insurance department 
heads: Albert Conway, New York: Mil- 
ton k. Freedy, Wisconsin; Ray Yenter, 
Towa, and George Porter, Montana. ' 
Company heads in the eastern part of 

‘ountry, for the most part are in 
hy with the commissioners’ steps 
rtail the payment of exorbitant 
commissions to agents. They contend 
that Such increases in costs must ulti- 
mately be passed on to the insuring pub- 
lic, and that if there are to be fire in- 
surance rate increases in certain states, 
these increases must be founded upon 

(Continued on Page 28) 
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PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEERRDAGEE Excellent Service and Facilities 
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INSURANCE 


Indemnity Company 


150 William Street, New York 












































Third Week! 
Hundred Million Club’s 


January Experiment 


THE EXPERIMENT: Can a highly-organized PENN 
MUTUAL Agency, not merely maintain, but also healthily 
increase, production during a month’s absence of its chief? 


THE OCCASION: J. Elliott Hall, New York City; Frank 
H. Davis, Denver; John A. Stevenson, Philadelphia; Alexander 
E. Patterson, Chicago; E. R. Eckenrode, Harrisburg; Holgar J. 
Johnson, Pittsburgh;—these comprise our Hundred Million Club, 
the combined annual production of their Agencies exceeding that 
figure. These leaders accompanied President William A. Law and 
Vice-President Hugh D. Hart to a series of General Agents’ Con- 
ferences which will last until the end of January. 


THUS FAR: In the two previous weeks we have published 
in this space the record for January 1-10 and for January 1-17. 
Below are the figures, official, for January 1-24, — paid-for new 
business, the comparison being with the same period of 1929: 


Gain Loss 
Eobibeee Fie. feos i st ee. ; *15% 
Frank H. Davis............... 270% 
John A. Stevenson........... 22 
Alexander E. Patterson....... 38 
E. R. Eckenrode....... Lene 99 ; 
Holgar J. Johneon........... 117 


*Includes Brokerage. Full-time Agents Gained 53% 


The Fourth Report will appear next week. 
Bona fide figures—no gaudy ruffles 
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JOHNSON & HIGGINS TAKE 
OVER TRUSTATE CORP., N. Y., 
HEADED BY J. H. PHILBIN 


Latter Made Assistant Manager of 
New York Concern’s 
Life Division 


WHY MOVE IS IMPORTANT 


Reflects Growing Class of Estate 
Specialists and Trust 
Relationships 











The rapidly growing close relationship 
between life insurance general agencies, 
trust companies, banks and_ lawyers, 
which in the last few years has devel- 
oped a new group of agents who have 
become estate planning specialists, was 
brought to further notice in New York 
this week when Johnson & Higgins, gen- 
eral agents of The Prudential and the 
Home, took over the entire personnel 
and equipment of the Trustate Corpora- 
tion, and J. H. Philbin, president of the 
Trustate Corporation, became assistant 
manager of the life department of John- 
son & Higgins. 

The move is regarded as important by 
the local fraternity not only because of 
the estate experts who will become al- 
lied with the Johnson & Higgins organi- 
zation but also because of the probability 
of future expansion along the lines of 
closer Johnson & Higgins tie-ups with 
other brokerage insurance offices and 
with trust companies which have not at 
the present time a regular insurance 
trust division. 


Philbin’s Career 


Mr. Philbin organized the Trustate 
Corporation less than three years ago. 
He-had no experience in the insurance 
business. A graduate of Yale of the 
class of 1913 and of the Harvard Law 
School, class of 1916, he had been a 
half-back at Yale and rowed on the 
crew there; had seen service in France 
during the war; and had been assistant 
general counsel and secretary of the 
Federal Reserve Bank in New York. The 
Trustate Corporation in the brief time 
of its operation has created about $20,- 
000,000 of trust business and a large 
amount of life insurance has also been 
written by those associated with the of- 
fice. Mr. Philbin’s personal production 
has amounted to several million dollars. 

Discussing the new tie-up Mr. Philbin 
said that three types of service would 
be given: first to the direct clientele 
of Johnson & Higgins; next, an advis- 
ory service either to individual brokers 
or brokerage houses doing business with 
Johnson & Higgins in their capacity as 
general agents; third, there will be a 
service to the new business department 
of various banks and trust companies in 
New York which have not an insurance 

(Continued on Page 14) 
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SAFETY ABOVE ALL ELSE 


The Keynote of The Manhattan Life is 
“SAFETY ABOVE ALL ELSE” 








The Manhattan Life invests Policyholder Funds in guaranteed 
mortgages and bonds of proven soundness, and on which every 
element of possible loss, of principal and interest, has been safe- 
guarded. 


The recent stock market decline emphasizes the wiseness of regu- 
lations governing investments by life insurance companies. And 
particularly the additional precautions voluntarily assumed by the 


Manhattan Life. 





THE MANHATTAN LIFE INSURANCE COMPANY 


Its traditions and ideals have been 
built on the motto of “Reliability” 
and as such has earned the name 


of 


“THE OLD RELIABLE” 


Founded 1850 
654 Madison Avenue at 60th Street 
New York, N. Y. 
THOMAS E. LOVEJOY, President 
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How N. Y. Life Withdrew From Foreign Lands 


Dr. Lawrence Abbott, in New Book Giving History Of Company, 
“Story of the Nylic,” Recites Interesting Phases Of Situations Which 
Arose As Result Of World War; How Company Protected 
Policyholders In Europe and Elsewhere 


Some unusually interesting facts about 
the foreign business of the New York 
Life are contained in the new history of 
the company written by Lawrence F. 
Abbo:t. The book bears the title, “The 
Story of Nylic.” In July, 1870, the com- 
pany granted leave of absence to Vice- 
President Beers for the purpose of “mak- 
ing 2 sea voyage to Europe to devote 
his services to the interest of the com; 
pany in connection with its foreign agen- 
cies.” As a result of this sea voyage 
Harry S. Homans was appointed general 
agent for the Kingdom of Great Britain 
and the continent of Europe, which posi- 
tion he filled until his death in 1889, 
when he was succeeded by W. E. Inger- 
soll, later a vice-president of the com- 
pany. The business of the company in 
Great Britain, Europe and Asia grew 
steadily until when the World War broke 
out in 1914 it had reached vast propor- 
tions. 

In 1884 the company purchased a build- 
ing in Paris for its office; in 1885 it 
erected a building in Berlin; in 1887 one 
in Vienna; in 1891 one in "Amsterdam; 
and in 1894 one in Budapest. In 1900 
the Municipality of Paris presented a 
diploma to the company in recognition 
of the building there. 


European Office of Issue 


The European business, both in Eng- 
land and on the continent, grew to such 
magnitude and the intricacies of lan- 
guages and governmental regulations be- 
came so complex and varied that the 
company found, it necessary to establish 
a fully equipped office of issue which 
would attend to all the detailed trans- 
actions of the company in Europe. Ac- 
cordingly, in 1892 President McCall es- 
tablished such an office of issue in Paris, 
from which the first policy was issued 
on January 1, 1893. There was a full 
complement of officers headed by a di- 
rector-general for Europe and including 
an actuary, a medical director and a 
comptroller. They were given full au- 
thority and responsibility of an inde- 
pendent and affiliated insurance com- 
pany. The office was authorized to pass 
on all risks and issues of policies and 
to adjudicate all death claims. The di- 
rector-general considered all questions of 
the financial investments of the company 
for various countries in Europe and made 
his recommendations to the home office. 
The Paris office was in constant com- 
munication with the home office by cable 
and letter, and a monthly report of all 
transactions was made to the home of- 
fice and included in the company’s an- 
nual statement. 

In 1870 the company could not fore- 
see and they did not imagine that early 
in the coming century international jeal- 
ousies would become so furious that all 
the nations of the world would be en- 
gaged in cutting their neighbors’ throats. 

Pessimistic, But Continue Aboard 
_ There was much of human interest 
in the transaction of foreign business. 
Take the French files, for example. They 
show even attacks upon the company 
og a were the outgrowth of competition 


in ope on a grand and competitive 

scale. Finally in 1892 John A. McCall 

pa Europe and on his return report- 
o 


the trustees that if the question 


of doing business in foreign countries 
had come to him as an original proposi- 
tion he might not have favored it, but 
in view of the obligations which had been 
entered into abroad, he believed it wise 
to continue the business with the hope 
that the difficulties would be mastered. 
In 1894 Mr. Ingersoll in a letter to Pres- 
ident McCall said: “It has been men- 
tioned to me several times that the gen- 
eral impression prevails that the Euro- 
pean business is a burden on the home 
office.” 


An idea of what this burden was may 
be gleaned from the experience of the 
company with the government of Prus- 
sia. “That government, probably prompt- 
ed by the jealous antagonism of its do- 
mestic insurance companies, forced the 
New York Life as well as other Ameri- 
can companies to give up their conces- 
sions for doing business in Prussia by 
imposing regulations for which it was 
impossible to conform,” said Mr. Abbott. 
In the early part of President McCall’s 
administrations Vice-President Perkins 
and Actuary Weeks, after a year’s ne- 
gotiations, persuaded the Prussian gov- 
ernment to send a royal commission of 
three distinguished government officials 
to the home office in New York to in- 
vestigate the affairs of the New York 
Life. The executives and heads of de- 
partments of the home office were di- 
rected to give these royal commission- 
ers access to every book, paper and oth- 
er source of information which could aid 
them in their work. The commission 
made an exhaustive examination, re- 
turned to Prussia, and recommended that 
the company be readmitted to do busi- 
ness in that kingdom, which at the time 
meant virtually the German Empire. The 
situation was somewhat complicated by 
the fact that Iowa and Kansas had 
passed laws imposing greater taxes upon 
foreign companies than domestic compa- 
nies were required to pay. This discrimi- 
natory legislation was vigorously con- 
demned by President McCall. 


European Legislation 


With the growth of the business of 
American life companies in Europe con- 
ditions were created there and elsewhere 
in the world which demanded world 
peace for successful continuance. One 
by one each European country required 
by law that foreign companies should 
invest annually the long reserves ac- 
cumulated in that country and additional 
deposits for added protection in specified 
securities and should place these securi- 
ties in depositories designated by the 
government of the country. 

The reason for this legislation was both 
political and economical; political in the 
sense that in the event of war or other 
international conflicts the local foreign 
government would have .in hand the 
funds to carry on or liquidate the out- 
standing policies on the lives of its na- 
tionals; economic, because such laws cre- 
ated a ready market for the securities 
of the country in which the insurance 
business was being transacted. This form 
of legislation started primarily in Rus- 
sia, and the New York Life’s first Rus- 
sian concession in the year 1885 required 
such a deposit of securities. Later on 
similar laws were passed in other Euro- 
pean countries—Italy in 1892, the Austri- 
an Empire in 1897, Germany in 1901, 


France in 1905 and Spain in 1908. Thus 
the major powers in Europe one after 
the other eventually passed such restric- 
tive legislation, and all foreign compa- 
nies had to comply or cease doing busi- 
ness. The only European countries in 
which such hostile legislation was not 
enacted were the smaller ones like Bel- 
gium, Norway, Sweden, Denmark and 
Holland. Of the major foreign powers 
Great Britain alone did not impose these 
adverse restrictions, and in England the 
business moved along smoothly, although 
slowly. American methods of efficiency 
occasionally disturbed the equanimity of 
the more phlegmatic English tempera- 





WALKER BUCKNER 


ment, but nevertheless a common lan- 
guage and a common code of law pre- 
vented slight frictions and misunder- 
standings from developing into almost 
insurmountable obstacles. Indeed the 
English business went so smoothly that 
in the year 1893 a convention of the 
company’s representatives was held in 
London, which was organized by Vice- 
President Perkins and attended by him 
and by Actuary Weeks. This conven- 
tion was a complete success. 


Decides to Leave Foreign Countries 


The company continued its world-wide 
business until the outbreak of the war 
in 1914. Its field of operations extended 
from Russia on the north to Capetown 
on the south, and from England on the 
west to Japan and China on the east; 
it was well established in South Ameri- 
ca and the islands of the Caribbean; 
some of its ablest officers were stationed 
in distant parts of the world to conduct 
its affairs; they were like the pro-con- 
suls of the ancient Roman Empire, sepa- 
rated from home but devoting them- 
selves with loyalty to the great organiza- 
tion of which they were component parts. 

The retreat from Europe really began 
when the Russian Soviet government 
seized the company’s Russian offices, ap- 
propriated its securities and drove it out 
of the Russian Empire in 1918. This 
circumstance, with the intricate financial 
problems which arose all over Europe, 
satisfied the management of the company 
that the time to leave foreign countries 
was at hand. By varying processes, 
chiefly reinsurance under the approval 
of the different foreign governments, the 
company’s foreign business was turned 


-safety. 


over to other companies everywhere ex- 
cept in Canada. 


Fleeing From Russia to Sweden 


Dr. Abbott prints some interesting an- 
ecdotes about the Russian situation. They 
include how Frederick M. Corse, who 
had been the company’s chief representa- 
tive in Russia for years, escaped from 
that country at the peril of his life. 

“One of his last acts was to close the 
American hospital for wounded soldiers, 
of which he was treasurer, and then with 
his wife and family he set out to escape 
through Finland,” said Dr. Abbott. “Suf- 
fering from cold and lack of food, his 
little party managed to get through Fin- 
land, in which dependency of Russia the 
revolution was also raging. An armis- 
tice of an hour was declared between 
the Reds and Whites to let his party 
through. With the American flag at the 
head of his party he managed to get to 
a small island and from that desolate 
spot was conducted by sledges beyond 
the Arctic circle into Sweden and so to 
Returning to New York, he be- 
came a secretary of the company in the 
home office, where he remained until 
his untimely death in 1927, doubtless 
brought on prematurely by his Russian 
experiences.” 

How Business Was Transferred 

The transfer of the New York Life’s 
business in Austria, Argentina, Bulgaria, 
Brazil, Czecho-Slovakia, Germany, Hun- 
gary, Spain, Switzerland and Yugo-Slav- 
ia was accomplished under special laws 
or decrees enacted by the governments 
of the respective countries. In each case 
the New York Life, in co-operation with 
the government officials, sought to pro- 
tect fully the rights and future welfare 
of its policyholders who were taken over 
by foreign companies under the govern- 
mental decrees. 

In Belgium, Holland, Denmark, Nor- 
way and Sweden there was obtained con- 
sent of policyholders. In those coun- 
tries the reinsuring companies were will- 
ing to obtain the consent of the policy- 
holders to a transfer of the business. It 
was generally specified in the agreements 
between the New York Life and the re- 
insuring companies that the consent of 
80% of the policyholders must be ob- 
tained before the transfer would be ef- 
fective. The reason for requiring such 
a high percentage was to make sure 
that the reinsuring companies would do 
everything in their power to bring the 
plan before all the policyholders. Let- 
ters were sent to the policyholders, rec- 
ommending them to consent to the trans- 
fer. Such letters were signed by the 
officers of both companies, and the ap- 
proval of the insurance department was 
cited therein. Where the consent of the 
policyholders was obtained to the trans- 
fer, the laws of the country then pre- 
vailed with regard to any deposit of se- 
curities to cover the liabilities. 

“In order that the policyholders might 
be protected with regard to their future 
dividends, it was customary to provide in 
the agreement for the transfer of the 
business that the insured would receive 
as large dividends in the future as they 
would have received if the policies had 


remained with the company,” says the 
book. ‘ 
“In the above named five countries 


(Continued on Page 17) 
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May Raise Non-Medical 
Policy Limit to $5,000 


COLUMBIAN - NATIONAL PEAN 





Matter Now Up Before Massachusetts 
Legislature; Commissioner Brown 
Opposed to Change 





The Massachusetts joint legislative in- 
surance committee is considering a bill 
introduced by the Columbian National 
Life of Boston, asking that the law be 
amended to permit the issuance of non- 
medical policies in amounts up to $5,000. 
The present law provides that such in- 
surance can be written not in excess of 
$500. Frederick H. Nash, representing 
the Columbian National said that higher 
limits were permitted in all states ex- 
cept Massachusetts, Kansas, Nebraska 
and Louisiana. He said that it was a 
forward step and that life insurance men 
generally in that section were in favor 
of it. 

General Counsel Samuel Davis of the 
John Hancock and Shelton Wadwell, 
representing The Prudential, said that if 
the bill as submitted was amended to 
provide for the industrial companies also 
they would not object to it. Mr. Davis 
pointed out that foreign countries had 
permitted the writing of this class for a 
number of years and among students of 
the business it was accepted as a desir- 
able thing both for the insuring public 
and the companies. 


Not Sufficient Experience 


George Hoague, representing the New 
England Mutual Life and the Massachu- 
setts Mutual Life, said these companies 
opposed the bill as it is to permit the 
issuance of policies as large as $5,000, 
without medical examination. He said 
that the companies were of the opinion 
that there had not been sufficient experi- 
ence available as yet on which to deter- 
mine whether or not it would be a safe 
thing to permit extending this form of 
coverage. He believed it might encour- 
age fraud. Both of his companies, he 
said, considered the medical examination 
a very important prerequisite to the is- 
suance of the policy. 


Miss Alice H. Grady, representing the 
Massachuetts Savings Bank Life Insur- 
ance interests, said that she wanted to 
point out that among companies writing 
non-medical there was a very high loss 
ratio. The present law, she said, was 
amended in 1924 to permit non-medical 
up to $500. The lapse ratio on industrial 
insurance, she pointed out, has been 
steadily climbing until in 1928 it was 
59.59. 

Insurance Commissioner Merton L. 
Brown declared that he was opposed to 
the bill. He told the committee that 
there had been a great many complaints 
in the case of non-medical classes dis- 
puted because of unintentional misinfor- 
mation in the application. “If these polli- 
cies were made incontestible from date 
of issuance,” he said, “I do not believe 
these companies would favor it.” 

The bill was also opposed by Fred S. 
Elwell, insurance man, and by the State 
Mutual Life. 





NEW RICHMOND GEN’L AGENT 





Connecticut General Appoints Parks P. 
Duffey Manager for Virginia, 
With Headquarters at Richmond 

The Connecticut General has appointed 
Parks P. Duffey general agent at Rich- 
mond, Va., effective February 1. He 
will have charge of Virginia. The com- 
pany plans to split the state later into 
several divisions with a general agency 
in each. 

Mr. Duffey has been for the past three 
years assistant to William C. Winter, 
manager of the company’s branch office 
in Richmond. This office is being dis- 
continued. Mr. Duffey is a native Vir- 


ginian who represented the Metropolitan ' 


Life for a time before joining the forces 
of the Connecticut General. 


AETNA LIFE AGENCIES MERGE 





Dewey R. Mason Will Head Combined 


““New York City Agencies at Vander- 


bilt Avenue 


Dewey R. Mason will take charge of 
two general agencies of the Aetna Life 
in New York City which will be com- 
bined tomorrow morning. He will re- 
move his own staff and agents from No. 
225 West Thirty-fourth street to No. 52 
Vanderbilt avenue, the office of the Ed- 
ward Leitner agency. Mr. Leitner has 
resigned to take up again his work as 
a personal producer. 

Louis Foster, for the last three years 
superintendent of agencies of the United 
States Life, will become Mr. Mason’s 
assistant, at the same time being in 
charge of the force of agents. Before 
his association with the United States 
Life Mr. Foster was for a number of 
years in agency work with the Trav- 
elers. 





CANCEL SULLIVAN’S CONTRACT 

The general agency contract of James 
P. Sullivan of St. Louis, with the Lincoln 
National Life, has been canceled by the 
company. Mr. Sullivan has been the 
central figure in a controversy over the 


Travelers Ordinary 
Paid-for $508,000,000 

ASSETS AMOUNT TO _  $607,292,230 

Total New Insurance of $1,024,716,562 


Reported, Bringing Total in Force 
to $4,734,742,475 








New life insurance written during 
1929 by the Travelers amounted to $1,- 
024,716,562, bringing the insurance in 
force at the end of the year up-to $4,734,- 
742,475. Of the new business, $508,051,- 
063 was ordinary, while $516,665,499 was 
group coverage. 

Death claims paid during the year 
amounted to $33,188,789; matured en- 
dowments, $3,881,360; surrender values, 
$15,149,242; taxes $2,712,554; dividends to 
stockholders, $2,800,000; and _ various 
other items making a total of $85,924,629, 
giving an excess of income of $44,613,527 
compared with $47,517,710 in 1928. 

The Travelers and affiliated compa- 
nies made considerable progress in 1929, 
as shown by the following figures: assets 
gained $53,890,139; capital and surplus, 
$3,533,142; payments to policyholders, 
$9,762,156; reserves for protection of 
policyholders, $49,393,964. Insurance in 


selling of the company’s “Emancipator” force increased $240,634,134. Total ad- 
policy. mitted assets are $607,292,230. 


HURT AND GILHAM RETIRE 





Life Insurance Company of Virginia Fx. 
ecutives Will Continue on Company’s 
Board; McKenney Promoted 

The Life Insurance Co. of Virginia 
announces the resignations of two off. 
cers, who have been with the company 
more than forty years. They are Aj. 
gernon S. Hurt, vice-president, and Regi- 
nald Gilharn, treasurer. Both officials, 
who will continue as members of the 
board of directors, resigned their execy. 
tive positions because of advancing 
years. 
The company’s treasury department 
will be placed under the supervision of 
Vice-President A. Carlton McKenney, 
who becomes vice-president and treas- 
urer. Frank D. Hill, assistant treasurer, 
retains his position and will assist Mr. 
McKenney in the operation of the de- 
partment. 
Mr. Hurt: will retain his position on 
the company’s finance committee, while 
W. Meade Addison, member of the 
board of directors and principal agent 
for the Mutual Assurance Society of 
Virginia, will fill the vacated position of 
Mr. Gilham on this committee. Mr. Ad- 
dison was formerly president of the 
Planters National Bank of Richmond. 








Insurance Trusts. 








ANOTHER STEP 


FORWARD 


“Tue life insurance organizations ought to be a source of great pride and 
satisfaction to the country at large. They are a stupendous force enlisted 
on the side of public health, sound finance, good government, economic 
betterment and well-being. Safe and sound and sane, splendidly officered, 
efficiently managed, pillars of strength in time of stress, even in a land 
filled with the memorial towers of great conquests they lift their supreme 
heights like mighty monuments to the creative genius of our people.” 

Extract from an address delivered on January 9, 1930 

by Ex-President Calvin Coolidge. 

The constructive work which the Life Insurance Companies of the 

United States are doing is now being advanced another step with the active 

assistance of Trust Companies. The cooperation of these two great 

agencies fosters the conservation of estates and insures careful distribu- 


tion in exact accordance with the wishes of the insured through Life 


IRVING TRUST COMPANY . 


New York. 
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Haley Fiske’s Estate 
Valued at $829,011 Net 


SECURITIES PRINCIPAL ASSETS 





Metropolitan Life’s President Had 
$130,000 Life Insurance, $90,000 
in His Own Company 





The formal appraisal of the estate of 
the late Haley Fiske, president of the 
Metropolitan Life, was filed this week. 
The estate was appraised at $967,732 
eross and $829,011 net. The estate was 
reduced by debts of $103,375 and other 
deductions. The chief assets were se- 
curities valued at $780,941, which included 
144 shares Chase National Bank, $144,- 
000: 3,460 shares Victor Chemical Works, 
$86,315; and 620 shares, 898 Park Ave- 
nue, $62,000. The appraiser found that 
severiteen of the seventy-six stock issues 
he owned were valueless. 

Mr. Fiske had life insurance amount- 
ing {0 $130,073, of which $90,000 was in 
Metropolitan Life policies. He left cash 
amounting to $20,672, personal effects 
valued at $15,704 and notes of $32,330. 

Mrs. Fiske is the residuary legatee, 
receiving $741,805, as well as personal 
effects valued at $13,714. Upon her 
death the remainder goes to six children. 

Mrs. Fiske and Frederick H. Ecker 
were named executors. 





PARTRIDGE VICE-PRESIDENT 





New England Mutual Advances Frank 
T. Partridge, Charles F. Collins and 
John L. Stearns 


The New England Mutual Life di- 
rectors held a meeting Tuesday following 
the annual meeting Monday and made 
three promotions among the company’s 
official staff. 

Frank T. Partridge, secretary, was 
elected vice-president and secretary; 
Charles F. Collins, agency supervisor, 
was appointed assistant superintendent 
of agencies; and John L. Stearns of the 
actuarial department and a fellow of the 
Actuarial Society of America, was ap- 
pointed assistant actuary. 

Mr. Partridge entered the company’s 
service in 1884 as a clerk and became 
in turn manager of the Rhode Island 
agency, 1897-98; agency inspector in 
1904; assistant superintendent of agen- 
cies in 1908; assistant secretary, 1914; 
assistant to the president, 1919; and sec- 
retary, 1922. 





NEW ENGLAND MUTUAL MEETING 





General Agents and Leading Producers 

Will Gather at Biloxi First Week 

in February 

The joint convention of the general 
agents and leading producers of the New 
England Mutual Life will be held Febru- 
ary 3, 4, 5 and 6 at Biloxi, Miss. This 
will he ‘the first convention held since 
the election of the company’s new presi- 
dent, George W. Smith, who will be on 
hand to address the conference. 

\ll agents who paid for $250,000 or 
more, excluding term coverage, during 
the past year are eligible to attend, and 
a large representation is expected. Both 
separate and joint meeting of the agents 
and general agents will be held, and at 
least three general agents will address 
the convention, including J. Arthur 
Schmidt, of Allen & Schmidt, general 
agents in New York City. 





WADSWORTH LEADS EQUITABLE 

Charles Wadsworth of Chicago led the 
entire agency force of the Equitable So- 
city in 1929 with a personal paid produc- 
tion of $2,660,000. This is the third time 


Mr. \Wadsworth has attained this honor. 





NEW NASHVILLE GENERAL AGT. 

\. k. Rucks has been appointed gen- 
tral agent at Nashville, Tenn., for the 
John Hancock. He entered life insur- 
ance work in Peoria, Ill, in 1920, be- 
tame district manager there and moved 
to Nashville four years later. 

















Quit the Mourners’ Bench! 


The late unpleasantness in Wall Street 
has been worked to death as an alibi for 
low production in every conceivable line 


of business. 


But facts are stubborn things. 


The truth is that while all the weepers were 
wringing out their crying towels, millions 
of dollars’ worth of life insurance was 
sold and somebody, who was too busy 
to cry, sold it. _— 


And the Prudential’s Ordinary Agencies, 
located everywhere, are as ready to 
cooperate as they ever were. 


The 
Prudential 


Insurance Company of America 





Home Office: Newark, New Jersey 





‘Epwarp D. DuFFIELD, President 








Travelers Transfers 
Many Branch Managers 


INCLUDES NEW YORK CHANGES 





Changes Cover Life, Accident and Group 
Departments of Hartford Company; 
Some Promotions 





The Travelers announces a number of 
promotions and transfers in branch office 
managerships in the life, accident and 
group departments. 

David M. Niver, who has been with the 
company since 1920, becomes associate 
manager at Rochester, N. Y., being 
transferred from Jamaica. 

Otto E. Carstens is appointed manager 
at Jamaica, being transferred from Yon- 
kers where he was assistant manager. 
He entered the company’s employ in 
1916 in the registrar’s division of a New 
York city office. 

Ernest J. Boitano leaves the Jersey 
City managership to become assistant 
manager at the Twenty-third street of- 
fice in New York city. He joined the 
Travelers in 1911 in the medical depart- 
ment of a New York office. 

William F. Roberts, who has been field 
assistant at Jamaica, becomes assistant 
manager at the same branch. He first 
served with the company in that terri- 
tory in 1926. 

Ralph E. Halstead is promoted from 
field assistant to assistant manager at 
the Columbus Circle office in New York 
city. He was formerly in the Cleveland 
office as field assistant. 

John W. Bratton leaves Brooklyn to 
become assistant manager at Yonkers. 
He was formerly a field assistant at No 


-55 Tohn street. New York. 


Willard W. Frye will continue to serve 
the Travelers in the Des Moines office. 
now as assistant manager. He entered 
the company’s employ in that territory 
as a field assistant in 1925. 

Francis J. Maguire, who becomes man- 
ager at Ottawa, Ont., is a native of Mon- 
treal, where he first was emploved by 
the company as a field assistant in 1925. 
He has recently been field assistant in 
Toronto. 

R. M. Millett has been transferred to 
Winnipeg, Man., as assistant manager. 
He has been manager of the Halifax 
agency since 1927. 

Cecil R. Sircom, newly appointed man- 
ager at Halifax, was first employed by 
the company as field assistant at Win- 
nipeg, and later was transferred to the 
company’s office at Toronto. 





CONTINENTAL LIFE FIGURES 
Close Year With $105,320,839 Insurance 
in Force; Five New Direc- 
tors Named 

The Continental Life closed the year 
1929 with $105.320.839 insurance in force 
and assets of $15,607,242.64, compared 
with $97,132,553 of insurance and $14.- 
332,410 in assets at the close of 1928. 

Total income in 1929 was $4,881,875.35. 

Five new directors were elected at the 
annual meeting of the company’s stock- 
holders held last week. They are Rich- 
ard A. Boyle. Alfred Fairbank, Edward 
Foristel, I. W. Kurtz and Ben Mays. 


AETNA REALTY GROUP 

The Court and Montague Streets Real- 
ty Corp. has purchased group life cov- 
ering its employes at the Montague 
Court building at 16 Court street, Brook- 
lyn. This policy was placed with the 
Aetna Life and provides for the insur- 
ing of each employe for $1,000—payable 
as a death benefit or as a disability ben- 
efit, providing such disability occurs be- 
fore age sixty. 


LIFE COURSE FOR RICHMOND 


A course in life insurance salesman- 
ship and psycholog y has been established 
at the University of Richmond and will 
be inaugurated February 4. Robert G. 
Richards, agency secretary of the At- 
lantic Life, will conduct the course, 








Page 6 








o-Gos om 5 ghee ] 








THE EASTERN 
SY SS _ UNDERWRITER 














January 31, 1930 








Home Life, New York, 
Had 13% Gain in 1929 


CHAIRMAN LOW ON OUTLOOK 








Expects Company Changes in Home Of- 
fice and Field to Bear Fruit 
This Year 





The Home Life of New York had new 
paid-for insurance last year amounting to 
$61,538,615, which was an increase of $6,- 
991,170, or 13%. For the first eleven 
months the company’s increase was 15%. 

In a statement to the field force of 
the company, Chairman of the Board 
Ethelbert Ide Low said: 

“While there may be some temporary 
depression in the business of the coun- 
try, we believe this will pass shortly. 
The constructive changes which we have 
made both in the Field and Home Office 
in 1929 should bear fruit in 1930. 

“The financial disturbance of the last 
few months has shown the value of life 
insurance. Whatever losses a man may 
have sustained, his life insurance re- 
mains as a protection to his dependents. 
Every company has experienced a sharp 
increase in policy loans. These loans 
have been a life-saver to many policy- 
hold rs. 

“The wisdom of our investment policy 
has been demonstrated. The increased 
demand for policy loans was easily han- 
dled by the use of our cash on hand and 
short term government bonds without 
disturbing our long term investments. 
We have had to take over no property 
on foreclosure. In spite of the depressed 
condition of the stock market, our cor- 
porate securities are of such a character 
that their decrease in market value has 
been small. 

“The lesson of 1929 should not be lost 
sight of. It has been clearly demonstrat- 
ed that permanent financial success, as 
well as success in every other field, can 
be attained only by hard work. The man 
who wins in the long run is the man 
who sticks to his job. The successful 
underwriter of 1930 will be the one who 
prospects on January Ist 


Made Bank President 





JOSEPH PULVERMACHER 
\t a meeting of the directors of the 
Sterling National Bank & Trust of New 


York held recently, Joseph  Pulver- 
macher was elected president. Mr. Pul- 
vermacher is well-known in the insur- 
ance community of New York having 
been for many years head of the Maiden 
Lane branch of the Chase National Bank. 

\fiter twenty-six years with the Chase 
National Bank, of which he was a vice- 
president, Mr. Pulvermacher resigned 
last September to become chairman of 
the executive committee of the Sterling 
National Bank & Trust of Forty-second 
street and Lexington avenue. 


Massachusetts Mutual’s 
Gains For Last Year 


HAD PAID-FOR OF — $301,861,000 





Paid Twice Amount of Death Claims to 
Living Policyholders; Average Yield 
of 5.66% on Investments 





The Massachusetts Mutual Life had 
new paid-for life insurance last year 
amounting to $301,861,000, bringing the 
company’s insurance in force to $1,970,- 
208,000. In his annual report to the pol- 
icyholders, President William H. Sar- 
geant said that one of the interesting 
facts about the company’s business last 
year was that whereas $13,000,000 was 
paid on account of death claims, $26,000,- 
000 or double the amount was paid to 
living policyholders. The company had 
a favorable mortality which was 51% of 
the expected. Total payments to policy- 
holders amounted to $39,695,000. 

The gross rate of interest earned by 
the company on its invested assets was 
5.66%. The $31,095,000 invested in mort- 








and keeps at it until December 31st. The 
underwriter who waited until last De- 
cember to make his quota, lost. The 
need for life insurance has never been 
greatcr. 


Equitable Holds Group 
Conference in New York 


OFFICERS SPEAK AT LUNCHEON 





President Parkinson Sees Big Develop- 
ment of Group Insurance; Vice- 
President Graham Presides 





The Equitable Life Assurance Society 
held a group supervisors conference in 
the New Yorker Hotel last week at which 
Vice-President William J. Graham pre- 


sided. Various supervisors told of 
methods they used that had produced 
results, and at the Thursday luncheon, 


President Thomas I. Parkinson and 
other home office executives spoke. 
President Parkinson said that the 


time was never more opportune for the 








gage loans during the year had an aver- 
age rate of 5.5%, and on total mortgage 
loans the rate was 5.58%. The nearly 
$7,000,009 invested in bonds during the 
year has an average rate of 5.38%. 

The Massachusetts Mutual statement 
shows an increase in assets of $34,092,- 
834. The increase in surplus is $1,361,- 
489. The increase in payments to policy- 
holders amounted to $6,663,000. The com- 


pany’s average policy is now $4,057. 


development of group insurance; that 
the possibilities were just beginning to 
be realized by employers and employes 
alike throughout the country. It is an 
opportunity for the employer to be of 
social and economic service in the course 
of his daily work. Group coverage js 
particularly worthwhile in that it pro- 
tects those who otherwise might not buy 
life insurance. 

In a few remarks Secretary William 
Alexander said that group insurance 
brings two incidental advantages to the 
worker. It teaches him the valuable les- 
son of thrift, and it brings him in closer 
relation to his employer. All such things 
tie up the relationships of employe and 
employer and their extraordinary value 
cannot be measured, he said. 

Vice-President and Actuary Robert 
Henderson said that the group under- 
writer has two primary jobs; first, to ex- 
tend the service to the greatest number 
possible; and, second, to make the sery- 
ice as good as possible. The Home Office 
would co-operate especially in the sec- 
ond matter. Later in the day Mr. Hen- 
derson also addressed the supervisors on 
the company’s dividend formula and out- 
look. He said that the Equitable’s policy 
was to give every policyholder every- 
thing in dividends he is entitled to, and 
to try to give it in such a way that the 
greatest value could be derived from it. 








Personal Cooperation 
of Trained Representatives 


T RouGH its well organized Branch Office 
and General Agency Service, available in practically 
all of the principal cities throughout the country, 
the MISSOURI STATE LIFE extends to field 
men the personal cooperation of trained repre- 
«+ De, 


sentatives in each of its multiple lines 


Accident, Health, Group and Salary Savings. 


The progressive pioneering spirit of the MISSOURI 
STATE LIFE makes it a most desirable Company 
for the live, forward-looking Agent to represent; 
and its new liberal policy forms offer attractive 


selling plans. 


More than $1,224,000,000.00 
of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


HILLSMAN TAYLOR, President 


HOME OFFICE, ST. LOUIS, MO. 
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Metropolitan’s Paid-For Last 
Year Totaled $3,375,000,000 





Company Assets Passed $3,000,000,000 Mark, Making an 
Increase for the Year of Over $315,000,000; Income 
Amounted to $818,682,000; Total in Force 
Now Nearly $18,000,000,000 


The Metropolitan Life had new paid- 
for business last year, issued, revived and 
increased, amounting to $3,374,600,626. 
The company’s total insurance in force 
at the end of 1929 was $17,933,600,452. 
This was divided as follows: Ordinary, 
$8,649,002,429; Industrial, $6,729,181,723; 
Group, $2,555,416,300 

Total admitted assets at the end of the 
year had crossed the three billion mark, 
standing at $3,010,560,051. The increase 
in assets for the year was $315,084,085. 
The income amounted to $818,682,519, 
which was a gain of $75,270,134. Unas- 
signed funds at the end of the year 
amounted to $177,441,032. 

The accident and health insurance in 
force, principal sum benefits amounted 
to $1,190,131,574. The weekly benefit 
amounted to $13,928,139. 

The total number of policies in force 


was 44,333,332. This was a gain in num- 
ber of policies of 2,004,051. The number 
of lives insured under Group contracts 
was 1,442,240. 

The total amount paid to policyholders 
in the year was: Death benefits, $139,- 
222,608; all other payments, $196,052,688. 


Daily Averages 


Some interesting daily. averages of the 
Metropolitan Life’s business follow: 
2,233 per day in number of claims 


pai 

20,674 per day in number of policies 

issued and revived. 
$11,137,296 per day in life insurance is- 
sued, reviv ed and increased. 
$2,026,714 per day in payments to pol- 
icyholders and additions to 

serve. 

$1,039,881 on a in increase in assets. 











HOME LIFE APPOINTMENT 





Hugh L. Walker Made Assistant Super- 
intendent of Agencies; Formerly With 
Sales Research Bureau 

Hugh L. Walker has ben appointed as- 
sistant superintendent of the agencies of 
the Home Life, effective February 1. 

For the past year and a half Mr. 
Walker has been associated with the Life 
Insurance Sales Research Bureau, where 
he has had opportunity to study agency 
organization and operation. Prior to 
that he had had a practical field and 
managerial experience first as soliciting 
agent, then as supervisor and later as 
listrict manager for a southern company. 





St. Louis Agent Suing 32 Companies, 
Result of “Emancipator” Policy Row 
Lewis B. Tebbetts, 
went for the Lincoln National Life in 
the St. Louis agency of James P. Sulli- 
‘an, whose contract was recently can- 
‘led by the company, filed suit this week 
for $100,000 damages against thirty-two 
legal reserve life companies and_ their 
general agents in St. Louis, growing out 
f the row over the “Emancipator” pol- 
ty of the Lincoln National. This in- 
ludes four companies which have their 
h offices in St. Louis: Missouri State 
Life, Continental, Central States and St. 
ouis Mutual. 
phan days ago Tebbetts sued the 
Lincoln National for $19,800 for alleged 
ommissions on business rejected by the 
mpany and for damages for cancella- 
tion of his contract. 


formerly a_sub- 





og MUTUAL $100,000,000 CLUB 

Elliott Hall, general agent in New 
Vitk City for the Penn Mutual Life, 
tas been elected president of his com- 
pany’s $100,000,000 Club. This new club 
was recently formed by six general 
igents whose agency production totals 
ver $100,000,000. These men are Frank 

Davis, Denver; John A. Stevenson, 
Seah Alexander E. Patterson, 
thicago; E. R. Eckenrode, Harrisburg; 
gar 1. Johnson, Pittsburgh, and Mr. 
Mall, 


A C. WEBSTER IN HOSPITAL 
\ndrew C. Webster, assistant actuary 
'the United States Life, is in St. Vin- 
its Hospital on Staten Island, follow- 
Ng an operation for a gastric ulcer last 


Mur 
: nday From all reports he is progress- 
tS y nicel ly. 


HOW BIG LINE WAS HANDLED 





Du Pont Industrial Relations Head De- 
scribes Its Group Plan To Equit- 
able Society Supervisors 

An informative description as well as 
a masterful sales presentation of the 
group insurance plan sold to the du Pont 
organization was given last week at 
the Equitable Society group supervisors’ 
meeting in the New Yorker Hotel, New 
York City, by H. F. Sedgwick, head of 
the industrial relations department of the 
du Pont de Nemours Company. 

Insurance men got many tips from 
this address given by a man outside the 
insurance business. Vice-President Wil- 
liam J. Graham of the Equitable Society, 
who presided at the conference, com- 
mented that Mr. Sedgwick’s presentation 
was the best sales argument for group 
insurance that he has heard. In selling 
the plan to the organization, the pro- 
moters necessarily had to stress the valu- 
able advantages of group coverage; and 
Mr. Sedgwick’s talk covered many argu- 
ments that the supervisors could apply 
in their work. 

It was a difficult undertaking, said Mr. 
Sedgwick, to sell such a plan to the du 
Pont employes who represented every 
type of person, in all sized communities, 
in all sections of the country. As 75% of 
the workers in any particular plant had 
to accept the plan in order to put it in 
force, there was a great degree of di- 
plomacy necessary in handling the pre- 
sentation of the plan to the workers. 

In the first place, asserted Mr. Sedg- 
wick, it took considerable skill to work 
out a plan suitable for this organization, 
which comprised 33,000 men and women, 
grouped in units of all sizes. And then 
the problem was to properly advertise 
it. Effective posters were freely dis- 
tributed beforehand to arouse curiosity. 
“Insure against loss of time” was the 
keynote of the advertising. 





CHASE NATIONAL BOARD 


It is not often that the presidents of 
two insurance companies are seen on the 
board of a big bank, but the Chase Na- 
tional Bank of New York has the dis- 
tinction of having as two of its directors 
Thomas J. Parkinson of the Equitable 
Society; and Frederick H. Ecker of the 
Metropolitan Life. 





The Union Central has appointed Ben 
A. Widerman general agent at San An- 
tonio, Tex., and B. C. Sasse general 
agent at Corpus Christi, Tex. 


Leroy A. Lincoln Made 
Vice-President of Met. 


AYRES FIRST VICE-PRESIDENT 





At 49 General Counsel of Company Suc- 
ceeds Late Robert Lynn Cox; Ayres 
40 Years with Metropolitan 





At the meeting of the board of direc- 
tors of the Metropolitan Life held on 
Tuesday, Leroy A. Lincoln, who last 
March was elected first vice-president, 
the office being created for him and 
shortly after was made a director of the 
company, was elected vice-president suc- 
ceeding Robert Lynn Cox who died last 
week. Mr. Lincoln retains the title of 





LEROY A. LINCOLN 


general counsel. At the same time the 
directors appointed Francis O. Ayres first 
vice-president. Mr. Ayres, formerly sec- 
ond vice-president, has been with the 
company forty years. 

For many years the office of vice- 
president of the Metropolitan Life has 
been held by men of prominence in the 
business and the position has been one 
of great importance. During the years 
that President John R. Hegeman was 
inactive Haley Fiske, as vice-president, 
was directing head of the company and 
for many years before that Mr. Fiske 
was more in the public eye in connec- 
tion with Metropolitan affairs than Mr. 
Hegeman. Mr. Ecker also was promi- 
nent in both insurance and finance long 
before he succeeded to the “residency 
of the Metropolitan. 

Mr. Lincoln succeeds to this post at 
the age of forty-nine. His rise has been 
rapid since he went with the Metropoli- 
tan Life in 1918 as general attorney. He 
had previously been attorney for the 
New York Insurance Department and 
before that was a practicing attorney in 
Buffalo being one of that group of Buf- 


falo lawyers who have attained high 
places in insurance. 
Mr. Ayres like Mr. Lincoln, is a 


graduate of Yale. He taught school for 
a time-after leaving college and then 
became a clerk in the law office of Ar- 
noux, Ritch & Woodford, with which 
Mr. Fiske was connected, this firm being 
counsel for the Metropolitan Life. When 
Mr. Fiske became vice-president of the 
Metropolitan in 1891, Mr. Ayres went 
with him as superintendent of agencies. 
He was appointed fourth vice-president 
in 1903 and took charge of the Ordinary 
department. He became third and then 
second vice-president. He has for many 
vears traveled extensively throughout 
the field meeting the managers and 
agents and is well known to the entire 
organization of the company. He was 
always one of the party that made the 
triennial agency convention trips with 
Mr. Fiske. 


Many Actuaries Attend 
Conway Annuity Hearing 


AS TO CHANGING RATE BASIS 
Favor Change from McClintock’s Tables 
to Conform with Present 
Mortality Condition 

Many prominent actuaries of life 
companies attended the hearing Tuesday 
morning in Superintendent Albe rt Con- 
way’s office in New York and in most 
cases favored the proposed legislation on 
annuity rates. This would provide for 
an amendment to subdivision 5 of Sec- 
tion & of the insurance law of New 
York state, changing the basis of an- 
nuity rates from McClintock's Tables of 
Mortality to a new table known as the 
Combined Annuity Table. 

It seemed to be the opinion of the 
actuaries that as long as the proposed 
law would not affect annuities now on 
the books and thus cause friction, the 
change was'a logical step, fitting in with 
changed mortality conditions. The 
question has arisen at this time because 
McClintock’s table of experience only 
runs to 1894, and does not fit present 
mortality as people are living to older 
ages than in the past. As a result, the 
companies are making too large annual 
annuity allowances. 


Among those in attendance at the 


hearing were: Actuary H. S. Beers, 
Aetna Life; Vice-President and Actuary 
William J. Cameron, Home Life; Actu- 


ary James D. Craig. Metropolitan; Sec- 
retary Benedict ID. Flynn, the Travelers; 
Vice-President and Actuary Robert 
Henderson, Fquitable Society; Actuary 
William A. Hutcheson, Mutual Life; 
\ctuary H. Gordon Hurd, Fidelity Mu 
tual; Actuary Charles W. Jackson. Pos- 
tal Life: Vice-President John M. Laird, 
Connecticut General: Actuary J. R 
Larus, Phoenix Mutual: Associate Actu- 
ary James F. Little, The Prudential; 
Second Vice-President and Actuary 
\lexander T. McLean, Massachusetts 
Mutual: Actuary Edward W. Marshall, 
Provident Mutual; President Henry 
Moir, United States Life; Assistant 
Actuarv Oliver W. Perrin, Penn Mutual; 
Actuary Alva C Washburne and As- 
sistant Actuary Frank J. Owen, Berk- 
shire Life: and Vice-President Edward 
E. Rhodes, Mutual Benefit Life 


Walter E. Webb Vice-President 

National Life of U. S. A., Chicago 

Walter E. Webb has been elected ex- 
ecutive vice-president of the National 
Life of U. S. A., Chicago. He has been 
closely associated with President Robert 
D. Lay and Chairman Albert M. Johnson 
for several years. Joining the National 
Life in 1917 as an agency supervisor, 
Mr. Webb was elected vice-president in 
1924, and since that time he has also 
been a director and a member of the 
finance committee. He is chairman of 
the agency section of the American Life 
Convention and vice-chairman of the 
Association of Life Agency Officers and 
is widely known among life insurance 
executives. 


Life Company Backed by “Drys” 
Selling Stock to Local Dry Leaders 
The American Temperance Life In- 

surance Co. of Washington, D. C., now 

being organized, has asked fifteen promi- 
nent Drys, in each county in the United 

States to become a charter subscriber 

to stock. 

Also in Washington is the new Nation- 
al Events Insurance Co., to be conducted 
under the auspicies of the Daughters of 
the American Revolution. 





HULL TO SPEAK IN SPOKANE 

The date of the annual sales congress 
of the Spokane association of Life Un- 
derwriters has been set for March 4 this 
year. Major Roger B. Hull, managing 
director and general counsel for the Na- 
tional Association of Life Underwriters, 
will be the main speaker. 
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Companies Aid in Case 
Of Disturbed Policies 


CO-OPERATE WITH ASSOCIATION 





“Insurance Adviser” Had Induced Shift 
in Insured’s Policies; E. J. Sisley 
Handled Case 
An unusual case which shows the co- 
operation of the companies with the Life 
Underwriters’ Association of New York 
is cited by Mervin L. Lane. This case 
was handled by Edward J. Sisley, vice- 
president of the association and general 
agent of the Travelers in New York 

City. 

It is understood that in February, 1929, 
Mr. Blank was approached by Mr. In- 
surance Adviser with the request that he 
be permitted to analyze his life insur- 
anee. This he did and recommended to 
Mr. Blank that he secure the maximum 
loans under Penn Mutual policies of $25,- 
000 and Travelers policies of $5,000, all 
on the ordinary life plan, and all having 
been in force from seven to nine years. 
Following this recommendation to se- 
cure the maximum loans he was advised 
to purchase $35,000 of the Prudential 
“Three-Way” policy through a Mr. 
Agent, whom Mr. Insurance Adviser rec- 
ommended. In addition to this, Mr. In- 
surance Adviser charged $100 for the 


advice given in connection with the 
loans. 

When it was discovered that the in- 
surance was going to lapse, Mr. Blank 


was called upon and he gave the details 
of the story. After he had heard an 
impartial explanation of the transaction 
he admitted he had made an error and 
furnished the association with an affi- 
davit from him reciting the details. The 
result of this was that the insurance de- 
partment has taken up the licenses of 
Mr. Agent, who is no longer in the busi- 
ness, and through the courtesy and co- 
operation of The Prudential their policy 
has been canceled and a full return pre- 
mium made to Mr. Blank; the Penn 
Mutual and Travelers policies being fully 
reinstated. 





Company Invested $184,000,000 in 1929; 
Has Paid Death Claims of $1,040,- 
000,060 Since 1845 
The New York Life invested during 
1929 an average of $600,000 per business 
‘day, or a total of approximately $184,- 
000,000, according to the recent announce- 
ment of President Darwin P. Kingsley. 
The investment was made in mortgage 
loans in the United States and Canada, 
in government bonds and in selected se- 
curities of leading industries, public utili- 

ties and railroads. 

President Kingsley also announced that 
since 1845, when the company was or- 
ganized, it has paid in settlement of 
death claims $1,040,000,000. It has paid 
to or on account of living policyholders 
in the form of dividends, matured en- 
dowments, surrendered policies, etc., 
more than $1,935,000,000, making a total 
paid to or on account of policyholders 
and in settlement of death claims of 
more than $2,975,000,000. 





WESTERN AND SOUTHERN GAINS 


Cincinnati Company Reports $777,742,822 
Life Insurance in Force December 
31; 2,639,000 Policyholders 
President W. J. Williams of the 
Western and Southern Life reported 
December 31, 1929, at the annual meet- 
ing of the company’s board of directors 
held recently at the home office «in Cin- 

cinnati 

On December 31, the company had on 
its books 2,639,000 policyholders. Total 
income for the year amounted to $32,- 
131,850.48. The company closed the 
vear with assets of $102,970,757.78, and 
capital and surplus amounting to 


$12,051,072.39. 


























$100,000,000,000 of life insurance was in force, at the 


end of July 1929, in the legal reserve companies 
of the United States, numbering about 300. 
Over $7,000,000,000, or more than 
ONE - FOURTEENTH, of this 


total is in this Company. 


S 


New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 


Darwin P. Kingsley, President 
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Broadcast Insurance 
Message to Public 


HELP OBSERVE THRIFT WEEK 





Prominent Life Men Including J. £, 
Bragg, James A. Beha, W. J. Graham 
and G. A. Goodridge on Radio 





Several prominent insurance men ad- 
dressed the radio audience from New 
York city stations during National Thrift 
Week. They included James Elton Bragg 
director of the Life Insurance Training 
Course at New York University; James 
A. Beha, former superintendent of jn- 
surance of New York; Vice-Pr:sident 
William J. Graham of the Equitalle So- 
ciety, and George A. Goodridge of the 
J. Elliott Hall agency of the Penn My- 
tual in New York city. 

“A Long Look Ahead” was the title 
of Mr. Bragg’s talk. It covered a de. 
scription of the insurance program built 
up by a young man in New York city, 
forty years ago. The plan is compre- 
hensive and includes provision for most 
any emergency that might arise. Mr, 
Bragg calls the plan a “sound, safe in- 
vestment; a self-completing savings ac- 
count; an automatically-maturing § sink- 
ing fund; and a self-administerineg trust 
fund.” 

Mr. Beha described life insurance as 
America’s ideal system of thrift. He pre- 
dicted that the year 1930 will sec more 
than $20,000,000,000 of life insurance 
bought, requiring a saving of more than 
$600,000,000, and adding immeasurably to 
the protection and security of the Am- 
erican people. He defined life insurance 
as thrift with an ideal. 

In his discussion of “Life Insurance as 
a Thrift Measure,” Vice-President Gra- 
ham said that life insurance is uniaue in 
its capacity for safely and scientifically 
serving those who are without the se- 
curity of capital savings. <A_ policy of 
$10,000 at a premium of 3 or 4% of that 
sum will not supply $10,000 of spending 
power, but it will make up a $10,000 loss 
to the estate, while the policyholder is 
attempting to rebuild the lost money 
power, and is now being effectively dem- 
onstrated by reason of the recent debacle 
on the Stock Exchange. 

Mr. Goodridge asserted that never be- 
fore have dependable values of perma- 
nently productive property stood out in 
such attractive form. Never before has 
such a chorus of bankers, trust officers, 
economic experts and students of f- 
nance sounded the praise of the institu- 
tion of modern life insurance. It has 
the distinct advantage of combining es- 
tate creation with estate conservation, 
he said, and moreover, adds to money 
delivery the vital element of money man- 
agement. 





























COLONIAL LIFE ELECTIONS 











Charles F. Nettleship Made First Vice- 

President of Company; George T: 

Smith Second Vice-President 

Charles F. Nettleship was elected first 
vice-president of the Colonial Life of 
America and George T. Smith was made 
second vice-president at the meeting of 
the company’s board of directors last 
week. ; 

Mr. Nettleship entered the companys 
service in 1897 as general superintendent 
and by subsequent promotions became 
assistant secretary and assistant treasut- 
er, secretary and treasurer and then set 
ond vice-president. 































































































TWO NEW TEXAS MANAGERS 


The Union Central Life has appoint 
ed two million dollar producers as get 
eral agents. B. A. Weidermann, former 
ly general agent of the San .\ntomi, 
Tex., agency, will head the companys 
agency there, while B. C. Sasse will take 
charge of the company’s new general) 
agency at Corpus Christi, Tex. Mr. Sass} 
was also formerly an associate gene 
agent in San Antonio. 













































ral 











‘ 





1930 


I 


lic 
EEK 
LE, 


am 


1 ad- 
New 
Chrift 
Tagg, 
ining 
lames 
f in- 
sident 
€ So- 
f the 
1 Mu- 


title 
a de- 
| built 
: city, 
mpre- 
most 
Mr. 
fe in- 
es ac- 
sink- 
: trust 


nce as 
le pre- 

more 
urance 
© than 
ibly to 
e Am- 
urance 


ince as 
it. Gra- 
igue in 
tifically 
the se- 
licy of 
of that 
ending 
00 loss 
der is 
money 
ly dem- 
debacle 


ver be- 
perma- 
1 out in 
‘ore has 
officers, 
> of fi- 
institu- 

Tt has 
ning es- 
orvation, 
) money 
ey man- 


ONS 


rst Vice- 
rge T. 
lent 
ected first 
Life of 
vas made 
eeting of 
‘tors last 


company’s 
intendent 
s became 
t treasut- 
then sec- 


AGERS 
. appoint- 
‘Ss as gen 
n, former- 
\ n tomo, 
company s 
> will take 
wW general) 
Mr Sasst} 
tc ceneral 





—— NN 
42M = 
January 31, 1930 Aye ] [ooh 


























Ca K— UNDERWRITER & 
UNDERWATEED 











Page 9 




















The WESTERN and SOUTHERN 
LIFE INSURANCE COMPANY 


W. J. WILLIAMS, President 


Cincinnati, Ohio 


What we did in 1929—the Year of Our Greatest Progress 


Gain in Insurance in Force - - - - $74,927,918 
Gain in Assets. - : - - - - - $12,269,683 
Paid in Claims - - - - 


$ 9,578,097 


We Now Have 


Insurance in Force - - $777 ,742,822 


Assets . . - - - - 


$102,970,757 


Surplus to Policy Holders - - - $ 12,051,072 





FINANCIAL STATEMENT, DECEMBER 31, 1929 








ASSETS LIABILITIES 

Ee oe ee ee $ 1,811,289.86 Legal and other reserves on outstanding 
Mortgage loans, first liens................ 86,392,842.06 a a ee ee ..$ 89,169,978.13 
Loans to policy holders.................. 3,408,368.25 Premiums and interest paid in advance... .. . 432,346.30 
Cash in banks, Gov’t and municipal bonds... —_8,003,784.08 Taxes (1929) and all other items. . 1,317,360.96 
Accrued interest on bonds and loans....... . 1,630,850.34 Capital and surplus ..... ............ ... 12,051,072.39 
Net uncollected and deferred premiums.... _—1,723,623.19 

WE $043 bi ok ee oeeeeess $102,970,757.78 Ng Oe oe er rere $102,970,757.78 





FIVE YEARS’ PROGRESS 


Year Policies in Force Insurance in Force Assets 
1924 1,671,557 $391,193,848 $ 47,866,964 
1929 2,639,000 $777,742,822 $102,970,757 





The American Liability and Surety Company 


W. J. WILLIAMS, President 
CAPITAL AND SURPLUS... .. . . $1,484,720.89 


Automobile Health and Accident General Casualty Burglary Insurance Fire and Theft Property Damage 
Collision Tornado Plate Glass Auto Liability Fidelity and Surety Bonds 


WM. C. SAFFORD 
Vice-President and General Manager 


Home Office: Temple Bar Building, Cincinnati 





THE WESTERN AND SOUTHERN LIFE INSURANCE COMPANY 
THE AMERICAN LIABILITY AND SURETY COMPANY 
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Finds Women Good Life 
Insurance Prospects 


CALLS THEM NEGLECTED FIELD 





Union Central Agent Believes Every 
Woman Whose Husband Is Insured 
Is a Live Prospect 





Many life agents rarely attempt to 
sell women life insurance although oth- 
ers consider them very favorable pros- 
pects. In a recent issue of “The Agency 
Bulletin” of the Union Central Life, John 
C. Roberts of Bedford, Pa., gives many 
tips drawn from his life underwriting ex- 
perience of thirty-five years, especially in 
relation to his contacts:with women pros- 
pects. 

Mr. Roberts says that every women 
whose husband is insured is a real life 
insurance prospect. In approaching this 
type, he advises the agent not to forget 
that her insured husband is the strong- 
est ally he can have; he is the power 
behind the throne. He knows the bene- 
fits derived from his own policy for the 
welfare of his wife and children and 
need not be reminded very forcibly that 
a policy on the life of his wife would 
be a good thing. 

The approach used in selling coverage 
to women is as varied as the type of 
prospects approached, says Mr. Roberts. 
For older women he emphasizes protec- 
tion. If there has been a woman in the 
immediate vicinity “recently taken to a 
hospital he uses the fact to advantage 
by simply dropping the remark that her 
insurance policy will meet the unexpect- 
ed emergency. When the prospect is a 
young unmarried woman he uses an ap- 
proach which will interest not only her 
but also her parents. In order to inter- 
est the girl herself, Mr. Roberts empha- 
sizes the value of independence of hav- 
ing a fund of her own to use some day 
just as she sees fit for her own personal 
purposes. If she gets married she will 
have a fund independent of her hus- 
band, no matter how wealthy he may be. 

Talks to Parents 

To the parents, Mr. Roberts says: 
“Your daughter is making good wages; 
does she save her earnings?” He im- 
yn them the fact that the only 
way for one to save is to have a com- 
pulsory thrift program, “a savings bank 
where the key is lost.” Where the par- 
ents are contemplating an education for 
a comparatively young woman he finds 
there is a strong appeal to emphasizing 
that a life insurance policy would return 
their savings to them should the girl 
not live to complete her -education. 

Types of policies will vary directly with 
the case, Mr. Roberts says. He sells 
young women endowments usually. They 
generally have not yet arrived at that 
stave in life where they feel they are 
under obligation to protect any other 
persons, someone who is protecting them 
for instance, and it is money in which 
they are interested. At about age forty- 
five or fiftv, says Mr. Roberts, a wo- 
man changes her mind about the sort of 
policy which is best for her. Generally 


presses 


she has made her own home and _ the 
uppermost thought in her mind is how 
she can invest her money to the best 


advantage for the welfare of her family. 
She is now interested in a different pol- 
icy from the one that was her favorite 
before she was brought to realize the 
importance of protection. 


GIRARD LIFE 1929 BUSINESS 


Insurance in Force December 31 $40,287,- 
814; Payments Increase Due to Re- 
cent High Mortality 
President Albert Short of the Girard 
Life reports that the company’s insur- 
ance in force increased during 1929 $2,- 
206,011, being as of December 31 $40,- 
287,814. Total income for the year was 
$1,660,379, and total admitted assets were 

$6.595,346 

The mortality for the year was 53% 
as compared with 47.44% for 1928. This 
was due to a bad November when an 
abnormal number of violent deaths. 











Home Life Insurance Company 
of New York 





A COMPANY 


ETHELBERT IDE LOW, 
Chairman of the Board 








,% 
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of OPPORTUNITY 


On Agency matters address: 
H. W. Manning, Superintendent of Agencies 
256 Broadway, New York 


JAMES A. FULTON, 
President 

















Phoenix Mutual Paid 
For $80,740,000 in 1929 


ALL STATEMENT 





ITEMS GAIN 





President Archibald A. Welch Comments 
In Annual Report on Growth 
of Company 





The Phoenix Mutual Life closed the 
year with new paid-for life insurance 
of $80,740,000. Insurance in force at the 
end of the year was $584,054,483, an in- 
crease of more than $39,000,000 over 1928. 
The income of the company increased 
$1,331,716 in 1929, while total assets of 
the company reached $138,747,186, a gain 
of $12,018,553 during the year. Surplus 
of $8,144,289 in 1929 showed a gain of 
$913,031 over 1928. 

In his annual report President Archi- 
bald A. Welch, commented on the sound- 
ness of life insurance in contrast to the 
experience of the public in the stock 
market last fall. Referring to the com- 
pany’s experience with life annuities, 
President Welch pointed out that ten 
vears ago there were less than five hun- 
dred such depositors on the books of the 
Phoenix Mutual and the company was 
paying them less than $150,000 a year in 
life incomes. ‘Today there are over three 
thousand depositors and the company is 
paying incomes which now amount to 
nearly $2,000,000 each year. Behind this 
service there are also more than $18,- 
900,000 in reserves. 


Aetna 1929 Production 
Over $1,000,000-000 


$728,200,118 OF IT GROUP POLICIES 





Annual Statement Shows Surplus Up To 
$34,663,922; Assets $410,527,740; 
Premiums $10,943,436 





The Aetna Life wrote $1,105,807,742 
new business in 1929, of which $377,607,- 
624 was Ordinary and $728,200,118 group. 
The company showed an increase in sur- 
plus of $620,789 to $34,663,922. Admitted 
assets increased $28,911,407 to $410,527,- 
740. Increase in net reserves was more 
than $13,000,000 to $273,651,658. Special 
reserves remained unchanged. 

The insurance written and in force has 
been classified as follows: 

Ordinary, $376,382,323 in 1928 and 
$377,607,624 in 1929. Group $633,999,074 
in 1928 and $728,200,118 in 1929. 

New premiums and annuities for 1929 
amounted to $10,943,436. Renewal in- 
come was $60,387,781, compared with 
$62,090,876 in 1928. Interest and rent in- 
come was $15,984,871, compared with 
$14,374,644 in 1928. Other income for the 
year with the items mentioned brought 
total income of the company for the 
year up to $100,165,989, compared with 
$92,549,980 in 1928. Total disbursements 
were $74,200,158, giving excess income 
over disbursements of $25,965,831, com- 
pared with $29,530,508 in 1928. 








United Life Building - - 
Address Inquiries to: 








In Step With the New Decade 


Large enough to merit its national prestige and 
to effect natural economies of operation. 


Small enough so that the individual agent and 
the individual case are never lost sight of. 


Old enough to be rich in its depositories of 
experience and to be guided by the past. 


Young enough to be fully abreast of the times 
in providing ultra-modern insurance protection. 


Life and Accident Insurance United in ONE Policy 
Furnishing Complete Coverage 


UNITED LIFE and ACCIDENT INSURANCE COMPANY 


Eugene E. Reed, Vice-President 


- Concord, New Hampshire 

















Pool Loan Figures 
During Stock Crash 


ESTIMATE LOANS AT $180,000, 





M. A. Linton Presents Figures of Thir. 
teen Companies From September 2 
to December 14 





Thirteen life insurance companies have 
pooled their figures covering policy loans 
made during the period of the stock 
market break, the tabulation reflecting 
the experience of about 221%4.% of the 
ordinary business outstanding. As to 
the significance of this tabulation, Vice- 
President M. A. Linton of the Provident 
Mutual Life says: “A sample as large 
as this is a fair one from which to judge 
the extent to which the institution oj 
life insurance in this country was af- 
fected by the abnormal situation.” 

Mr. Linton points out that the Most 
useful information brought out in the 
tabulation is the amount of new money 
required to meet the demand for policy 
loans. The tabulation shows that Prior 
to the major break which started in the 
week of October 21 the thirteen compa- 
nies required on the average about §2,- 
000,000 of new money each week to meet 
the demand for policy loans. During 
the week ended November 2 this sho 
up to a peak of $8,300,000. The next 
week it receded to $6,800,000 and re. 
mained nearly stationary until the week 
ended November 30. The line then 
dropped sharply to $4,100,000 for the last 
week in November and reached $3,400,00) 
during the week ended December 14 
This was still large compared with the 
average of $2,000,000 immediately prior 
to the break. 

The total amount of new money re- 
quired during the eight weeks October 
21-December 14 was $42,700,000. Assum- 
ing that the experience of these thirteen 
companies indicates what happened in 
the other companies and making a cor- 
rection for the ordinary business of in- 
dustrial companies upon the basis of the 
experience with such business in the 
group, it would appear that for all con- 
panies for the eight weeks’ period Oc- 
tober 21-December 14 $180,000,000 of new 
money was required to meet the demand 
for policy loans. This is approximately 
$112,000,000 in excess of the rate at 
which the amount required for the new 
money was running during the seven 
weeks prior to October 21. 





INSTITUTE EXAMINATIONS 





Educational Committee Works to Reduce 
Number of Examinations Given in 
Each Insurance Course 


At a recent meeting of the educational 
committee of the Insurance Institute o! 
America, Inc. extensive plans were made 
for the examinations for this year, and 
likewise for the general development 0! 
the educational work. Among the impor- 
tant steps taken was one to reduce the 
number of examinations. The committee 
went on record to the effect that in due 
time they hoped the examinations cou 
be reduced to two, or, at least, thret, 
for each year of a given branch. 

Registrations are now being filed for 
the examinations. The registration per 
iod closes on the last day of January. 
Any registrations filed after that date 
are subject to an additional fee of $1.0! 
Among the interesting developments ™ 
connection with the examinations is the 
receipt of a request through the Pacifit 
Mutual Life that registration cards be 
sent for the class in life insurance in tht 
University of Southern California. Ths 
is a development which the Institute 
hopes to extend. 





A. C. LARSON MADE DIRECTOR 

A. C. Larson, for many years managtt 
in Wisconsin for the Central Life % 
Iowa, was recently elected a director ® 
the company at the annual board meet 
ing. 
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Nylic New Business 
$953,000,000 Last Year 


KINGSLEY’S ANNUAL LETTER 





Calls Policies in Force the Great Deed 
of Trust; Illustrates Working of 
Life Insurance 





The eighty-fifth annual statement of 
the New York Life shows that the com- 
pany had new business in 1929 amount- 
ing to $953,000,000, bringing the total of 
insurance in force to $7,266,000,000. 

The total assets are now $1,665,703,611. 
Among the assets bonds of the United 
States, other governments, states, cities, 
counties, public utilities, railroads, etc., 
amounted to $672,665,159, and real estate 
and first mortgages to $593,633,002. 

In his annual letter to policyholders 
President Darwin P. Kingsley says: 

“Outstanding life insurance ($103,000,- 
000,000) is the’ greatest trust ever cre- 
ated. The trustees are the directors of 
the various companies with whom con- 
tinuously sit certain familiar figures. 
They are Life, Death, Disability, Neces- 
sity and Old Age. 

“Death has heretofore been a terrible 
figure because life was not organized 
avainst him. Now life is so organized. 
Death will ultimately come to all of us. 
Nobody doubts that and nobody can 
change it. The terror of Death (I am 
not now considering any religious ques- 
tion) lies in his cruel, remorseless and 
uncertain stroke. In that has been his 
victory. 

“Life insurance faces death not as a 
terror but as a fact and deals with him 
just as it deals with bonds or real estate 
mortgages. 

‘Let me show you how vital those 
$103,000,000.000 are. Back of these 
pledged billions lie three great forces. 

“First—the nearly $18,000,000,000 in 
cash and securities in hand: 

“Scecond—the sixty-seven million peo- 
ple who have contracted, directly or indi- 
ae, to pay future premiums; 

“Third—the power of compound inter- 
est. 

a they make that $103,000,000,- 
000 the most vital and useful force in all 
sociology. 

“Now try to visualize what is coming. 
Outstanding insurance will become $200.- 
000,000,000, $300,000,000,000, possibly 
much more, but it will always have those 
three great forces, the first two corre- 
spondingly increased, behind it. Because 
of its peculiar relation to the weakness 
and needs of human life it is and always 
will be worth more than a like sum in 
cash. To illustrate: 

“Death sits with this great board of 
trustees and Death still strikes but, in 
your case, not as of old. Life also sits 
with the board and by quickly translat- 
ing individual productive power into cash 
it despoils Death of his old and faithful 
servitor, poverty. 

“Disability, crueler than Death, also sits 
with that board and demands and re- 
ceives stipulated sums when the bread 
winner fails and becomes a burden. 

“Necessity and old age also sit with that 
board and are covered by the underlying 
instruments. 

“All these benefits are specified in the 
great deed of trust: the policies in force. 

“Some of you, most I hope, will agree 
when I say that life insurance has come 
to be the most important beneficial en- 
terprise in the manifold problems of liv- 
Ing. 

“My main point is that you, beginning 
with your individual needs and obliga- 
tions, have not only minimized the ter- 
rors of death, disability and old age but 
you have come, as a group, to be one 
ot the largest holders of useful securities 
in the world. 


“You are the only group that ever ex- 
isted having the courage and sanity in 
the current problems of living to rob 
Jeath of his terrors by dealing with him 
as an ultimate fact. 

As a group you are not capitalists, 


New England Mutual 
Issues 86th Report 


THE COMPANY’S BIGGEST YEAR 





New Insurance of $147,858,997; $10,400,- 
000 Set Aside for Dividend 
Distribution in 1930 





New insurance of’ $147,858,997 was re- 
ported by President George W. Smith 
of the New England Mutual at the an- 
nual board meeting held Monday at the 
home office in Boston. The i insurance in 
force grew to $1,202, 101,059, an increase 
of $88,290,496. This is the eighty-sixth 
annual report made by the New Eng- 
land Mutual. 

Forty members of the company died in 
1929 whose policies, for $130,968, had 
been in force fifty-five years or more. 
On the other hand the story of “short 
durations” is even more impressive: six- 
ty-eight policies issued in 1928, and thir- 
ty issued in the current year matured 
by death, aggregating $605,000 

The receipts of the company from all 
sources were $50.685,830.12, an increase 
of $3,343,693.03. Payments made to pol- 
icvholders and beneficiaries amounted to 
$25,602,380.74, an increase of $2,832,280.35. 
The policy reserves, according to the 
Massachusetts standard, were increased 
from $183,240,348 to $197,828,823. 

On December 31 the assets were $236.- 
833,880.58, an increase of $17,804,890.43; 
the liabilities were $220,951,108.75, an in- 
crease of $16,769,488.02: the surnlus, $15,- 
882.771.83, an increase of $1,035,402.41. 

The growth of the company and the 
economical results of its administrative 
policy have led the directors to set aside 
$10,400,000 for distribution as dividends 
to policyholders in 1930, which is $900,- 
000 more than in 1929. 








yet you have become the greatest of cap- 
italists. 

“Following your impulse of self-protec- 
tion you have created the greatest of all 
beneficial institutions. 

“Seeking io banish the need of char- 
ity from your own household, you have 
shown how the need of charity may be 
completely banished from every house- 
hold.” 





No Canadian Company 
Hurt By Stock Drop 


SAYS COMMISSIONER FINLAYSON 





Does Not Expect Surplus of Any Com- 
pany to Go Below 1928 Figures 
In Financial Statements 





In spite of the large drop in the mar- 
ket price of securities, it is probable, in 
the opinion of G. D. Finlayson, Do- 
minion superintendent of insurance, that 
no Canadian life company will show a 
surplus decrease below that of 1928. In 
his latest report Commissioner Finlayson 
goes on to say that this is due to the 
fact that in those cases in which the 
holdings of stocks are comparatively 
small any decline in market values would 
be more than compensated for by the 
increase in surplus from other sources 
and that in the cases in which stock 
holdings form a substantial percentage 
of the assets liberal margins of stock 
values were reserved in the annual state- 
ments of a year ago and these margins 
have been sufficient to take care of the 
shrinkage in market values. 

“The most that can be said as to the 
experience of the last few weeks,” said 
Commissioner Finlayson, “is that it has 
raised a danger signal which may with 
profit be regarded as a guide to invest- 
ment policies for the future.” 

There has been a report current in 
Canada that Commissioner Finlayson 
would sponser a bill to limit investments 
of life companies in common stocks to 
25% of their funds. 

Commissioner Finlayson 
that, based on preliminary figures. Can- 
adians will have paid for well over 
$1,000,000,000 of new life insurance and 
that the total life insurance 
approximately $6,500,000,000 is $700 per 
capita. 


estimates 





MUTUAL BENEFIT PROMOTION 


James H. Trimble has been appointed 
assistant mathematician of the Mutual 
Benefit Life. He has been associated 
with the Newark company since 1925 
in the mathematical department. He is 
a Fellow of the Actuarial Society. 








back of every door bell. 
and _ industrial 


Independence Square 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 




















AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 
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LEADERS ! 


Ath 


Consecutive Year 


7 


RossBIns & SIMONS 


have been the general 
agency leaders of the 
Life of New 


York throughout the 


Home 


country in both vol- 
ume of paid -for in- 
surance and in volume 


of paid-for p rem I ums. 


i 


4. Reasons 


A Progressive Company 
A Preferred Policy 
Unique Educational Plan 


Unusual Agency Service 


rs 


A good company and agency 


to do business with. 


THE 


ROBBINS - SIMONS 
AGENCY 
256 Broadway, N. Y. 


(Remember that we are in 


the Home Office building) 
Phone: Barclay 6860 














Page 12 












UNDERWRITER 

















January 31, 1939 








Calls Cox Advertising 'Trail-Blazer 


“Printers’ Ink,” in its issue out this 
week, pays a tribute to the genius of 
Robert Lynn Cox, late vice-president of 
the Metropolitan Life who died last week, 
in which he is called a trail-blazer in 
advertising. The article follows: 

Advertising lost a great trail- 
The unselfish note in the ad- 
vertising he sponsored served as a model 


has 
blazer. 


and an inspiration for many a campaign 
in industries far removed from his own 
field. Advertising was to him the true 
voice of the company, not a thing apart. 

When Robert Lynn Cox took charge 
of the advertising of the Metropolitan 
Life Insurance Co. he was not the least 
bit interested in examining, or even 
reading, advertisements which had been 
published by other life insurance com- 
panies. 

Many times he said: “Because no one 
has ever done it this way before is not 
a good reason why it should not be done 
this way,.if this is a good way.” The 
advertising which he sponsored was a 
distinct departure from traditional life 
insurance advertising; and was more or 
less of a shock to some members of the 
advertising world who had been trained 
to think that each advertisement ought 
to have a definite selling message. 

But Mr. Cox believed that service in 
its broadest sense, to present and future 
policyholders of the Metropolitan, would 


do more to make friends and bring good- 
will than special pleading. 

When the ever-increasing tide of let- 
ters poured in from readers asking for 
one booklet or another, and thanking 
the Metropolitan for its devotion to 
health work, Mr. Cox said, one day: “I 
believe that most everybody now under- 
stands the purpose of our campaign ex- 
cept advertising men who measure each 
advertisement by the immediate orders 
it will bring.” 

In one of his annual addresses to a 
convention of Metropolitan managers 
and leading representatives of the com- 
pany, the late President Haley Fiske, 
in introducing Mr. Cox to the gathering, 
said: “Mr. Cox is the most versatile man 
in the company. He can do more things 
well than any man I know.” 

He knew more about advertising, one 
of his many interests, than many men 
who have devoted a lifetime to it. 

Not a piece of copy was submitted to 
Mr. Cox for approval, criticism or re- 
jection but his first consideration was, 
“Ts the subject important enough to be 
of public value?” Next he would read 
the copy to see whether or not it would 
hold the attention of a reader who might 
be interested in the subject. 

If the copy passed the first two tests, 
then the heading came under attention. 
Sequence of paragraphs or sentences or 
phrases, balancing synonyms followed. 


Prominent Men At R. L. Cox Funeral 


\ distinguished company of insurance 
company executives and other prominent 
men attended the funeral services for 
Robert Lynn Cox, late vice-president of 
the Metropolitan Life, at Unity Church, 
Montclair, N. J., Friday afternoon. Al- 
most the entire official family of the 
Metropolitan was present, the leading 
officers acting as honorary pallbearers. 
There was also present a special com- 
mittee appointed by the Association of 
Life Insurance Presidents made up of 
officers of life insurance companies; there 
were members of the New Jersey State 
Board of Education, of which Mr. Cox 
was president, and other New Jersey of- 
ficials, among them Mayor Charles G. 
Phillips of Montclair. Flags on public 
buildings in Montclair were at half mast. 
A special car was attached to the Lacka- 
wanna train leaving Hoboken for the 
large party which attended, the funeral 
from this city. 

The body was taken to Buffalo Fri- 
day evening, burial being at Buffalo, Mr. 
Cox’s home before coming to New York, 
where another service was held Satur- 
day afternoon in the First Unitarian 
Church. 

The funeral service was conducted by 
Rev. Edgar Swan Wiers, pastor of Unity 
Church, Mr. Cox having been president 
of this church for many years. 

Serving as honorary pallbearers were 
the following officers of the Metropoli- 
tan Life: F. H. Ecker, president; L. A. 
Lincoln, first vice-president and general 
counsel; Francis O. Ayres, Dr. Lee K. 
Frankel, James E. Kavanagh, A. F. C. 
Fiske and Ernest H. Wilkes, second vice- 
president 

The following committee was appoint- 
ed by the Life Presidents’ Association 
to represent it at the funeral: 

William BroSmith, vice-president and 
general counsel, the Travelers; Frederick 


L. Allen, second vice-president and gen- 
eral counsel, Mutual Life; Fred A. How- 
land, president, National Life of Ver- 
mont; Arthur Hunter, second vice-presi- 
dent, New York Life; Alfred Hurrell, 
vice-president and general counsel, The 
Prudential; Ray D. Murphy, second vice- 
president, Equitable Society; Edward E. 
Rhodes, vice-president, Mutual Benefit; 
George W. Smith, president, New Eng- 
land Mutual; George T. Wright, secre- 
tary and manager, Association of Life 
Insurance Presidents. 

Among others attending were: Charles 
G. Taylor, assistant manager and actu- 
ary; Vincent P. Whitsitt, general coun- 
sel, and Mott A. Brooks, assistant sec- 
retary, of the Life Presidents’ Associa- 
tion; L. M. Cathles, president, North 
American Reassurance; Dr. J. A. Patton, 
vice-president, The Prudential; Frank. L. 
Bashore, manager, Farm Loan Division, 
Metropolitan Life, who was closely as- 
sociated with Mr. Cox; Frederick G. 
Dunham, assistant general counsel, who 


was for years attorney for the Life Pres- 
idents’ Association when Mr. Cox was 
manager. Mrs. Haley Fiske, widow of 
the 0 president, also attended the fu- 
neral. 


Aljred Hurrell on R. L. Cox 


The Eastern Underwriter asked Alfred 
Hurrell, vice-president and general coun- 
sel of The Prudential, who was long as- 
sociated with the late Robert Lynn Cox 
in the Association of Life Insurance 
Presidents, for a comment on Mr. Cox’s 
death and he paid the following tribute 
to his personality and career: 

“Robert Lynn Cox is gone and the 
company he served so well and the insti- 
tution of life insurance will miss him 
sorely. He was one of those rare men, 
a crusader by nature whose emotions 
were ever under the control of his in- 
tellect. The result was that he was an 
able leader in any cause. His judgment 
was good, his advice sound, his vision 
clear. His career in business, law and 





politics both in New York and New Jer- 
sey gave ample evidence of this. “He 
valued moral principles, was not ashamed 
in this modern age to be even counted 
as puritanical. He was forceful and con- 
structive in any cause to which he put 
his energies. 

“Life insurance, regaining its proper 
place in the high regard of Americans 
after its low point in 1906, must thank 
him for the acceleration of its rehabilita- 
tion. He was persistent and tireless in 
this task and succeeded in building up 
a new and popular literature of life in- 
surance and of successfully engaging the 
favorable attention of the people. He 
knew how to consolidate the successes 
of today and to discount the problems 
of tomorrow. 

“From the Illinois farm to the senior 
vice-presidency of the Metropolitan his 
life was rich in experience. He deserved 
the honored place and reputation that his 
abilities and character secured for 
him.” 


Penn Mutual Party Flies To Meeting 


The Life Underwriters’ Association of 
Los Angeles sent an airplane to Palm 
Springs to take the Penn Mutual Life 
party from the train to Los Angeles in 
time for the association’s sales congress 
this week. The Southern Pacific train 
which was bringing them to Los Angeles 


was late and the association took this ° 


means of getting the party to the meet- 
ing on time. 

Those who made the trip by airplane 
were John A. Stevenson, Philadelphia; 
Alexander E. Patterson, Chicago; Holgar 
Johnson, Pittsburgh; and E. Paul Hut- 


tinger of the home office. 

President William A. Law, Vice-Pres- 
ident Hugh D. Hart and the rest of the 
party arrived after lunch on the train. 

The party was rushed at 100 miles an 
hour and 6,000 feet altitude up the Im- 
perial Valley and along the San Ber- 
nardino Mountains. A motorcycle escort 
rushed the party from the airport to 
the Biltmore Hotel amid shrieking sirens 
in the approved style accorded visiting 
notables. They received a great recep- 
tion from the 1,500 present at the sales 
congress. 











NEW PAID INSURANCE 1929 
$147,858,997 


INSURANCE IN FORCE 
$1,202,101,059 





New England Mutual Life Insurance Co. 
Boston, Mass. 


Chartered 1835 
































happiness of its representatives. 





Pittsfield, Massachusetts 


1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


"Ask any Berkshire Agent’ 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


FRED. H. RHODES, Preisdent 




















THE COLONIAL LIFE INSURANCE Co. 
of America 


Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 


Home Office: Jersey City, N. J. 
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Market Values of Co. 
Exceed Book Values 

NORTHWESTERN NAT’L YEAR 

$75,908,752 Paid For in 1929; 18% In- 


crease; H. W. Yerxa Leads Producers; 
White & Odell Heads Agencies 








The Northwestern National Life had 
a paid for business in 1929 of $75,908,752, 
an increase over 1928 of $11,798,303 or 
approximately 18%, bringing the total of 
business in force to $325,514,050. Admit- 
ted assets increased from $33,207,578 to 
$37,589,915. In December, in addition to 
the University of Minnesota group con- 
tract, awarded jointly to the Northwest- 
ern National Life and the Minnesota 
Mutual Life, new business totaled $5,- 


889,249. December was the fifteenth con- 
secutive month in which production went 
over $5,000,000 

foward W. Yerxa of Minnesota was 
the leading individual producer for the 
year. C. R. Rothenberg of Pennsylvania 
was second, Frank J. Seibel of Michigan 
third, and E. C. Henkel of Minnesota 
fourth. 

The White & Odell Agency, Inc., led 
the Northwestern National agencies in 
volume of 1929 business. The Hugh B. 
Keck agency of Chicago was second, the 
A. W. Crary agency of Fargo, North Da- 
kota, third, the Trueman H. Cummings 
agency of Detroit fourth, and Cravens, 
Dargan & Co. of Houston, Texas, fifth. 

In his annual message to the field force 
on to results for the year President 
O. J. Arnold of the Northwestern Na- 
tional said that among other assets held 
at the close of the year 1929 the com- 
pany owned large amounts of Govern- 
ment and other specified classes of bonds 
—$16,314,416; and in addition held 
$102,417 of high grade stocks. Continu- 
ing he asid in part: 

“In view of the situation in the se- 
curity market, you will be interested to 
know that on December 31, last—the date 
of the statement—the market value of 
these bonds and stocks was considerably 
in excess of the book value—the amor- 
tized cost to the company—i. e., at which 
they were carried on the company’s 
books as required by law. 


Market 
Book Value Value Market 
Dec. 31, Dec. 31, Value 
1929 1929 Over Book 
Bonds ...$16,314,416 $16,369,154 $54,738 
Stocks .. 102,417 171,066 68,648 





Excess value over statement 
RGSOE:  kctctretecdtneenaeedes $123,386 





CONN. MUTUAL RAISES LIMITS 


Both Non-Medical and Gross Limits In- 
creased; Will Now Accept up to 
$350,000 Ages 25-50 
The Connecticut Mutual Life an- 
nounces increased non-medical limits 
from $2,000 to $3,000 for male lives; while 
the $2,000 limits will continue for female 
lives. These limits represent the maxi- 
mum amount that the company will issue 
on a life within any twelve. months’ pe- 
tiod. The total limit of non-medical in- 
surance that the company will issue on a 
life over a series of years is $10,000 un- 
less meanwhile it receives a satisfactory 
medical examination and approves the 
applicant for standard insurance, in 
which case any non-medical insurance 
previously granted may be disregarded. 
The gross limits of insurance have 
been increased, as shown by the follow- 
ing illustration. The maximum that will 
be issued on a female life is one-half 
the limit for a male of the same #age. 
The minimum age at entry is actual at- 

tained age ten. 





Nearest Age Life and 
(Not rated age) Endowment 
Lo eM errr Tk $20.000 
| A ee me 30,000 
| ees 150,000 
SE) eke aSashnceeems 350.000 
Be ie Be eee 280,000 
Ce ™ Leste 135,000 








New England Mutual Life 


Insurance Company 
87 Milk Street, Boston, Mass. 


INCORPORATED 1835 BEGAN BUSINESS 1843 
GEORGE WILLARD SMITH, President 





Abstract from the Eighty-sixth Annual Report 


- 


For the Year ending December 31, 1929 


Increase 


Gross Assets. $236,833,880.58 — $17.804,890.43 
Total Liabilities 220,951,108.75 — 16,769,488.02 
Surplus, Mass. Standard 15,882,771.83 1,035,402.41 





Total Income. 90,685,830.12 3,043 ,693.03 


Including Premiums Received 


$37,476,654.35 
Total Disbursements. 33,020,018.935 — 3,599,640.75 


Including Payments to Policyholders 


$25,602,380.74 





New Insurance, 1929 .  147,858,997.00 4.,.285,408.00 
Insurance in Force 1,202,101,059.00 — 88,290,496.00 





A Copy of the 86th Annual Report 
will be sent on request 
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Practical ae < “fo Help the Man With the Rate 


Book Increase His. Income and General Effickency 





Three maxims, 

The ‘known as “The 

Magic Magic Three,” apply 
Three to all forms of sales- 
manship. They are 

vorth repeating here for few life agents 
follow all three. If the majority did, 


certainly the turnover in the business 
each year would be substantially reduced. 


These maxims which epitomize suc- 
— salesmanship are: Know your 
£00 Know your territory; Work sys- 
temat alte and persistently. Possibly 


the last mentioned is the one needing 
most concentration. 


* * * 


It is surprising 


The Timely that many life agents 


Policy Loan take the question of 
Question policy loans rather 
casually, when it is 

considered that when a loan appears on 
the records the chances of a lapse are 
tremendously increased. “Fidelity Field 
Man” points out that two duties remain 


discharged by the agent in all 
such cases. First, there is the obligation 
to serve the policyholder by covering his 
loan with new insurance, and second, the 
obligation to see that he is clear on the 
status of the loan with reference to his 
insurance. 

In the second instance the agent must 
be particularly adroit. He must guard 
against implanting the very idea he 
wishes to clarify. And he must prepare 
the policyholc ler for the suggestion from 


to be 


some “advisor” who will recommend that 
he drop the old “encumbered” insur- 
ance and take out new. The sophistry 
of the reasoning involved here is well 


known, that the insured is paying for 
insurance that he does not have, plus 
interest on the loan. 

The policyholder, says “Field Man,” 


can be made to think of his policy in 
terms of collateral, and he will admit 
that he would not sell his other securi- 
ties simply because he had used them 
to negotiate a loan at the bank. In 


truth, there is no more reason for sacri- 
ficing his insurance. If he had proper 
securities, he could have obtained a loan 
from the bank on which he would have 
paid the normal rate of interest. His 
policy would have been untouched. The 
present situation in no wise alters this 
condition insofar as his estate is con- 
cerned. He simply has used his life in- 
surance policy in place of stocks and 
bonds to secure a loan. An _ effort 
should be made to have him realize that 
the life insurance company expects him 
to repay his loan just as his bank would 
expect it. 
* x * 


There are any 
number of insurance 
Hurling prospects who “close 
Method up like a clam” as 
soon as an agent ap- 

pears in their presence. For this type, 


The Question 


in order to arrest attention and arouse 
interest, H. E. Strong, a leading North- 


western Mutual producer, advocates the 
“question hurling” method 

Once in the office, Mr. Strong imme- 
diately starts questioning in this man- 
ner: “Are there any questions you 
would like to ask about life insurance ?” 
or “What do you know about present- 
day life insurance?” Questions are 
framed in such a way that the prospect 
must make some kind of answer. The 
whole burden is thrown on him and 
usually he will react, while the agent 
maintains the attitude of a good listener. 
The agent who is maintaining this atti- 
tude will usually be liked, and in addi- 
tion he can secure valuable material for 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 

















FIFTEEN YEARS 


LEGAL RESERVE LIFE INSURANCE IN FORCE 


OF PROGRESS 





Established 1879 





* Approximate 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


$ 97,686,266 
182,510,188 
325,309,313 
498,969,554 
716,079,363 
886,589,365 


$ 25,193,076 
33,289,945 
44,452,819 
63,955,277 
90,713,613 

*133,000,000 





Des Moines, Iowa 





mapping out a program. Mr. Strong 
tries always to make the man ask him 
what he desires to tell him. 





J.& H.- Trustate Corp. 


(Continued from Page 1) 


trust department. There are quite a 
number of those banks, some of them 
fairly large. 


J. & H. Production 


Johnson & Higgins wound up 1929, 
their second full year, with a large in- 
crease in new paid-for business. The 
life insurance division of Johnson & Hig- 
gins started from scratch on January 1, 
1928. Already Johnson & Higgins have 
a number of life insurance branches out- 
side of New York. The Philadelphia 
branch is going at the rate of $5,000,000 
a year and there are also offices in Bos- 
ton, Baltimore and Chicago. On Febru- 
ary 1 a life insurance branch will be 
opened in San Francisco. 

In a talk with The Eastern Under- 
writer Gerald A. Eubank, manager of the 
life division of Johnson & Higgins, said: 

“Of the twenty and a half millions 
we paid for in 1929 a good proportion 
of it was developed through brokers in 
our capacity as general agents of The 
Prudential and Home Life. Our aim has 
been to get our general agency organi- 
zation functioning properly so that in 
addition to it we could properly care for 
that business and then gradually be in 
a position to handle our own clientele as 
general brokers as energetically as pos- 
sible. For the first two years we have 
concentrated our efforts towards secur- 
ing production in what I might call our 
wholesale department. Now that the 
wholesale department is operating 
smoothly we are expecting to concen- 
trate equally upon the development of 
our retail business; in other words, the 
clientele of Johnson & Higgins, brokers. 
In order to do that and to keep abreast 
of the times we felt that we should have 
a corps of assistants which can give com- 
plete estate service. Mr. Philbin brings 
to us his complete staff of assistants, 
men who understand estate planning 
along scientific lines and fully appreciate 
all the angles of trust business as well 
as how life insurance should walk hand 
and hand with it. By experts I mean 


——— 


knowledge required of ergy | dis- 
position, insurance trusts (funded, un- 
funded or funded by periodic deposits.) 
business insurance, taxes and estate lia- 
bility of all kinds.” 
Davidson Not With J. & H. 

Having a close tie-up with the 
Trustate Corporation has been the Es- 
tate Planning Corporation, headed by 
Clinton Davidson, one of the largest 
producers of business insurance in the 
city. The life division of Johnson & Hig- 
gins is to move from the thirteenth floor 
to the eleventh floor of No. 67 Wall 
street, taking the offices which have been 
occupied by the Trustate Corporation 
and the Estate Planning Corporation, 
The latter will move into the offices 
now occupied by Johnson & Higgins life 
division. The Estate Planning Corpora- 
tion is to continue as formerly and will 
not be a part of the Johnson & Hiczins 
organization. 





UNITED L. & A. APPOINTMENTS 
Among recent appointments by the 
United Life & Accident are those of 
Earle F. Keppel as field supervisor, 
headquarters, Harrisburg, Pa.; George 
F. Loder as general agent in "Read ing, 
Pa., and Hugh K. Angle as general agent 
at Lansing, Mich. 








A New Policy 


ENTHUSIASTIC RECEPTION 
ACCORDED NEW “GRADU. 
ATED PREMIUM” PLAN 


For Particulars Phone 


“CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 


110 William Street 
New York City 
Beekman 6141-2-3 

















“In This Way 
A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


We Measure” 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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Phoenix Mutual Officers Advanced 





Albert H. Yost, Howard Goodwin and M. Clark Terrill 
Elected Second Vice-Presidents; D. Gordon Hunter 
Agency Vice-President; John R. Larus, Actuary, 
Gets Added Title; Charles E. Johnston, Secretary 


The Phoenix Mutual Life has made 
several promotions at the home office. 
Albert H. Yost, Howard Goodwin, M. 
Clark Terrill, all of whom have served 
the company for more than twenty years, 
were promoted from the position of sec- 
retary to second vice-presidents. D. Gor- 
don Hunter was advanced from agency 
manager to agency vice-president, 
Charlies E. Johnston from assistant sec- 
retary to secretary, John R. Larus, who 
is the actuary of the company, became 
an assistant secretary also. George W. 
Cheney was made an assistant secre- 
tary, Edward H. Little was appointed 
financial secretary, and Dr. Llewellyn 
Hall was placed in the position of assist- 
ant tnedical director. 

Albert H. Yost, who now assumes the 
position of second vice-president and 
counsel, has been in charge of the ter- 
minations and legal departments. He is 
a Yale man, class of 1905. He gradu- 
ated from the School of Law, Univer- 
sity of Cincinnati, and is a member of 
Phi beta Kappa and the Association of 
Life Insurance Counsel. 

He began his work in the Phoenix 
Mutual in 1905, and was subsequently as- 
signed to the policy loan division. When 
the terminations department was organ- 
ized he was placed in charge. In 1918 
he became assistant secretary, in 1926 
assistant secretary and counsel, and in 
1929 secretary and counsel. 

Howard Goodwin, who as second vice- 
president will continue in charge of the 
new business department, began his 
work with the company in 1907, shortly 
after his graduation from Yale in 1906. 
While at Yale he was a member of 
Alpha Delta Phi and the Senior Society 
of Scroll and Key. He first served the 
company in its claims department and 
when transferred to the new business 
department in 1913 he took part in the 
reorganization of this department along 
the lines of modern business methods. 


In 1917 he was appointed assistant sec- 
retary and placed in charge of the de- 
partment. He was made secretary in 
1929. Mr. Goodwin is a member of the 





JOHN R. LARUS 


Hartford Golf Club, the Hartford Club, 
the Graduates Club of New Haven, and 
has been active in the affairs of the 
Community Chest. 

Mr. Terrill, who is a native of New- 
town, Conn., came with the company 
shortly after his graduation from Yale 
in 1909. He entered the publicity and 
educational departments of the company 
and as field correspondent took over and 
revised the educational correspondence 
courses on life insurance and salesman- 
ship; also edited the Phoenix Mutual 


Field, a publication for the field repre- 
sentatives of the company. 


In 1918 he was appointed agency sec- 
retary, to coordinate the service between 
the various home office departments and 
the field representatives. In 1924 he 
was elected assistant secretary of the 
company and his responsibilities were 
further extended, and in 1929 he was 
appointed a secretary of the company. 

Since entering the employ of the com- 
pany in 1915 as a salesman in its agency 
department at Hartford, Colonel D. Gor- 
don Hunter has had extensive experience 
in field work. After his return from war 
activities in 1919 he was placed in charge 
of the company’s unique sales training 
school, where he trained a large number 
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of salesmen who came to Hartford for 
their schooling from various agencies 
throughout the country. In connection 





D. GORDON HUNTER 


with this training work he established 
the home office agency in 1922, which 
grew steadily under his leadership until 
it became the company’s leading agency, 
and in six years’ time placed on the 
books of the company $19,500,000 of in- 
surance. He was made agency manager 
a year ago. 

Since he became associated with the 
Phoenix Mutual in 1913, John R. Larus 
has participated extensively in the ac- 
tuarial work of the company and now 
becomes an assistant secretary as well as 
actuary. He graduated from Yale in 


. 1912, where he was a member of the 


Beta Theta Pi fraternity, the Elihu Club 
and also of the honorary scholastic so- 
ciety Phi Beta Kappa. He was admit- 
ted to the Actuarial Society of America 
by examination in 1918, and is now a 
member of the Council of the Society. 





experience and connections. 





ASSISTANT MANAGER 
A life insurance agency requires the services of a young man with an attractive per- 
sonality and a thorough knowledge of the business to act as an ASSISTANT to the 
MANAGER. One capable of interesting and inducting new men and devising methods to 
increase the production of the present men. 


Box 1133, THE EASTERN UNDERWRITER, 110 Fulton St., N. Y. C. 


Write, giving full particulars rezarding 











GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. scic. 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.— ASHland 1772 

















Provident “Mutual 
Life Insurance Company of Philadelphia 


‘Founded 1865 











However Hard 


a Life Insurance Agent may work to produce business, 
his chances of success are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 
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MR. BEHA RETURNS TO 
INSURANCE 

\VI James .\. Beha stepped out of 
fice as superintendent of insurance of 
New York to bécome chairman of the 
board of the International Germanic 
Vrust | there were many leaders in 
the insurance business who regretted to 

this strong personality go into bank- 

ng rather than insurance, although he 

no means severed his contact with 

nsurance It was hoped that there 

ld be found a place for him to func- 

that large executive way in which 

he proved to have marked ability as 
iperintendent of insurance. 

Now comes his election as general 
manager of the National Bureau of Cas- 
valty & Surety Underwriters, a move 
idely approved, bringing him into that 


y 
ch of the business and that particu- 


lar position in which his abilities will 
find a full field and in which they are 
undoubtedly most needed at this time 
Jt. is traditional that the need of the 
times brings to the front the genius and 
leader for the occasion and there are 
high expectations that this will be true 
§ the National Bureau’s appointment 
Mr. Beha. 
Entrusting the administrative affairs 
h's care has been greeted a wise 
step on the part of the National Bureau 
asmuch as his past experience as a 
state official as well as his personal qual- 
ities have admirably fitted him for close 
and pleasant contacts with the chief ex- 
ecutives of member companies, with pro- 
rs and with commissioners of the 
Various states 
Working hand in hand with Mr. Beha 
will be William Leslie, one of the lead- 
ing experts on rating matters in the 
United States, whose recent administra- 
tion as general manager of the National 


Council on Compensation Insurance was 


generally regarded as outstanding. Mr. 


Leslie’s charge will be the rating activi- 
tics of the Bureau—a task which admit- 
edly has assumed greater importance 
because of the larger scope of the Bu- 
reau and the, demands from every side 
for greater refinement and accuracy in 


the rating structure 


PRESIDENTS’ 


THE COMMENT ON 
THE STOCK MARKET 
In gatherings of life insurance people 


shortly after the stock market crash, es 


pecially those of agents, there was re 
vealed a wide difference of opinion as 


to the effect of that event on production 
of life 


» 


insurance. As everyone, in high 


was con- 
the 


as- 


and low financial station alike, 
ceded to suffered 
security 


have loss by 


shrinkage in prices, it was 
sumed by many to follow that the people 
would buy life Some 
professed to sce a opportunity’ in 
the thy 


insur- 


insurance. 
great 


less 
replacement of losses in 
life 
evidently a 
for that 
The mildly optimistic consoled 


such 
value of personal estates by 


ance and there has been 


ereat deal of insurance sold 


purpose. 


themselves with the sentiment that “at 
least the agents will now go back to 
selling life insurance instead of playing 
the market.” 


It is doubtless too soon to form con- 
clusions as to the ultimate effect of the 
stock market situation on life insurance 
but the statements of the 
presidents of life insurance companies in 


production, 


their annual reports which are now com- 
ing to hand daily, leave no doubt about 
the views of the insurance 
They beneficial results. 

At the home offices they were in posi- 


executives. 


see 


tion to feel the full effects of the crash 
in the demands of policyholders for 
loans. In a way they saw the worst of 


the picture and in many instances heard 


the groans of the losers. But the way 
life insurance met the sudden crisis; not 
only held every nickel of its own worth 
but proved a source of funds in the 


emergency, will not long be forgotten by 
The lesson in security versus 
speculation will bear fruit for years to 
The company 


reach beyond the 


the public. 
come. vision 
immediate foreground 
and they have no doubt that the eventu- 
alities of last October and November in 
Wall Street will have ef- 
fect on 


executives’ 


a constructive 
life insurance. 





LAWRY SUCCEEDS ANDERSON 

When the annual meeting of the Fire 
Underwriters’ Association of the Pacific 
is held in San Francisco on February 3 
and 4 George V. Lawry, vice-president, 
will become president to succeed Thomas 
H. Anderson who has been head of the 
association’s administration during the 
last year. Mr. Anderson, who is Pacific 
Coast manager for the Liverpool & Lon- 
don & Globe, is well-known to insur- 
ance men in the East, for he was joint 
manager at New York for a time. Mr. 
Lawry is superintendent of the fire de- 
partment of the Travelers at San Fran- 
cisco. 


JOINS CENTRAL HANOVER 
Alfred N. Phillips, Jr., formerly identi- 
fied with an investment house and a sales 
executive in manufacturing, has joined 
the business production department of 

the Central Hanover Bank & Trust. 






































Edith Robertson, Evelyn Wooden, 
Elizabeth Talley and Helen Miller, shown 
above, are hostesses in the Acacia Club, 
which provides a welcome for policyhold- 
ers and their friends who visit the home 
office at Washington, D. C. The club 
may be joined without charge by any 
policyholder and gives to its members 
service in visiting the capitol city and 
sending out information about the activi- 
ties of the government. 

* * * 


George A. French, vice-president of 
the New Hampshire Fire of Manchester, 
N. H., was recently honored by his as- 
sociates, the occasion being the fortieth 
anniversary of his connection with the 
company. The Home Office was decor- 
ated for the occasion and music from a 
Boston radio station furnished a special 
entertainment. Mr. French was the re- 
cipient of many and valuable gifts. 


* * * 


Lathrop Baldwin, general agent, New 
England Mutual, in New York, is away 
upon a three weeks’ trip south which 
will wind up at the convention of the 
New England Mutual at Biloxi, Miss., 
on February 1. On the way back home 
Mr. Baldwin plans to stop off at New 
Orleans and Atlanta, Ga 

* * x 


Sumner Ballard, president of the Inter- 
national, is now enroute to the Pacific 
Coast on the Panama Pacific liner “Cali- 
fornia.” The vessel will make stops at 


Havana, the Panama Canal and Los 
Angeles before arriving at San Fran- 
CISCO. 

* * * 


Russell M. Simons, general agent of 
the Home Life in New York, and Mrs 
Simons leave on February 3 for Miami 
Beach, Fla., where they plan to spend 
practically the entire month. 

+ oe 


Harvey Weeks, assistant secretary of 
the Central Hanover Bank and Trust 
Co. of New York, was the principal 
speaker in the National Thrift program 
given in Burlington, Vermont. 


Roy R. Brockett, vice-president of the 
fire and casualty agency of A. A. Bet- 
tinger & Co., Buffalo, who took office as 
supervisor of the town of Tonawanda on 
January 1, in carrying out a pre-election 
promise, asked the official board of that 
3uffalo suburb to reduce his annual sal- 
ary from $8,000 to 35,000. 


F. M. Hubbell, founder of the Equit- 
able of Iowa, is celebrating his ninety- 
first birthday. 

x * * 

Former Governor William D. Jelks of 
Alabama has resigned from active ser- 
vice with the Protective Life of Bir- 
mingham as chairman of the board, but 
will continue as a member of the board. 


William BroSmith, vice-president and 
general counsel of the Travelers, has 
celebrated his thirty-fifth anniversary 
with the company. Jesse W. Ran- 
dall, secretary of the casualty depart- 
ment, and Howard R. Sullivan, assistant 
manager of the casualty claim depart- 
ment, passed their twenty-fifth anniver- 
saries at the same time. Mr. BroSmith 
was elected general counsel in 1901 and 
vice-president in 1922. He has_ been 
president of the Association of Life In- 
surance Counsel, International Associa- 
tion of Accident Underwriters, the Inter- 
national Association of Casualty and 
Surety Underwriters and chairman of the 
insurance committee of the American Bar 
Association. In 1926 Mr. BroSmith ob- 
served the fiftieth anniversary of his ad- 
mission to the bar. Mr. Randall was 
first employed by the company as a mail 
clerk. In September, 1905, he was trans- 
ferred to the liability department, since 
which time his connection with the writ- 
ing of casualty and liability insurance 
lines by the Travelers has been contin- 
uous. He was for some time in the field, 
returning to the Home Office in 1915 
He was elected secretary of the casualty 
department in 1927. Mr. Sullivan has 
nc assistant manager of the casualty 
claim department since 1911, spending his 
entire business career with the Travelers. 
He is in charge of the personnel of the 
claim department, which includes 1,423 
men in the field. 
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Personality Publicity 

| have just returned from a trip in the 
West visiting St. Louis, Chicago, Pitts- 
burgh. Following a custom of years I 
traveled on the Baltimore & Ohio R. R. 
and | came across an interesting piece of 
advertising being done by that road 
whereby “70,000 of us invite you to ride 
on our railroad,” referring of course to 
the personalities behind the Baltimore & 
Ohio from its most capable president, 
Danie! Willard, down. The piece of 
printed matter read: 

“People think of a railroad as tracks 
and stations and locomotives and cars. 
That is true. 

“Our railroad has spent over four hun- 
dred millions in recent years to have the 
best equipment. Things that money 
could buy have been or are being done. 
But there is another more important fac- 
tor. 

“The finest locomotive can give you 
the jerkiest ride or a smooth ride. The 
finest dining car can give you a meal 
that is an irritation or a meal that is a 
pleasure. 

“\ day on a train can be a lonesome 
separation from home, or it can have 
the friendly atmosphere of a home. 

“\fen and women make the difference. 
WE make the difference on our railroad 
-we. 70000 men and women who .oper- 
ate the Baltimore & Ohio.” 

This struck me as offering a page 
which insurance companies might right- 
fully use in their contact publicity. 

Assets, reserves and surpluses truly 
represent the great financial institutions 
which insurance companies have become 
but in selling themselves to the general 
public who are their policyholders or to 
become such, something more than a fi- 
nancial set-up is needed. A picture of the 
personalities directing company affairs 
would be decidedly worth while. 

kk x 


Colonel H. C. Fry, Jr., a Balloonist 
So many people are flying in airplanes 
these days that it has ceased to be a 
novelty but very few persons outside of 
professionals have flown in that much 
older vehicle, the balloon. Travel in the 
lighter-than-air conveyance is more of 
= srcttinng venture, in the opinion of 
the balloonists. An insurance man who 
has had ballooning experience is Colonel 


Harry C. Fry, Jr., president of Logue 
bro. & Co. 307 Fourth street, Pitts- 
burgh. In a recent bulletin issued by 


the 99th Division, U. S. Army Reserve 
Corps, Colonel Fry, of the Air Corps Re- 
serve, tells of his first balloon flight. His 
interesting account of this trip follows: 
“While on a two weeks’ tour of activ e 
duty at Wright Field, Dayton, Ohio, in 
talking to a lighter-than-air officer I re- 
marked that my first interest in aviation 
occurred when as a lad of about nine or 
ten I saw Professor Donaldson make a 
balloon ascension as one of the attrac- 
tions of Barnum’s Circus. Ever since 
that time I had wanted to take a ride 
ina balloon but never had the opportu- 
nity. \ day or so later after talking 

















with the officer I received a copy of an 
order which authorized me to accompany 
three officers from Wright Field in a 
free balloon flight, with a minimum of 
one hour, and a maximum of four hours’ 
flying time. Needless to say I was tick- 
led pink over the opportunity, and the 
next morning at ten o'clock drove over 
to Wilbur Wright Field where the bal- 
loon of 35,000 cubic feet capacity was 
already partially inflated. Gassing up 
the balloon, and the arranging of the 
sandbag ballast, the attaching of the bas- 
ket with the instrument holder, were all 
new to me, and most interesting, al- 
though I had witnessed two National 
Elimination balloon contests in Pitts- 
burgh, one at Bettis Field and one at the 
University of Pittsburgh Stadium. After 
our balloon was inflated and everything 
ready it was walked out of the hangar, 
and with Captain Edgar T. Sorensen in 
command and with Lieutenants D. W. 
Watkins and Orville Cook, Air Corps, 
we were ready to take off. The total 
weight to be lifted was 2,190 pounds. We 
took off from the Fairfield Air Depot, 
‘Wilbur Wright Field, at 10:25 a.m. The 
sky was partially overcast during the en- 
tire flight, winds very light, visibility fair 
and we landed four hours later, covering 
a distance of twenty-nine miles, landing 
one mile northwest of Lebanon, Ohio. 
I don’t know what I expected in the way 
of a thrill, as I have had all the thrills 
one could have in the way of air since 
my first heavier-than-air flying in 1911, 
but this balloon flying was so different 
that I got a great kick out of it. Our 
ascent was so gradual, and the wind so 
light that for the first time in my life 
1 realized what the feeling of ‘floating 
on air’ meant. 

“It was the first flight for Lieutenants 
Watkins, Cook and myself, and Captain 
Sorensen, a veteran lighter-than-air pilot 
told us that each of us would have to 
handle the balloon during the flight. My 
turn was the first hour. Our controls 
were vastly different from those of an 
airplane. To ascend we shoveled out 
the sand ballast, and to descend we 
pulled a valve rope which allowed a 
small portion of the gas to escape. We 
had an instrument box which contained 
an altimeter, a rate of climb indicator, 
and an instrument with a little curved 
glass tube with red fluid in it, which in- 
dicated whether we were ascending or 
descending. The trick in flying these 
gas bags seems to be finding the alti- 
tude at which the wind is blowing, and 
in the direction which you wish to go, 
and then by dropping sand or valving 
gas to maintain an exact equilibrium of 
the balloon. We would drop little bits 
of paper out of the basket after we had 
gone up two or three thousand feet to 
see if the air currents below were more 
favorable than those above. There did 
not seem to be much air current in any 
direction this day, and after we had as- 
cended to approximately a mile, and 
were still within ten miles of the field, 
after an hour’s flight we began experi- 
menting at different altitudes to see if 


BIG 
BILL: 


we could gain distance in any direction. 

“I never was in anything in my life 
that seemed to be so peaceful or so quiet. 
and strange as it may seem, the noises 
from the earth would reach us with 
great clarity at most any altitude. We 
heard the noise of a propeller on the 
torque stand at Wright Field when we 
were fully ten to twelve miles away 
from it, and at an altitude of about three 
thousand feet. After we had been up 
shortly over two hours Captain Soren- 
sen suggested that we come down close 
to the ground and do a little general 
observation of the country. At this time 
we let out our drag rope which was 
about 150 feet long and rattailed down at 
the end so that it would not catch us 
as it dragged, and we drifted along with 
perhaps fifty feet of this rope dragging 
on the ground. 

“At this time we were drifting over 
what I would call magnificent hunting 
country. Our drag rope scared up hun- 
dreds of rabbits, and a half-dozen coveys 
of pheasants which = naturally — scat- 
tered in all directions, and we got quite 
a good idea of the habits of these crea- 
tures aS we were above them, and could 
observe what they did in taking off, fly- 
ing and lighting. At one time we crossed 
a rather deep ravine, through which the 
Miami River was flowing and dropped 
suddenly about fifty feet so that as we 
reached the opposite side of the ravine, 
the basket crashed into the bushy top 
of a large maple tree. We had enough 
beautifvl colored leaves in the basket 
after that experience to decorate a home 
for Hallowe’en. However, after swaying 
for a moment and shoveling out sand, 
we immediately jumped up to about 
three or four hundred feet, and then see- 
ing a very lovely open field about one- 
half mile ahead, decided to land. 

“IT was carrying strapped to mv belt 
a small movie camera, and I asked Cap 





- of his 


tain Sorensen if it would be possible for 
me to jump out and photograph the 
landing of the balloon, and he stated 
that it could he doné very easily. So 
clambering up “the sid® of the basket 
when we struck the «ground; I_.4jumped 
overboard. I should have grabbed the 
side of the basket immediately to keep it 
from going up, but was not quick enough 
and before I could get hold of the bas- 
ket, the balloon had gone thirty or forty 
feet into the air again. I was able, how- 
ever, to catch hold of the drag rope, and 
held it and after it swayed to the ground 
Captain Sorensen pulled the rip cord, 
which opened up the entire side of the 
balloon, just like a zipper opens up an 
overshoe, and the gas immediately es- 
caped allowing the envelope to flatten 
out on the ground. I managed to get a 
very good picture of it with my camera, 
and expect to get a great deal of pleas- 
ure in showing it to my friends. 

“A few minutes later an Army truck 
which had followed us the entire dis- 
tance, appeared on the scene and we 
rolled up the balloon envelope, detached 
the basket, and loaded it on the truck 
and started for home, discovering as we 
were leaving the field that we had land 
ed within one hundred feet of the Leb- 
anon Cemetery. 

“It was a new and novel experience 
for all three of us, and T can cheerfully 
recommend a balloon ride for any one 
who wants to get away from the earth 
and have a quiet and peaceful medita- 
tion free from interruption.” 

* * 


Best Epigram of 1929 
Chester Newman, general agent of the 
Connecticut Mutual in Nebraska. walks 
away with the best epigram of 1929 with 
this one: 
“No insurance man should be 
‘calling,’ but rather 


ashamed 
of his not 
calling. 


How N. Y. Life Withdrew From Foreign 


g Lands 


(Continued from Page 3) 


the consent of a comparatively small 
percentage of the policyholders was not 
received, which was generally due to 
lack of a complete understanding or to 
failure to receive the circular letters. 
These policyholders not consenting to a 
transfer were reinsured as described in 
the next paragraph. 

“There was a third method in cases 
where there was not a suitable transfer 
law or where the written consent of the 
policyholder was not obtained. This 
method provided for the reinsurance of 
the policies on more or less customary 
lines. The countries in this group in- 
clude Poland, Turkey, Australia, Chile, 
China, Egypt, India, Japan, Great Brit- 
ain, South Africa, several countries in 
the West Indies and Central America. 
In all of these cases the policyholders 
were amply protected. They were, in 
fact, better off under the reinsurance 
than they were formerly, inasmuch as an 
active organization replaced a company 
which would inevitably close its local 
office as the business decreased in 
amount, thus causing inconvenience in 
the payment of premiums and in settle 
ment of policies. The few objections 
which were made were generally the re- 
sult of a misunderstanding of the terms, 
and*in such cases arrangements satisfac- 
tory to the policyholders were made 
whenever feasible. The same arrange- 
ments were made with regard to policy 
conditions and dividends as in the case 
of Belgium, Holland, Denmark, Norway 
and Sweden. A deposit of securities in 
trust with a bank, a trust company, or 
insurance department was one of the 
conditions so that the policyholders 
would be adequately protected. If the 
reinsuring company should not be able 
to carry out its obligations in the future, 
then it was provided that the New York 
Life would automatically come into pos- 


session of the securities representing at 
their market values the reserves, so that 
it could carry out the remaining 


con- 
tracts. 
Foreign Security Assets 
“Provision was made that the trans- 


feree or reinsuring company would de- 
fend at its own expense any action at 
law brought against the New York Life 
in consequence of the transfer or rein- 
surance and that it would settle all out- 
standing claims. Any obligations in the 
way of renewal commissions were also 
assumed by the transferee or reinsuring 
company. Taxes and fees in connection 
with the transfer or reinsurance were 
assumed by the company taking over the 
business. In many instances the staff 
of employes of the New York Life was 
taken over by the reinsuring company. 
In other instances, either the reinsur- 
ing company or the New York Life paid 
adequate compensation to the staff, de- 
pending upon the circumstances of the 
case. In cases where an individual em- 
ploye had served the New York Life 
twenty-five years or more the company 
made special arrangements to place him 
on its reserve force with a reasonable 
compensation. 

“The effect of the transfers and rein- 
surances was gener: illy to strengthen the 
reinsuring companies, to increase their 
knowledge of other countries’ methods, 
and to add to the convenience of the 
native policyholders, without impairing 
their rights or security. The effect on 
the New York Life was to eliminate 
from its assets its foreign departments 
expeditiously without impairing the in- 
terests of American policyholders and to 
provide for the welfare of its employes. 
At the same time the interests of policy- 
holders in the foreign companies were 
protected according to the policy provi- 
sions.” 
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FIRE INSURANCE | 








Companies Postpone 
Missouri Increases 


BECOME EFFECTIVE MARCH 1 





Insurance Superintendent Thompson 
Has Not Yet Passed Upon Reason- 
ableness of Rate Changes 





Superintendent of Insurance Joseph B. 
Thompson of Missouri has been in- 
formed by the Missouri Inspection Bu- 
reau that the 219 stock fire insurance 
companies which it represents have de- 
ferred the date when they will put into 
effect a proposed increase of 16 2/3% in 
fire, windstorm and lightning insurance 
rates, from February 1 to March 1, 
1930. The Missouri rating statute pro- 
vides that no increase may be put into 
effect without the approval of the super- 
intendent of insurance. The companies 
have filed the same hail insurance rates 
as prevailed last year. 

The Missouri Insurance Department 
has requested the companies to submit 
more detailed information concerning 
their operations than were contained in 
the general reports filed by each indi- 
vidual company at the time the notice 
of the increases in rates was submitted 
to Thompson. 

It is known that both Superintendent 
of Insurance Thompson and Governor 
Henry S. Caulfield are determined not 
to surrender any portion of the state’s 
rights to regulate the rates to be charged 
by the stock fire insurance companies, 
and it is certain that any attempt on the 
part of the companies to enforce the 
proposed increase in rates without the 
approval of the Missouri Department 
would result in an immediate applica- 
tion to the courts for an injunction 
against the companies. By putting the 
rates into effect the companies would 
shift to the shoulders of the state the 
burden of proving that the rates are un- 
reasonable instead of being forced to 
show that the rates are reasonable. 





AUTOMOBILE’S 1929 FIGURES 





Company Shows Further Gain in Assets 
and Supplies; Premium Reserve 
Reduced Slightly 
The Automobile of Hartford had a 
premium income last year of $7,397,902, a 
gain of about $50,000 over 1928, but the 
total income of the company, $8,612,723, 
compared with $9,894,479 the previous 
year. Losses during 1929 amounted to 
$3,561,408, a drop of slightly more than 
$1,000,000 under those of 1928. Total dis- 
bursements were $7,361,359, as against 

$7,712,103 the year before. 

Admitted assets of the Automobile at 
the close of last year were $24,225,409, 
an increase of $550,000. The surplus is 
$7,931,161, a gain of $929,224. Indicated 
earnings of the Automobile were at the 
rate of $2.91 a share on the $10 par 
stock, or on the basis of $100 par they 
were at the rate of $29.15 a share, com- 
pared with $75.77 a share in 1928. Sur- 
plus increased $929,324 to $7,931,161. Un- 
earned premium reserves decreased about 
about $200,000 to $5,325,356. 

Securities owned were carried at 
book value of $16,646,112, compared with 
$15,764,610 a year ago. The market value 
over book on December 31, 1929, was 
$1,603,992 and a year ago it was $2,298,- 
974. Unearned premiums December 31, 
19290, were $5,325,356, compared with $5,- 
516,316 in 1928. Contingency reserves 
were unchanged at $3,000,000. The Auto- 
mobile’s total gains from underwriting 
and investments amounted to $1,455,755. 





NEW SPRINKLER MANUAL 
The Sprinkler Leakage Conference will 
issue a new manual containing new 
forms, rates and conditions about Feb- 
ruary 10. 


Ralph B. Ives Gives 
Outlook in Fire Field 

OPTIMISTIC ON THE FUTURE 

Aetna Fire Had Good Year During 1929, 


Showing Gains in Assets and Net 
Surplus; Share Earnings Off 





A slight falling off in the premium in- 
come of the Aetna Fire last year is at- 
tributed by President Ralph B. Ives to 
large reductions in fire rates on preferred 
risks and the keen competition offered 
by new companies in the field. Never- 
theless Mr. Ives sees an era of greater 
co-operation in fire insurance and says 
the Aetna and the World Fire & Marine 
are today in a better position than ever 
to meet the competition of non-organi- 
zation insurers. 

omc Aetna yr ge Age total ad- 
mitted assets o 40,763, a gain of 
$2,874,859. The net surplus fh $19,- 
109,254, compared with $17,442,039 at the 
close of 1928. The reserve for conflagra- 
tions increased last year $1,200,000, plac- 
ing this item at $2,700.000 and the con- 
tingency reserve at $2,500,000 was un- 
changed. 

Indicated earnings of the Aetna in 
1929 were at the rate of $52.56 a share 
compared with $62.47 a share in 1928. 
Unearned premium reserves of $25,288,- 
191 showed a decrease of $347,273. 

Investment Shrinkage Small 

President Ralph B. Ives, in a state- 
ment to stockholders, said: “Notwith- 
standing the severe financial crisis the 
entire country experienced during the 
latter months of 1929, the shrinkage in 
the market values of your securities has 
affected your companies only to the ex- 
tent of 3% depreciation. This deprecia- 
tion, however, has been overcome by a 
profit of $2.500.000 we have taken on 
securities sold during the year, making 
a net increase of $633,203.” 

Total gains from underwriting and in- 
vestments for 1929 by Aetna Fire have 
amounted to $3.941,691, compared with 
$4.684,993 in 1928. 

Net premium income for the year was 
$26,623,505, compared with $26,842,021 a 
year ago. Losses paid amounted to $12,- 
664.129 and compared with $14,181.993 in 
1928. The trade gain was $2,028,160. 
After deductions the underwriting profit 
for the year was $2.211.923. Investment 
income earned was $2,088,259 and appre- 
ciation on miarket values of securities 
$343,113, making an investment gain of 
$2,431,373. Aetna Fire received $425,523 
from mixed claims awards in 1929. 

In his annual report to stockholders 
President Ives said with respect to gen- 
eral conditions in fire underwriting: 

“The year was generally satisfactory, 
except that, for the Aetna, we experi- 
enced a slight falling off in our premium 
income, which was country-wide and not 
confined to any locality, with the possi- 
ble exclusion of the New England field, 














Germanic Fire 


Insurance Company 
of NewYork 


Chanin Building 


New York City 





CARL SCHREINER 
Chairman Executive Committee 














where our premium income has shown 
a very handsome increase. 


Reasons For Premium Decline 


“We attribute this falling off in pre- 
mium income quite largely to a radical 
reduction in rates throughout the coun- 
try, all on the better classes of risks; 
also to the very keen competition of 
newly organized fire companies. In my 
report a year ago I mentioned the fact 
that over sixty: new fire companies had 
been ‘organized in the year previous and 
last year a few more new companies 
were formed for the transaction of fire 
insurance. This competition is being re- 
flected in our premium income. How- 
ever, there is today greater co-operation 
among companies, the outstanding ex- 
ample of this being the joining of forces 
of the two chief organization in the Mid- 
dle West into one organization. Our 
companies today are in a better position 
than they have ever been before to meet 
the competition of those companies 
which are seeking to enter our agencies 
by the payment of excess commissions. 

“The loss ratio of the company for 
1929 has been very favorable: we have 
experienced no unusual fire or tornado 
losses, but unless business conditions for 
the coming twelve months continue fa- 
vorable, we do not anticipate as satis- 
factory a record for 1930. 

Claims Commission Payments 

“In the statement a year ago men- 
tion was made of the ‘Award of the 
Mixed Claims Commission,’ as a result 
of marine losses in the war. During the 
year a further payment has been made 
to the Aetna of $425,523.28 on this ac- 
count. The balance will be forthcoming 
in future payments. 

“During the year arrangements were 
completed whereby your three compa- 
nies will participate on a per share basis 
in a conference of companies writing avi- 
ation insurance. The insurance of air- 
craft is in a more or less experimental 
stage, but we feel that as the industry 
grows, we must be prepared to meet 
the insurance demands of the business. 

“The statement of the World Fire & 
Marine Insurance Co. shows a material 
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change from that of a year ago. There 
has been a very substantial increase in 
premium income and a very large and 
gratifying reduction in losses. The prog- 
ress this company is making is satisfac- 
tory in every respect.” 

orld Fire & Marine 

The statement of the World Fire & 
Marine showed premium income for the 
year amounting to $1,657,301, compared 
with $1,192,593 a year ago. Losses paid 
amounted to $665,173 and compared with 
$909,656 a year ago. The underwriting 
exhibit shows a trade gain of $414,498 
and after deductions showed underwrit- 
ing profit of $266,856. The investment 
statement showed investment income 
earned amounting to $127,298 and appre- 
ciation on market value of securities 
amounting to $173,292, giving investment 
gain of $300,591. The net increase in 
surplus was $493,069. 

The surplus stood at $1,361,296, com- 
pared with $868,226 a year ago. Un- 
earned premium reserves increased $154- 
269 to $1,314,480. Admitted assets in- 
creased $712,045 to $4,026,238. 

This was the seventh annual state- 
ment of the World Fire & Marine. 





INSURANCE MEN FOR GOVERNOR 





Arthur P. Morrill Out for Granite State 
Repyblican Nomination; Robert J. 
- Merrill Also Mentioned 
[wo prominent insurance men of New 

Hampshire are in the race for the Re- 
publican nomination for governor. The 
first to announce his candidacy was Ar- 
thur P. Morrill, who is considered a long 
way ahead in the race. Mr. Morrill, 
who is president of the State Fire, has 
been speaker of the House of Represen- 
tatives and president of the State Sen- 
ate during past sessions of the legisla- 
tive body. 

Robert J. Merrill, secretary of the 
United Life & Accident Co., is also 
prominently mentioned, although he has 
not announced himself yet as a candi- 
date, but his friends are urging him to 
make such an announcement. 





N. J. AGENTS’ MEETING 

_The New Jersey Underwriters’ Asso- 
ciation, the local agents’ organization, 
will hold its semi-annual meeting on 
February 19 at Trenton, where these 
mid-year conventions are generally held 
on account of the proximity to the legis- 
lative halls. This meeting will consider 
the progress of the agents’ qualification 
bill, which will probably be introduced 
into the state legislature within a few 
days. 


GEORGE F. KERN A DIRECTOR 

The Great Eastern Fire of White 
Plains, N. Y., a company organized large- 
ly by local agents, recently elected 
George F. Kern to the board of direc- 
tors. Mr. Kern is a member of the well- 
known New York agency of Fuller & 
Kern. The Great Eastern is associated 
with the Phoenix of Hartford group and 
is represented by Fuller & Kern as man- 
agers in New York. 
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H.N. Kelsey Visualizes Big Building Development 


New York City never tires of tearing 
down and rebuilding and one never 
knows in what part of the city the re- 
build ling is going to take place. There 
are sections of the city which have been 
dormant for years—for a century or even 
more. Then suddenly there are magical 
deals in real estate; much property 
changes hands; a few groups of large 
buil ings go up, others follow and, pres- 
to, almost overnight as it were an en- 
tire district pulsates with new life and 
new interests. That is what happened 
on |orty-second street east of Fifth ave- 
nue; on the Hudson River front at West 
strect; and from Forty-first street up 
on ‘he East River. 

There are indications that the next 
big »uilding development is going to take 
place in one of the most interesting sec- 
tion: of the city; and that is the East 
River front from Wall street up to Ful- 
ton. It is a section of New York teem- 
ing with historic interest, which visit- 
ors ‘rom out of town visit a lot; about 
which novelists and magazine writers 
have written hundreds of thousands of 
words, but which busy New Yorkers 
rarely see. Here are the ships which go 
to every part of the world, especially to 
the West Indies and to South America; 
the ouildings which were erected in the 
early part of the last century; the fish 
markets, the ship chandlers, the stores 
which sell clothing to the captains, the 
mates, the pilots, the seamen and the 
cooks. And in this section are the ship 
m chinery houses, part of the old drug 
trade, the houses which sell to the con- 
fectionery trade, the oil people. Here 
are streets which bear names once prom- 
inent in the early history of New York. 
Pearl street, which led to the old fort 
and was once lined with shops of store- 
keepers seeking the Long Island trade 
and which street was the site of the first 


ae 


city hall of New Amsterdam, built in 
1642; Platt street, opened in 1843 by 
Jacob S. Platt, who owned much of the 


neighboring land and, wanting a street 
of his own, cut the street through a tav- 
ern; Cliff and Gold streets, which at one 
time were known as Golden Hill, where 
the first blood of the Revolution was 
shed in 1770 after the British soldiers 
had cut down a liberty pole set up by 
the Liberty Boys; and the eastern end 
of Maiden Lane, which was at one time 
a narrow stream of spring water which 
flowed from about the present Nassau 
street. It was in this spring that women 
washed their clothing, and many of them 
being young, the street took the name 
f Maiden Lane. 


Old Families Held Undeveloped Real 
Estate For Decades 

For many decades this district went 
its leisurely way, there being little change 
of any kind. Old two and three story 
brick buildings kept their tenants for 
years, and when they lost them often 
there were “for rent” signs standing long 
enough to be almost mouldy. One rea- 
son for this was the fact that the prop- 
erty owners were often descendants of 
very old families, some of them Knick- 
etbockers, people who were rich and in- 
different to development of property. 
They inherited the old buildings and 
were content to pay the taxes and col- 
lect the small rents. 


Within a stone’s throw of the insur- 
ance district and two blocks from the 
tiver is Browne’s pharmacy, the oldest 
lrug store in New York, which dates 
back 140 years. Its specialty from the 
start and at the present time is furnish- 
ing medical chests to sailing ships tour- 
the globe. These chests are no more 
dab. rate now than they were at the 
start A block from the drug store is 
Sweet’s restaurant, started in 1845, and 
arendezvous for fish lovers. 


The situation began to change sever- 


President of Underwriters’ Trust Co. Believes Many New 
Structures Will Take the Place of Small Buildings Which 
For Generations Have Housed Fish, Oil, Drug and Tobacco 
Business Along and Near East River Section; Insurance 


Paved the Way 


al years ago at a time when there was 
much discussion in the insurance dis- 
trict, running up and down William 
street, as to whether the future build- 
ing development in insurance would be 
to the north of Fulton street, if not con- 
siderably uptown. As to what happened 
following that discussion and as to the 
future of the section of New York run- 
ning from William Street east to the 
East River The Eastern Underwriter this 
week saw Horatio N. Kelsey, president 
of the Underwriters’ Trust Co., one of 
the best posted men in New York rela- 
tive to that section and to the people 
in it. Mr. Kelsey, formerly United States 
manager of the Hamburg-Bremen and 
of the London & Scottish insurance com- 
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panies, went into the banking business 
as he saw an opportunity for success 
with an independent bank organized to 
serve the insurance and commercial cen- 
ter of New York and to fill the need 
for a well-rounded banking institution 
familiar with financial problems of ex- 
porters, importers, manufacturers, mer- 
chants and underwriters. Mr. Kelsey 
said: 

“The decision of the insurance frater- 
nity to keep the insurance district in 
and south of Fulton street was clinched 
when a number of new buildings were 
erected in the section. One of the most 
important and far-reaching of those de- 
velopments, of course, was the building 
of the National Board of Fire Under- 





| As N. Y. Insurance District W as in 1716 | 








This picture, drawn from Brooklyn 
Heights in 1716, is one of the most exact 
illustrations of New York of that period. 
The thoroughfare running along the top 
of the bluff is Pearl street, and John 
street ends at the clear space in the 
center of the picture, where a carriage 
stands waiting. The cluster of buildings 


Courtesy N. Y. Historical Society. 

is on the site where the No. 111 John 
Street Building now stands. The wear- 
ing down of the embankment is today 
shown by the fact that that building is 
one story higher on Pearl street than on 
Cliff street. The large trees to the left 
are on Maiden Lane and show the twist- 
ing of the street. The warship in the 
foreground is firing a salute. 
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writers. Across the street was erect- 
ed 80 John street. One of the largest 
of the new buildings downtown was No. 
111 John street, and then came the New 
Amsterdam building in John, just to the 
west of William street; and the latest 
building is at No. 102 Maiden Lane. The 
National Board building was immediate- 
ly rented. No. 80 John and No. 111 John 
found insurance tenants without trouble 
and the New Amsterdam building has 
also a large number of insurance ten- 
ants. There is considerable demand for 
space at No. 102 Maiden Lane and it 
will be another important addition to 
the insurance center. 


Rumor of Skyscraper to Replace 
Fish Market 


“The fact that so many new buildings 
have gone up to the east of William 
strect leads to the conclusion that the 
balance of the properties all the way to 
the East River is now under considera- 
tion of some kind or another with build- 
ing projects in view. Already a very 
large building has gone up at Wall Street 
and the East River front; and we hear 
many rumors relative to these other 
projects. The real estate columns tell 
of sales of many parcels in the district. 
Members of old families have recently 
sold many parcels. There are even ru- 
mors that a skyscraper will supersede 
the old fish market on the water front.” 

Continuing, Mr. Kelsey said he saw 
not on such an 
elaborate scale of construction somewhat 
similar to that which has taken place 
along the banks of the Chicago River 
where for a great many years ramshackle 
bnildings lined the banks on both sides, 
the Chicago River at the time being so 
unattractive that only men with vision 
could picture a future development such 
as has taken place there with the build- 
ing up of Wacker Drive on one side and 
large skyscrapers on the other side of 
the river. “So far as New York City is 
concerned, you have seen what hap- 
pened along West street and the Hudson 
River,” he said. 


Old Firms 


In discussing the present occupancy of 
the district, Mr. Kelsey said: 

“In the section from the East River 
to Gold street there are some very im- 
portant businesses, firms and _personali- 
ties. There are several firms in the dis- 
trict which are members of the One 
Hundred Year Club. Probably the most 
prominent and wealthiest is the Phelps- 
Dodge Corporation, which was formed 
117 years ago by Anson G. Phelps, after 
whom Ansonia, Conn., was named. At 
the start the concern, which now has a 
capitalization of $50,000,000, was an im- 
porting house buying tin and other prod- 
ucts. Then it started making its own 
tin plate and eventually became the own- 
ers of the leading copper mines in the 
country. One year it mined 200,000,000 
pounds of copper. It is also said to be 
the largest producer of gold in the coun- 
try. William E. Dodge, son-in-law of A. 
G. Phelps, joined the firm, and later 
Daniel James Stokes. The present heads 
are Arthur Curtiss James and Cleveland 
E. Dodge, two of the leading men in 
New York. In the offices of the Phelps- 
Dodge Corporation are oil paintings of 
many of the men who have been active 
in its business.” 

Over on Front street are a number 
of tobacco concerns, including Cullman 
Bros., which is sixty years old and which 
all that time has been selling tobacco 
to cigar manufacturers. At one time the 
tobacco district extended for blocks. 
Half a century ago there were about 22,- 
000 independent manufacturers in this 
country. With the concentration of man- 
ufacturing into a few hands the busi- 
ness has changed and the number of to- 


(Continued on Page 28) 
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City Self Insurance 
Bill In Legislature 


MAYORS’ 





BODY SUPPORTS IT 
Measure in Albany Would Permit Mu- 
nicipalities to Set Up Fire Cover 
Fund Through Taxation 


In line with a resolution adopted at the 
last meeting of the New York State Con- 
ference of Mayors, F. E. Whitcomb, Re- 
publican assemblyman from Endicott, 
has introduced into the lower house of 
the New York State Legislature at Al- 
bany a bill to amend the New York State 
General City Law to permit cities to go 
into the business of carrying their own 
insurance against fire and other losses. 
This municipal self-insurance measure is 
certain to meet with the thorough dis- 
approval of organized stock company lo- 
cal agents who have fought the ques- 
tion of municipal insurance for years and 
have successfully demonstrated over and 
over again that self-insurance is faulty 
and that coverage with the mutuals is 
generally not accompanied with the es- 
sential high-grade inspection and _ loss 
service which the stock agents provide. 

The bill that now is in Albany is in 
itself incomplete and full of defects 
which show that it was not prepared by 
insurance experts even though, if passed 
without amendment, it would be the fun- 
damental law permitting’any city to set 
up its own fire insurance fund. In the 
first place this bill restricts the munici- 
pal self-insurance to fire, lightning, 
windstorm, tornado, cyclone and earth- 
quake insurance. Other essential forms 
of protection are not provided for, such 
as stock companies may write under the 
provisions of Section 110 of the New 
York State Insurance Law. 

This bill fails also to set up an ad- 
justment bureau. With regard to invest- 
ments the bill provides that the funds 
shall be invested in such securities as 
permitted by the insurance law, without 
specifying whether the life or fire com- 
pany limitations shall prevail. This 
measure does not seek compulsory self- 
insurance for municipalities but would 
permit the insurance commissioners of 
each city to insure property with duly 
admitted insurance companies, cither 
stock or mutual. The full text of this 
measure follows: 

Full Text of Bill 

“Section 1. Chapter 26 of the laws 
of 1909, entitled ‘An act in relation to 
cities, constituting chapter 21, of the con- 
solidated laws,’ is hereby amended by 
adding a new article, to be article 5-b, 
to read as follows: 

“Article 5-b. Municipal Self-Insurance 
of Property. 

“Section 85. 
age to property. 


Insurance fund for dam- 


Section &6. Insurance fund commis- 
sioners. 
“Section 87. Powers and duties of 


commissioners. 

“885. Insurance Fund for Damage to 
Property. It shall be lawful for every 
city in this state to create by ordinance 
and to maintain and operate an insurance 
fund for the purpose of meeting any loss 
or damage to property by fire, lightning, 
windstorms, tornado, cyclone or earth- 
quake to such property. The treasurer 
or similar officer of such city shall be 
the custodian of all moneys collected 
pursuant to this article, and all claims 
against such fund shall be audited and 
paid in the same manner as other city 
charges are audited and paid. For the 
purpose of creating such insurance fund, 
the officers or bodies having charge of 
the appropriation of public funds of any 
such city may appropriate thereto money 
under their control, not raised or appro- 
priated for any other purpose, and shall 
add to such fund yearly in the same man- 
ner or by stating such an amount in the 
tax levy as is fixed in the ordinance 
creating the fund. 

“Such officers or bodies shall fix in the 
ordinance creating the insurance fund 
the maximum or minimum amount of 


any such fund, which amount shall not 


be changed without the approval of the 
state comptroller and shall not be used 
for any purpose, except that for which 
such fund was created. Such officers or 
bodies with the approval of the insurance 
fund commissioners shall have authority 
from time to time to provide by the es- 
tablishment of reserves or otherwise for 
the disposition or use of any excess over 
and. above the maximum amount so fixed, 
or of the interest of profits arising from 
such fund when the same fund shall have 
reached the amount fixed as the maxi- 
mum limit. 
Insurance Fund Commissioners 

“886. In any such city which may 
hereafter establish such an insurance 
fund, the mayor or other duly authorized 
appointing authority shall appoint three 
of the officials of the city to be known 
as the insurance fund commissioners, 
who shall hold office without compensa- 
tion during the term for which they have 
been severally elected or appointed and 
until their successors in their respective 
offices shall have been duly qualified. It 
shall be lawful for the mayor or other 
duly qualified appointing authority to en- 
trust the management and investment of 
any such fund to the sinking fund com- 
missioners of such city. if any, in lieu of 
commissioners specially appointed as 
aforesaid, who, when so designated as 
the custodians of such fund, shall have 
the same powers and authority as if spe- 
cially appointed for such purposes. 

“887. Powers and Duties of Commis- 
sioners. 1. Subject to the control of 
the officers or bodies having charge of 
the appropriation of public funds in such 
city, the commissioners shall invest any 
such fund and all additions and connec- 
tions thereto in such securities as are 
permitted for insurance companies in the 
insurance law. They shall at all times 
keep such fund invested in such securi- 
ties as may be readily sold for the pur- 
pose of paying any loss or damage which 
may occur to any of the buildings or 
property so insured. 

“2. Such commissioners, in their dis- 
cretion, may insure any of the property 
of the city with any insurance company 
or companies authorized to do business 
in this state, but no board, body, commis- 
sion, department or official in any city 
where insurance fund commissioners may 
be appointed shall place or carrv any in- 
surance upon property under their con- 
trol, but all such insurance shall be ef- 
fected by or through the insurance fund 
commissioners notwithstanding any gen- 
eral or local law or charter provision to 
the contrary. 

“3. The said commission shall have 
power to fix reasonable rates of premium 
for all insurance carried by the insurance 
fund. The adequacy of such rates, and 
before such rates shall become effective, 
shall be approved by the state superin- 
tendent of insurance. Each board, body, 
commission, department or official hav- 
ing charge or control of any insurable 
property, shall forthwith pay to the said 
commissioners such premiums for any 
insurance carried by such municipal in- 
surance fund. Whenever, in the discre- 
tion of the commissioners, they may 
deem it advisable to nlace insurance on 
municipal property with insurance com- 
panies authorized to do business in this 
state, the premiums for such insurance 
shall be forthwith paid to the said com- 
wissioners by the board. body, commis- 
sion, department or official having charge 
or control of such property. 

“$3 This act shall take effect imme- 
diately.” 


AT LABORATORIES MEETING 


Wilfred Kurth, president of the Home, 
and W. E. Mallalieu, general manager of 
the National Board of Fire Under- 
writers, were in Chicago late last week 
to attend the annual meeting of the 
Underwriters’ Laboratories. 





ZURICH FIRE IN VIRGINIA 
The Zurich Fire of New York, run- 
ning mate of the Zurich General Acci- 
dent and Liability, has been admitted to 
Virginia. 





THREE INDICTED FOR MURDER 


First Degree Charges and Arson Made 
Against Defendants in St. Louis 
Hotel Fire Case 
Warrants charging first degree mur- 
der and arson were issued in St. Louis 
on Tuesday of this week against threc 
men arrested in connection with a new 
investigation of a fire which destroyed 
part of the Hotel Buckingham annex in 
St. Louis on December 5, 1927. The fire 
killed seven persons, injured ten others 
and did $200,000 damage. The men ac- 
cused are Ralph Pierson, part owner of 
the hotel at the time of the fire; Andrew 
B. Meadows, private watchman, and 
Robert H. Cotham, night clerk at the 
main part of the hotel when the fire oc- 
curred. Meadows is said to have con- 
fessed to starting the fire as part of a 
scheme to get the hotel out of financial 
difficulties. Pierson has denied the 

charges. 

Four companies have paid their share 
of the loss, but nine others have ap- 
pealed a court judgment. Special Agent 
Howard E. Jennings of the National 
Board of Fire Underwriters conducted 
this latest investigation on the basis of 
information supplied by former employes 
of the hotel. 





MERCHANTS FIRE CHANGES 

Alden C. Noble, who has: been presi- 
dent of the Merchants Fire of New 
York has been elected chairman of the 
board, succeeding Edward L. Ballard, 
who becomes chairman of the executive 
committee. Alfred A. Moser, formerly 
vice-president, has been made president, 
William B. Carter and Joseph L. Leff- 
son remaining as vice presidents. George 
F. Warch and A. Zemen, formerly 
secretaries, have been made vice presi- 
dents and secretaries. Walter F. Brady 
and Herbert F. Rohrbach, formerly as- 
sistant secretaries, have been made sec- 
retaries, and Robert H. Breninger and 
Edward A. Jones have been added to the 
staff as secretary and assistant secretary 
respectively. 

Joseph L. Leffson, vice-president of 
the Merchants Fire, has been elected 
president of the Washington Assurance, 
with William B. Carter and Alfred A. 
Moser continuing as vice-presidents. 





DALLAS AFTER LOCAL AGENTS 

Led by Governor Dan Moody, many 
business interests in Texas have joined 
together in issuing a cordial invitation to 
the National Association of Insurance 
Agents to hold its annual convention this 
year in Dallas. The mayors of several 
Texas cities and the heads of a number 
of chambers of commerce added their 
support to this general invitation. Gov- 
ernor Moody sent this message to New 
York: “In behalf of Dallas I extend to 
you-a cordial invitation to hold your 
1930 convention there. Ample accom- 
modations and entertainment await you.” 





RICHMOND OUT OF RUNNING 


Richmond, Va., is no longer a com- 
petitor for the 1930 convention of the 
National Association of ~ Insurance 
Agents, the local board of that city as 
well as the state association having de- 
cided to withdraw from the contest for 
the convention. 





MRS. BENNETT IMPROVING 

Mrs. Walter H. Bennett, wife of the 
secretary-counsel of the National Asso- 
ciation of Insurance Agents, who is se- 
riously ill at the Mountainside Hospital, 
Montclair, N. J., following an operation 
on January 17, is believed to have passed 
the crisis. For several days her life was 
despaired of, then a fortunate turn for 
the better came. 





E. U. A. TO MEET FEB. 18 
The Eastern Underwriters’ Association 
will hold its next general meeting on 
Tuesday, February 18, at the Hotel 
Roosevelt in New York city. It will be 
a luncheon session. The executive com- 
mittee will also meet that morning. 





Gardner’s Views On 
Self-Insurance Bill 


URGES LOCAL AGENTS TO act 


Explains Reasons Why Ma 
Other City Officials Do Not ome 
Fallacy. of Self-Coverage. 


_Frank L. Gardner of Poughkeepsie 
N, Y., one of the leading agents of this 
State, former president of the National 
Association of Insurance Agents and 
former member of. the New York State 
Legislature, hopes that local agents in 
this state will get busy to oppose the 
bill introduced at Albany, and -repro- 
duced in an.adjoining column, permittin 
cities to carry ‘self-insurance on robes 
cipal property, including public schools 
Discussing the source of support for this 
measure and why its passage would be 
inimical to the best interests of private 
insurance and stock company agents \{r 
Gardner said this week to a represetta- 
a of The Eastern. Underwriter : 

_ 4n connection with the bill introduce 
in the Senate by Senator Wheatley aad 
in the Assembly by Assemblyman Whit- 
comb entitled ‘An Act to Amend the In- 
surance Law in Relation to. Mutual Self 
Insurance of Certain Counties and Other 
Municipalities, this is similar to the bill 
introduced last year.. The agitation lead- 
ing up to the introduction of the bill 
was started at the conference of mayors 
held last year. Pe, 

“The new fire rate schedule being: ap- 
plied throughout the state has caused a 
certain amount of agitation, and insur- 
ance being one of those things. which 
you have to take on faith; that is, unless 
there is a loss one policy is as good as 
another, it is not like buying shoes or 
groceries where a test as to quality is 
made, but in insurance the tests are few 
and far between. 

“Tt has been generally felt that insur- 
ance companies are making great profits 
that the premiums are much higher than 
was required, and that any group can in- 
sure themselves with little risk and at 
a great saving over the buying of stock 
insurance. 

Taxpayer the Ultimate Sufferer 

“From the record of insurance com- 

panies on schools, churches, and munici- 
pal buildings it would appear that many 
municipalities and counties would be tak- 
ing a very serious obligation upon them- 
selves, and the unfortunate part is that 
the ordinary taxpayer does not realize 
that any error in judgment on the part 
of the officials in power must be taken 
care of through the issuing of bonds for 
new buildings. As for the attitude of 
the insurance fraternity in the state, it 
would appear to be the duty of every- 
one connected with the business, who is 
a voter and taxpayer, to see their repre- 
sentative personally and do their share 
toward educating them as to ‘the haz- 
ardous undertaking that is being sug- 
gested. 
“In the past there have been sugges- 
tions of the cities in the state combin- 
ing for the purpose of writing. public 
buildings. This would mean that. those 
cities having modern fire resistive struc- 
tures would be called upon to bear the 
burden of those having old fire traps, 
which is the case in many communities. 
In fact, we are always confronted with 
the old truism that the less people .know 
about a subject the more willing they 
are to accept half truths;.and so when 
some man in public life calls attention 
to. the great saving that can be made 
through self insurance, there is always 
bound to be a lot of people shouting 
for it. 

“Under our laws any member of the 
Legislature can introduce any bill that 
he desires, and it is likewise an obliga- 
tion of every business man to give a 
part of his time to the protection of his 
business against ill advised and danger- 
ous legislation. It is our hope that 
every insurance man in this state will 
realize that this is a bill that should re- 
ceive his prompt attention.” 





January 31, 1930 


Sell Fur Insurance Now! 
Na st-i aloe I mo) t-te) ial ole fal [-¥-) 
write a comprehensive 
All Risks Fur policy. 


Thee AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FIRE. INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM, Chairman of the Boards 


Eighty Maiden Lane, € PAUL L. HAID., President Ss New York,N.Y. 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Board 
WADE FETZER. President 


NEW YORK CHICAGO —_~ SAN FRANCISCO DALLAS MONTREAL 
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Caledonian Celebrates 
Its 125th Anniversary 


WAS FOUNDED IN MAY, 1805 





U. S. Manager Robert R. Clark Going 
to Home Office at Edinburgh in May 


For Celebration 





The Caledonian Insurance Co. of Edin- 
burgh, Scotland, is this year celebrating 
its 125th anniversary, the actual festivi- 
ties to be held at the time of the annu- 
al meeting of the company in May at 
Edinburgh. United States Manager Rob- 
ert Rk. Clark will represent the American 
branch on this gala occasion. Express- 
ing his justified pride in the long service 
of the Caledonian, which entered the 
United States in 1890, Mr. Clark says in 
a letter to agents: 

“One hundred twenty-five years in the 
history of fire insurance is truly an 
achievement of considerable importance, 
when one recollects the history of the 
business and the difficulties that have 
beset its path; consequently, it is with 
a great measure of satisfaction we re- 
cord this anniversary on the books of 
the Caledonian as being an accemplish- 
ment worthy of note, and I am sure it is 
so recognized by our valued friends and 
representatives. 

“Tt will, no doubt, interest you to know 
that in age we stand ninth in the group 
of old line stock fire insurance compa- 
nies doing business in the United States. 
Many have come and gone but we carry 
on and I know from personal contact a 
great many agents have come to look 
upon us as a valued part of their lives 
and property, like an old piece of fur- 
niture, which represents solid construc- 
tion and comfort through association, 
which they would not part with for any 
price. 

“May, 1805, was the memorable time 
when a far-secing merchant at Edin- 
burgh conceived the idea of forming a 
company for his protection and that of 
his neighbors and gave it the name “Cal- 
edonian”—this being derived from the 
ancient name of Scotland. The sound- 
ness of its business policy and honorable 
methods, which have always continued, 
caused it to soon outgrow its cradle to 
the extent that its activities now cover 
the civilized world.” 

The Caledonian is the oldest Scottish 
insurance company in existence. At the 
end of 1928 the home office assets totaled 
more than $44,000,000 and those of the 
United States branch were in excess of 
$4,688,000. The American headquarters 
are maintained in Hartford. 

In 1897 the Caledonian organized an 
\merican running mate, the Caledonian- 
\merican, with Charles H. Post as pres- 
ident. Mr. Post was at that time also 
U. S. manager of the parent company 
Mr. Clark is now president of the Am- 
erican company, the assets of which at 
the end of 1928 were $1,145,477. 





GENERAL AGENTS ON JOB 

Herbert Cobb Stebbins, president of 
the Association of Fire Insurance Gen- 
eral Agents, is now in California on a 
two weeks’ trip to San Francisco, where 
he will also attend the annual meeting 
next week of the Board of Fire Under- 
writers of the Pacific. W. L. Braerton, 
of the general agents’ association execu- 
tive committee, is with Mr. Stebbins and 
will make a talk before the Pacific 
Board’s meeting on the general agency 
system of operation. Both Mr. Steb- 
bins and Mr. Braerton are residents of 


Denver, Colo. The Association of Fire 
Insurance General Agents is hopeful of 
increasing its membership on the Pacific 
Coast 


N. F. P. A. CONVENTION PLANS 

Plans for the annual convention of the 
National Fire Protection Association to 
be held at the Chalfonte-Haddon Hall 
Hotel in Atlantic City next May 12 to 
15 have been completed. The officers and 
members of the executive committee met 
in Atlantic City last week. 











A Progressive Company 


for Progressive Agents 


ORTHERN 


Assurance Company, Ltd., of 


London takes pride in the belief that its Agents 
are outstanding representatives of the insurance 
business, operating Agencies that are respected and pre- 
eminent in their communities. 


° 


Such reputation can be built up only by sound and 
intelligent insurance service strengthened by association 
with companies of matured growth, strength and 
integrity. 


4 


Northern Assurance service to Agents is based on 
recognition of the fact that the Company must repose a 
full measure of confidence and trust in its agents. 


Sd 


Northern Assurance Company, Ltd., of London will 
welcome for consideration applications from agencies 
who feel the need of the facilities afforded by a progres- 
sive Fire Company. 


Northern Assurance Company Ltd. 
OF LONDON 


New York 


Chicago 





80 John Street 


San Francisco 
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“Northern Lights” magazine is pub- 
lished monthly for the benefit of 
Northern Assurance Company Agents. 
It contains valuable helps and concrete 
suggestions for building the business 
of the progressive insurance Agent. 
It is a_ service offered gratis to 
Northern Agents. 

















Governor of Maine 
Praises Agents’ Aid 


STATE PROPERTY IS SURVEYED 





Experts from Insurance Field Called in 
to Straighten Out Policies and to 
Effect Savings 





Governor William T. Gardiner of 
Maine in a recent talk before the Port- 
land Club of Portland, Me., discussed 
the results of efforts during the first 
year of his administration to systematize 
the placing of fire insurance on state 
owned property. He pointed out that 
due to a recent survey made by 2n in- 
surance man a substantial saving to the 
state seems assured. The governor said 
that Maine has found that insurance 
men in the state wish its insurance mat- 
ters handled in a business-like way and 
have given their co-operation. Speaking 
directly on the insurance survey, the 
governor said in part: 

“Shortly after the legislature adjourned 
I had time to examine the manner jn 
which the state handled its insurance 
matters. We buy about $7,000,000 worth 
of fire insurance and we own quite a 
lot of property that is not insured. It 
has been the custom for the governor 
and council to divide the insurance busi- 
ness and place the policies with various 
agents. Insurance on any one building 
is thus very much split up. As policies 
expire they may be replaced with differ- 
ent agents. Thus no insurance agent 
has been in a position to render any 
service to the state such as we usually 
expect from agents—particularly service 
in the matter of rates. 


Expert Engineer Employed 

“The council appropriated a small sum 
of money and we -hired an insurance 
engineer—who was released for the pur- 
pose and without any further obligation 
on our part—from an insurance firm 
outside the state. He has submitted a 
report of 134 pages, supplemented by 
photographs of all the properties, and 
has given definite recommendations as 
to improvements for our own protection, 
for the protection of lives of those in our 
institutions and much data bearing on 
our rates. 

“There was some apprehension among 
insurance men that their business might 
be prejudiced, but I felt sure that the 
men in Maine in the insurance business 
had the same desire to see our ingurance 
matters handled in a business-like way 
that any taxpayer would have. This 
belief was borne out recently when the 
Maine Association of Insurance Agents 
offered their assistance. 

“When the matter of rates was sub- 
mitted to the New England Insurance 
Exchange I received courteous and 
prompt action. They have completed 
their examination of the properties and 
I meet their representatives in confer- 
ence this week. It seems assured that 
this survey will result in a substantial 
annual saving to the state. This seems 
a simple matter and it is unfortunate it 
was neglected so long. To be sure, it 
takes time and trouble, but time is what 
a public official is supposed to have and 
trouble is the spice of his daily fare.” 





CHICAGO BOARD MEETS 


A sixty-day rule for the collection of 
fire insurance premiums was advocated 
by Fred J. Sauter, president of the Chi- 
cago Board of Fire Underwriters, in the 
course of his report at the annual meet- 
ing last week in Chicago. He said that 
collections were a problem and that com- 
panies and agents should get together 
to reduce the credit evil. Mr. Sauter 
said that fire premiums in Cook County 
showed a slight reduction in 1929 com- 
pared with 1928. He also said that 
twenty-one new companies entered the 
local field there during the first half cf 
last year. Mr. Sauter, who is Cook 
County manager for the Aetna Fire, was 
re-elected president; P. B. Hosmer of 
R. W. Hosmer & Co., was elected vice- 
president, and W. C. Oxnam of Oxnam, 
Goodman & Hall was elected treasurer. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 








NEAL by gt President JOHN KAY, Vice-Pres’t and Treasurer 
|. HASSIN GER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 


“SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89  $13,500,000.00 $23,003,126.44  $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, ore was as =. V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres't 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.00  $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34  $ 3,202,138.34 





NEAL eg MASINGEE JOHN KAY, Vice-Pres’t and Treasurer 
A. H. INGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





NEAL —T. President JO ’ 
.H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
R IZED 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59  $ 1,000,000.00 $ 1,518,296.84  $ 2,518,296.84 


A. " alae ane President NEAL BASSETT, Wit Pres’t 
HIN KAY, V.-Pres’t A. H. HASSINGER, Vara sa seen ¥- peanest, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE ‘INSURANCE CO. 


F PITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84 § 1,000,000.00 — $ 1,345,010.75 — $ 2,345,010.75 








W. E. WOLLAEGER, President EAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. —- a eee T- iain V.-Pres’t ARCHIBALD KEMP, 2d Vv. -Pres’t 


CONCORDIA FIRE 1 i INSURANCE CO. 
$ 5,399,804.52  $ 2,486,092.08 $ 1,0 ,000 000. 00° $ 1,873,712.44  $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. on a anee Lt  - cnamaia V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE. IN SURAN CE CO. 


ONCORD, N. 


$ 666,598.88  $ 196.08 $ “300, 000. 00. $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. ae ag ROWE, President 


S. WM. BURTON, Vice-Pres’t 
INEGAN, Ist V.-Pres’t & Gen’! Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-rres’ t 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, 
$15,452,308.70 $10,173,698.43 $ 1,500 000. 00. $ 3,778,610.27 $ 5,278,610.27 
EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
ete at val MASSIE “7a Limited, W. W. & E. G. POTTER, Manages 
H. R. M. SMITH Ass’t Manager 
JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 


HIN KAY, Vice-President and freasurer 
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R. I. Catlin Condemns 
Fleet Rate Abuses 


URGES AGENTS ' TO 


ACTION 





Asks Them to Inform Commissioners 
When Privately Owned Cars Are 
Included in Group Rates 
Kk. I. Catiin, secretary of the Auto- 
mobile of Hartford and the Aetna Cas- 
ualty & Surety, strongly recommends 
agents of those companies to interest 
themselves in the matter of condemning 
special rates for privately owned auto- 
mobiles. In the companies’ publication, 
the “Aetna-izer,” Mr. Catlin cites the 
resolution of the insurance commission- 
ers at their meeting in New York in 
December disapproving the inclusion of 
private cars in group fleet rates and lists 
twenty-three states which have already 
ruled against this practice as being in 
violation of anti-discrimination laws 

These states include the following: 

Alabama, Georgia, Kansas, New Jer- 
sey, New York, North Carolina, Ken- 
tucky, Maine, Maryland, Massachusetts, 
Michigan, Minnesota, Missouri, Nebras- 
ka,, Ohio, Oklahoma, Pennsylvania, 
South Dakota, Tennessee, Vermont, Vir- 
ginia, West Virginia, Wisconsin. 

“As the closing paragraph of the reso- 
lution adopted by the commissioners in- 
dicates,” writes Mr. Catlin, “special in- 
terest and effort is urged in.order that 
the subject will receive adequate atten- 
tion and satisfactory results obtained. 

“We believe that all agents. selling 
automobile insurance should assume a 
very positive, aggressive and co-operative 
position in this matter, especially those 
located in states which do not have an 
anti-discriminatory law, also _ states 
where the anti-discriminatory law is not 
being strictly enforced, in order that the 
unethical methods being pursued by cer- 
tain insurance companies and their rep- 
resentatives might be properly and 
promptly stamped out. 

“Many agents hesitate to file evidence 
of violations of anti-discriminatory laws 
believing that to do so might jeopardize 
their standing and possibly cause them 
the loss of some other business. In our 
opinion, this is a verv shortsighted nol- 
icy inasmuch as if the practices which 
some of the companies are pursuing, 
which are unlawful 1s well as unethical, 
are allowed to continue and develop, an 
increasing number of agents will be ad- 
versely affected in the pursuit and de- 
velopment of their business. Surelv this 
line of reasoning is sound and should 
not require further claboration or justi- 
fication. 

“We strongly recommend that our rep- 
resentatives countrywide actively interest 
themselves in this matter. also do what 
they can to encourage the representa 
tives of other companies. viewing this 
question as we do, to add their active 
support and co-operation.” 


56% PASS BROKERS’ EXAMS 

Out of a total of 171 annlicants for 
brokers’ licenses who took the examina- 
thons this month under the supervision 
of the New York State Insurance De- 
partment, ninety-seven passed and sev- 
enty-one failed. Nearly all of these ap- 
plicants were residents of Greater New 
York. This large percentage of failures 
continues to demonstrate the usefulness 
of the brokers’ qualification law, which 
demands that an applicant for a license 
know something about the business from 
which he is to make his livelihood 





NEW ROCHELLE MERGER 

McCann & Hume, Inc., 251 Huguenot 
street, New Rochelle, N. Y., are the suc- 
cessors to McCann Agency, Inc., for- 
merly 260 North avenue, New Rochelle, 
and the O’Connor Real Estate Agency, 
located at 251 Huguenot street, New Ro- 
chelle. These firms have been established 
for many years. The officers are: James 
D. McCann, president: Roger L. Bige- 
low, vice-president; William F. McCa- 
hill, vice-president; Joseph F. Curry, 
secretary, and Edmund Hume, treasurer 









































Not a Peddler... An 


Insurance Advisor 


C)' the two types of agents, policy peddlers and 


insurance advisors, those belonging to the lat 

ter class are alw avs welcomed hy clients and prospects 
They believe in studying the individual problems of 

each customer and mastering the exact details of every 


coverage. + ’ ’ ’ 1 ’ ’ r 


W heres er there is a need for protection they 
point it out and show just how some form of insurance 
can he applied. yr r Y ’ ’ ’ Y 

‘They present the facts and let the policies sell 


themselves. + ; ’ ; ; ; ’ ’ 


‘The suecess of these insurance “advisors” is due in 
great part to their willingness to seek in turn the ad- 
vice and cooperation of the company. This organiza- 
tion takes pride in its affiliation with such a body of 


men and its ability to work with them at all times. 


an GioBE 


Insurance Co erp 


Executive Offices: 1 Pershing Square, Park Ave. at 42nd St., New York, N. Y. 
Pacific Coast Dept , San Francisco, Calif. 





THE NATIONALINSTITUTION W.7H A \.ORLD WIDE BACKGROUNE 























TRAVELERS FIRE FIGURES 


Total Assets Show Sli Slight Gain; Prof 
of About $6.50 a Share Earned on 
Capital in 1929 


The Travelers Fire last year had q 
gain from underwriting and profits of 
$150,106 which was equal to about $6.50 
a share on the outstanding capital of 
20,000 shares of $100 par value each. 
During 1928 the company sustained 4 
loss of $374,763. Last year’s statement 
shows an increase in premiums and yield 
from interest and rents as well as gains 
in surplus and unearned premiums, 
There was an underwriting loss in 1929 
of $304,458 which was offset by invest- 
ments profits of $477,950. 

In 1929 there was a gain of $18,870 in 
net surplus, making the total $2,435,190, 
Losses and underwriting expenses were 
lower than in 1928. The loss ratio last 
year was reduced to 39% while the ex- 
pense ratio remained high at 64%. The 
unearned premium reserve is now $8- 
283,817, a gain of about $240,000. The 
Travelers Fire has total assets of $14- 
694,864, as against $14,598,363 twelve 
months previous. 





PLAN BIG PACIFIC MEETING 


Fire Underwriters Ass’n to Hear Mal- 
lalieu, Cairns and Eight Commis- 
sioners at San Francisco 
The Fire Underwriters’ Association of 
the Pacific has planned a big program 
for the annual meeting to be held in 
San Francisco next Tuesday and 
Wednesday, February 4 and 5. Eight 
insurance commissioners from far west- 
ern states have signified their intentions 
of being present and a large number of 
leading fire insurance company officials 
will give talks on various subjects. Gen- 
eral Manager W. E. Mallalieu of the 
National Board of Fire Underwriters will 
be one of those present from New York. 
He will talk on the National Board and 
its work. Another New Yorker will be 
G. F. Stratton, vice-president of the 
Underwriters’ Salvage Co., who will 
speak on “The Underwriters Salvage 
Co. and Its Relationship to the Adjust- 

ment of Fire Losses.” 

Among the others scheduled to ap- 
pear on the convention program are: 
Edward T. Cairns, vice-president of the 
Fireman’s Fund; A. T. Bailey, manager 
of the North British & Mercantile; 
Chester F. Barnard of the Pacific Coast 
Adjustment Bureau ; Cyrus K. Drew, 
editor of the “Insurance Report”; J. H. 
Martin, superintendent of agencies of 
the National Liberty, and A. V. Hol- 
man, special agent of the Continental. 





QUEEN’S LOCAL OFFICE MOVES 

The local, suburban and city automo- 
bile departments of the Queen of Amer- 
ica, heretofore located on the Fulton 
street front of the Royal Building at 150 
William street, have been removed to 
the ground floor of 156 William street, 
at the Ann street corner. This change 
is to permit the work of enlarging the 
Royal Building to include the entire 
block bounded by William, Fulton, Gold 
and Ann streets. 





MOWRY TO ADDRESS BROKERS 
Benjamin R. Mowry, manager of the 
Central Bureau for the collection of un- 
paid earned premiums on fire and cas- 
ualty policies in New York City, will 
give a talk next Wednesday evening, 
February 5, at the monthly meeting of 
the General Brokers’ Association. He 
will speak on the functions of the cen- 
tral bureau at the meeting which will 
be held at Miller’s Restaurant, 115 
*yoOoTsS nessen 





KLINKO ON FIELD TRIP. 
A. A. Klinko, advertising and publicity 
director of the Corroon & Reynolds fleet, 
is now on a two weeks’ field trip in the 
South, visiting agents of the C. & R. 
companies in Tennessee and Kentucky. 





Charles J. Bond, manager of the 
Pittsburgh branch office of the North- 
western National, is resigning as 0 
March 1. 





yest- 
tions 


are: 








nuary 31, 1930 























Page 25 

















WHICH * 


Five or six carefully aimed shots 
\ Mh ee which hit the bull’s eye are more 
| effective than a scattered flight of 
The 


publicity department of the A°'tna 


arrows all over the target. 


Fire Group, in planning advertise- 


ing for the agents of the three com- 
panies, aims to hit the bull's eye. 





OY 


Sales letters and advertising mes- 
sages are designed for individual 
agents. Merely answering a request 
for help with a mass of cut and 
dried general material, aimed, hit 
or miss, at no one in particular, is 
not the A‘tna Fire Group way of 


doing business — never will be. 


N ZETNA INSURANCE COMPANY 
) THE WORLD FIRE AND MARINE INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
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Inconsistencies Of 
N. Y. Mortgage Clause 
Passed On by Court 


INTENT GOVERNS DECISION 





North Carolina Supreme Court Gives 
Mortgagee Full Claim Despite Pro- 
portional Loss Provision 





The Supreme Court of North Caro- 
lina holds in a recent decision involving 
a fire policy containing the New York 
standard mortgagee clause that any ap- 
parent inconsistencies in the clause 
should be decided in favor of the mort- 
‘agee, whose interests were intended to 
be fully protected when the clause was 
lrawn. In this case the court upheld 
judgment of a lower court to the ef- 
fect that inasmuch as the mortgagor, or 
assured, took out additional insurance 
without the knowledge of the mortgagee 
the latter should receive his full claim 
even though the standard mortgagee 
clause read that the company should not 
he liable for more than its proportionate 
share of any loss in the event other in- 
surance was written on the same prop- 
erty. 

The civil actions were brought by A. 
M. Bennett, owner, and J. H. Sample, 
trustee in deed of trust, to recover on 
different fire insurance policies issued on 


the same property, consolidated and 
tried together at the August term, 1929, 
in the Buncombe’ County Superior 
Court. The action of J. H. Sample, 


trustee, was to recover on three fire poli- 
cies issued by the Piedmont Fire for 
$2,000 cach, dated April 2, April 23 and 
May 21, 1927, respectively, and each con- 
taining a rider or New York standard 
mortgage clause, in favor of J. H. Sam- 
ple, trustee, as mortgagee or trustee, as 


his interest may appear, the material 
provisions of said rider or standard 
mortgage clause being as fellows: 


Text of Mortgage Clause 


“Loss or damage, if any, under this 
policy, shall be payable to J. H. Sample, 
as trustee, mortgagee (or trustee), as in- 
terest may appear, and this insurance, as 
to the interest of the mortgagee (or 
trustee) only therein, shall not be in- 
validated by any act or neglect of the 
mortgagor or owner of the within de- 
scribed property, ete. 

“In case of any other insurance upon 
the within described property, this com- 
pany shall not be liable under this pol- 
icy for a greater proportion of any loss 
or damage sustained than the sum 
hereby insured bears to the whole 
amount of insurance on said property, 
issued to or held by any party or parties 
having an insurable interest therein, 
whether aS owner, mortgagee or other- 
wise.” 

The action of A. M. Bennett was to 
recover on two policies of insurance, is- 
sued by the Provident Fire for $7,000, 
dated May 25, 1927, and $2,000 dated 
June 24, 1927, respectively, and neither 
containing a standard mortgage clause 
in favor of the trustee, or otherwise, but 
both covering only the interest of the 
owner. These policies were issued with- 
out the knowledge or consent of J. H. 
Sample, trustee. 

On January 13, 1928, while all the polli- 
cies were in force, the property, worth 
at that time $9,691, was damaged by fire 
to the extent of $2,936. 

\ judgment against the Piedmont Fire 
was rendered in favor of J. H. Sample, 
trustee, for the full amount of the loss, 
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denying to A. M. Bennett any right of 
recovery as against the Provident Fire. 
The Piedmont appealed on errors. W. 
B. Miller for plaintiff, Sample, trustee; 
Brooks, Parker, Smith & Wharton for 
defendant, the Provident, and Bourne, 
Parker & Jones for defendant, the Pied- 
mont Co. 

In his opinion Judge Stacy of the Su- 
preme Court said in part: 

“The appeal presents, for the first time 
in this jurisdiction, the question as to 
whether the subsequent act of an owner 
or mortgagor in taking out additional in- 
surance, without the knowledge or con- 
sent of the mortgagee, to protect alone 
his interest in mortgaged property, ipso 
facto reduces’ proportionately the 
amount of prior insurance held by a 
mortgagee or trustee on the same prop- 
erty under a New York Standard Mort- 
gage Clause. 

Several Cases on Subject 


“At least six courts have passed upon 
the question, two deciding it in the af- 
firmative (Hartford Fire Ins, Co. v. Wil- 
liams, 63 Fed., 925, Sun Ins. Co. v. Var- 
able, 103 Ky. 758), and four in the nega- 
tive (Eddy v. London Assurance Corp., 
143 N. Y., 311, Hardy v. Lancashire Ins. 
Co., 166 Mass., 210, Germania Fire Ins. 
Co. v. Bally, 19 Ariz., 580, Martin v. Sun 
Ins. of London, 83 Fla. 325). 

“The question was adverted to, but not 
decided, in Bank v. Ins. Co., 187 N. C.,, 
97, 121 S. E. 37, where it was held that 
the standard or union mortgage clause, 
engrafted upon a policy of insurance, 
operates as a distinct and independent 
contract of insurance for the separate 
benefit of the mortgagee, as his interest 
may appear, to the extent, at least, of 
not being invalidated, pro tanto or other- 
wise, by any act or omission on the part 
of the owner or mortgagor, unknown to 
the mortgagee. 

“It is provided by each of the stand- 
ard mortgage clauses in question that the 
Piedmont Fire shall not be liable under 
its policies for a greater proportion of 
any loss or damage sustained thereunder 
than the amount of such insurance bears 
to the whole amount of insurance on 





said property, issued to or held by any 
party or parties having an insurable in- 
terest therein, whether as owner, mort- 
gagee or otherwise. It is also provided 
in said standard mortgage clauses that 
the insurance, as to the interest of the 
mortgagee (or trustee) only therein, 
shall not be invalidated by any act or 
neglect of the mortgagor or owner of the 
property. 

Conflicting Provisions in Same Clause 


“Why these two apparently conflicting 
provisions should have been inserted in 
the same contract is not easy to per- 
ceive, but in keeping with the general 
rule of construction, with respect to am- 
biguously-worded policies of insurance, 
where they are reasonably susceptible of 
two interpretations, we think the one 
more favorable to the assured should be 
adopted. 

“The clause in question received con- 
sideration by the New York Court of 
Appeals in the case of Eddy v. London 
Assurance Corp., supra, where Peckham, 
J., delivering the opinion, said: 

“Tt is clear that the only object of 
the mortgagee is to obtain a security 
upon which he can rely, and this object 
is, of course, also plain and clear to the 
insurer. Both parties proceed to enter 
into a contract with that one end in 
view. In order to make it plain beyond 
question the statement is made that no 
act or neglect of the owner with regard 
to the property shall invalidate the insur- 
ance of the mortgagee. 

“When, in the face of such an agree- 
ment, entered into for the purpose 
stated, there is also placed in the in- 
strument a provision as to the propor- 
tionate payment of a loss, we think the 
true meaning to be extracted from the 
whole instrument is that the insurance 
which shall diminish or impair the right 
of the mortgagee to recover for his loss 
is one which shall have been issued upon 
his interest in the property, or when he 
shall have consented to the other insur- 
ance upon the owner’s interest. 

“‘This may not, perhaps, give full ef- 
fect to the strict language of the appor- 
tionment clause, but if full effect be 


@ —<—— 


given to that clause, and it should be 
held to call for the consequent reduc. 
tion of the liability of the insurers jp 
such a case as this, then full effect js 
denied to the important and material, jf 
not the controlling, clause in the con- 
tract, which provides that the insurance 
of the mortgagee shall not be injuriously 
“impaired or affected” by the act or neg. 
lect of the owner. As used in they 
mortgagee clauses, this is the meaning 
of the word “invalidate.” 
Seeking Intent of Policy 

“We must strive to give effect to all 
the provisions of the contract and to 
enforce the actual meaning of the par- 
ties to it as evidenced by all the lan- 
guage used within the four corners of 
the instrument. We are also at liberty 
to consider the purpose for which the 
contract was executed, where that pur- 
pose plainly and necessarily appears from 
a perusal of the whole paper. That con- 
struction will be adopted, in the case of 
somewhat inconsistent provisions, which, 
while giving some effect to all of ‘hem, 
will at the same time plainly tend to 
carry out the clear purpose of the azree- 
ment; that purpose which it is obvious 
all the parties thereto were cognizant of 
and intended by the agreement to 
further and to consummate.’ 

“Perceiving that the judgement helow 
accords, in principle, with our own de- 
cisions and with the majority of cases 
elsewhere, we are inclined to approve it. 
With this disposition of the appeal, the 
remaining questions, sought to be pre- 
sented, become academic.” 


MAP CO. TO DINE EXAMINERS 

The Sanborn Map Co. is giving a din- 
ner for the members of the Examining 
Underwriters’ Association on Tuesday 
evening, February 4, at the Drug & 
Chemical Club. Rich Hollaman, vice- 
president of the map company, will act 
as host. He will outline various prob- 
lems encountered during surveying work 
and publishing the insurance maps and 
will invite the examiners to voice their 
comments and recommendations for im- 
provements in fire maps. Several men 
from various departments of the San- 
born Map Co. will be present to handle 
some of the technical questions which 
may be asked by the examiners. Several 
fire company executives plan to attend 
this meeting. J. L. Brandmaier, south- 
ern underwriter of the Hudson, is han- 
dling the arrangements for this dinner 
for the examiners’ association. 


FRANK G. WHITE TO RETIRE 

Assistant Secretary Frank G. White 
of the Fireman’s Fund, who has been 
with the company for over thirty-eight 
years, will retire in February in accord- 
ance with the company’s retirement plan. 
He was appointed special agent in the 
Mountain territory in 1891 and in 1907 
was appointed general agent for the 
Rocky Mountain States with offices at 
Denver. Twelve years later Mr. White 
was transferred to the head office in 
San Francisco, where he became assis- 
tant secretary. 


GENERAL AGENTS FOR SUN | 

The firm of Cobb, Miller & Stebbins 
of Denver, Colo. general agents for a 
number of companies, has been appoint- 
ed general agent for the Sun Insurance 
Office of London, the Patriotic of Amer- 
ica and the Sun Underwriters Insurance 
Co. for Colorado, Wyoming and New 
Mexico. The appointment was made by 
John F. Stafford, Western manager of 
the Sun group. 
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The Kind Of Paper To Read 





Headlines Should Be Easily Understood; Articles by Experts; 
Types of Insurance Explained; News Items of Definite 
Business or Personal Interest; and Clippings Should 

Be Kept in “Dope and Data” File | 


By J. W. LONGNECKER 
Author “Selling Insurance by Co-operative Advertising” 


It was a salesman who started this 
article; though he did not know it. He 
was the representative of the advertis- 
ing d-partment of a rather prominent 
trade siagaginie, a paper that holds in its 
own industty’a place comparable to that 
held i: the insurance field by The East- 


ern Luderwriter. Sitting opposite me, 
that “oy, he said: “A curious thing is 
happe:..ng with our paper. . Business 
men, busy executives whose time is well 


filled vith the job of running their busi- 
ness re ordering the paper changed 
from :eir homes to their offices... . 
they oe making the reading of their 
business paper a part of the routine of 
the dav, exactly as important as the let- 
ters ot the day’s mail.” 


And he proved his point, and that’s 


where the writing of this story started. 

Changes Tike these sneak into our 
daily life amd we don’t recognize the 
fact that a @hange has taken place until 
it is established. 


Makes Inquiry of Agents 


| becan afking agents questions about 
their own habits, their own plans and 
systems for keeping informed. I found 
that the habit of lugging an armful of 
business papers, house organs, maga- 
zines, newspapers and, pamphlets home 
from the office, to be quietly read at 


home was pretty strongly entrenched by 
Jong indulgence. The 


habitue will 
promptly confess, however, that it is a 
habit that produces no good, for the 
leisure at home, if there be any leisure, 


‘is so precious a thing that it is given 


over to rest; a good book, a game of 
bridge, Or ‘Some other cultural pursuit 
or the recreation of riding a hobby. 

If the désk in the den is available, 
and the radio, or the phonograph is not 
turned on, the cross section agent is apt 
to have a dozen very important things to 
do... things with more prospect of im- 
mediate returns than might be expected 
from reading a stack of business papers, 
new or old, This I find true almost uni- 
versally; there is so great a demand for 
service, unusual service, service of such 
differing character these days that one 
willing and capable of performing such 
services is only out of the reach of the 
call for help when asleep and often 
troubled dreams indicate subconscious 
invention of additional services, new in 
form and wide in ramification. 

Deluge of Reading Matter 

So our agent piles the precious busi- 
ness papers neatly somewhere; promis- 
ing himself that he will read them care- 
fully, very soon. But very soon does 
not come. Instead the mail boy brings 
more and still more business papers, 
ouse organs, magazines, newspapers 
and famphlets to the office; to be in 
turn lugged home; to be in due time 
piled neatly and orderly on the top of 
the fast-growing pile. And this contin- 


ues until there comes a time that in 
sheer desperation the agent, and there 
are thousands of him in this exasperat- 
ing predicament, takes the whole lot to 
the furnace room and with a sigh starts 
all over again. b d b hich re- 
7 ver again, buoyed up by a high re 
solve that 


in the future he will keep up 
with his reading. 


50 many such agents have talked about 


this tom ; my own desk at home had 
for so long been such a clutter that I 
could scarcely find room to draw a check 
for the crocer, that I decided to work 
up some scheme for keeping up with my 
business ; ading. I tried a dozen plans; 


and when I say I tried I meam just that. 
I made it a matter of laboratory test 
to see which plan worked best forme, 
and finally by trial and error I found 
one plan that worked. 


Studying the Publications 
Here it is: 


The first thing I did was to devale 
an evening, a whole long evening ‘to a 
study of the publication of the business 
that gives me my bread and buttet,. I 
checked these papers for the following 
things: 

1—General standing, editorially, in the 
business. Nie 

2—Duplication of news and articles. 

3—Readability. 

I cut the number of papers that I ex- 
pected to read to a minimum; the three 
leaders papers devoted to adv ertising and 
a dozen insurance papers. 

I realize, as must any man who works 
for a living, that I cannot read all the 
good stuff that is printed. But I be- 
lieve I get a better picture of what is 
taking place by reading the fewer papers 
with a system than I would absorb from 
having a larger number of papers lay- 
ing around. 

Then I arranged to have these fifteen 
papers come to my desk, at the office, 
as they come in: the first object of the 
plan is that there shall be no accumu- 
lation of unread stuff. 

Each morning, right under the letters 
on my work table, you will find the 
business papers. (A couple of papers, 
kept for binding purposes, for future ref- 
erence, to become part of my library are 
sent to the house through a special sub- 
scription, but that is another matter.) 


What He Watches 


Let’s get to work. The mail is read, 
distributed to others, or put aside for 
my own working or dictation. Then 
comes the business papers. 

With one of these trick knives that 
hold used razor blades I go at the 
papers. Not to read but to glean what 
I want to read-and possibly to keep. 

As I turn the pages I watch far cer- 
tain signs of good stuff. These are: 

1—Headlines of subjects I should 
know. + 

2—Explanations of kinds of insurance. 

3—Items of interest to me and my 


4—Articles by experts whom I rec- 
ognized as such. 

5—-News particularly 
work. 

If the item seems to have any of these 
ear marks it is quickly cuit from the 
paper, checked to see if it carries over, 
its parts pinned together and laid aside. 

Selection 

Then the next item, and so on straight 
through the book. 

But I don’t stop in my job of selec- 
tion to read more than an appraising 
line here and there. That would be fatal 
to the plan. All I am doing now is 
selecting. I am not reading. 

‘Some papers, sometimes‘ are pretty 
well cut up. The best of them, at times, 
have very little I want, but with a few 
weeks’ practice you will find you can 
select quickly and clip neatly. 

Right on I go. Through the papers, 
house organs, magazines, newspapers 
and pamphlets until the whole job of 
selecting is done, and as the papers are 
clipped they are thrown into.the waste 
basket, so that there is no growing pile 
of accumulated information to chide me 
on my lack of industry each time my 
eye roves to the corner of the table. 

Then the razor-bladed knife is laid 
aside for the big blue pencil and the 
reading begins, 


affecting my 


Clippings, , 

There .is something rather important 
looking in that little pile of clippings— 
little compared to the big pile of pub- 
lications. I read these clippings exactly 
as I read my mail, to see what there is 
in it in the nature of opportunity for 
me and my company. I read selfishly. I 
ask myself as I pick up the printed 
sheets, “what is there in this for me? 
and that is why I am reading that stuft— 
to get something out of it, not for 
pleasure or past-time. 

Certainly I clip stuff that has nothing 
in it for me, now or at any future date. 
That goes into the waste basket as 
quickly as its lack of worth is known. 
But.one following my work must main- 
tain quite an extensive file of source ma- 
terial. I call.mine a “dope and data” 

le. If a clipping has any possible 
bearing, as reference, as inspiration, fact 
or selling argument, the clippine goes to 
that file. Some of this material is marked 
for associates, some goes into the capa- 
cious mow of the hopper from which 
some day. there may .emerge an article, 
an advertisement or a phrase for a let- 
ter, and in.a.half-hour I have read my 
business. papers, have a pretty fair pic- 
ture of. the state of this old world. And 
the day’s work is under wavy. 

If you see good in this plan, try it 
out—but schedule it and drive it for a 
month or so. Reading.maketh a full 
man, but it is a hard matter to make a 
habit of. reading the business literature 
of the day that day. I don’t know what 
to do. with the poor devil who carries 
his papers home, this vear of the Lord 
1930. He probably will never see this 
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ASK ME 
ANOTHER 


says the man who knows the answers 
to these questions: Are your clients 
being given the kind of protection they 
need in addition to their ordinary fire 
policies? Do they have policies which 
pick up where fire insurance leaves off? 
If windstorm, explosion, or falling air- 
craft damage their property could they 
collect their losses? If your biggest 
client bought a fleet of airplanes, could 
you cover him properly? 

The man who knows and knows that 
he knows will understand the value of 
having 

Clarence T. Hubbard’s 

W here Fire Insurance 


Leaves Off 
ever ready at his elbow 


on his desk 
or in his pocket. 


It is a book which 
clearly describes all of the allied fire 
policies. It gives a summary of their 
uses, rates, etc., tells how they are writ- 
ten, whether they are essential forms 
of protection, who the assureds may be, 
and under what circumstances they 
may be written. 

The book is arranged so that it may 
be used for quick 
thorough study. The progressive agent 
or home office underwriter can not 
afford to be without a copy close at 
hand— 


An order blank is provided below 
The Price is $2.25, Postpaid 


reference or for 


But before mailing the order 
Do Not Overlook 


J. W. Longnecker’s 
Selling Insurance 
By 
Co-operative Advertising 


Today advertising is 
every business. 


essential to 
To keep at the top 
of the heap requires plugging and at- 
tention-getting advertising. Let Mr. 
Longnecker help you with the problems 
of keeping your business before the 
public. 

His book has been highly commend- 
ed by the press and endorsed by the 
National Association of Insurance 
Agents. Its 252 pages are crammed 
with workable, 
advertising. 

The author is the dean of insurance 
advertising men and he is passing on 
to you in his book the wealth of his 
years of experience, showing concrete- 
ly what has been done and what you 
can do by advertising—particularly 
through co-operative advertising. 


usable ideas on agency 


The Price is $2.50, Postpaid 


Here’s the order blank—send it today: 

















F. S. Crofts & Co., 
41 Union Square West, 
New York, N. Y. 


I enclose $.............. 
books: 
(] Where Fire Insurance Leaves Off, 
@ $2.25 per copy, postpaid. 
[] Selling Insurance by Co-operative 
Advertising, @ $2.50 per copy, 
postpaid. 


for the following 
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Clever Sales Building Policy 
Sleeves Of America Fore Group 


Up to the minute in its methods, the 
advertising department of the America 
Fore group is now distributing to agents 
of these companies a new set of attrac- 
tive policy sleeves. These wrappers, 
containing concise but effective sales ma- 
terial illustrated by striking action pho- 
tographs to bring home the point of an 
argument to a prospect, are designed to 
suggest additional forms of insurance 
protection which agents know their as- 
sureds should carry. The policy sleeves, 
attached to the exterior of nolicies which 


an agent delivers, must be seen before 
the assured can open his insurance con- 
tract. 

There are thirteen of these policy 
sleeves containing sales points on the 
following risks: Fur, golfers’ all risk, 
automobile, jewelry, personal effects, 
windstorm, explosion, rent, rental value, 


insufficient insurance, aircraft property 
damage and use and occupancy. 

Here are the texts of a few of these 
sleeves showing that sales arguments, 
when illustrated, can be presented in few 
words: “Wings overhead remind of the 
need for protection against damage they 
may do your property. Aircraft and ve- 
hicle property damage insurance meets 
this modern hazard in a modern way.” 

“Lost! A prized fur coat—but its 
value could have been restored with a 
fur insurance policy.” 

“Third . and last call! Tomorrow 
1,000 dwellings will be damaged or de- 
stroyed by fire. Today is the last chance 
for their owners to secure adequate in- 
surance. If you are one of the thou- 
sand—will your insurance cover the en- 
tire loss?” 

“Useless leases. They represented a 
substantial monthly income until fire 
came. Protect rental income with rent 
insurance.” 











FINANCING CO. REPORTS 





Premium Discount Corp. of Rochester 
Has Financed Payment of $250,000 
In Instalment Premiums 
The Premium Discount Corporation of 
Rochester, which is operated by a num- 
local agents there for the 
financing of premiums on the instalment 
plan, in a statement to stockholders 
shows that it has financed 4,100 fire and 
casualty policies, with premiums totaling 
$250,000 for 400 New York state agents 
and brokers. The finance company was 
incorporated eighteen months ago with 
$100,000. Branches are maintained in 

Buffalo and Syracuse. 

The corporation is now engaged in 
legal and research work in connection 
with the financing of fire policies held 
by mortgagees. As the present plan in 
operation contemplates the holding of 
the policy by the finance company for 
collateral security, it is not applicable to 
contracts which the corporation cannot 
hold. To date most of the financing has 
been done on automobile, liability and 
fire covering contracts. The company 
has discounted premiums as low as $25 
and as high as $5,000. The officers of 
the Premium Discount Corporation are: 
James H. Farrell, president; Follett L. 
Greeno, vice-president, and Ernest A. 
Paviour, treasurer. All three are Roch- 
ester agents. Mr. Greeno is also presi- 
dent of the Underwriters’ Board of 
Rochester, the newly formed local board 
there combining the membership of three 
former agents’ associations. 


ber of 





BOSTON FIELD MEN MEET 


A number of Middle Western field 
men of the Boston and Old Colony com- 
panies held a conference last week at 
the Western department headquarters at 
Lansing, Mich., with Manager 
Hewett and other officers and depart- 
ment heads. Vice-President Edmund 
Winchester and Advertising Manager 
R. C. Dreher were present from the 
Boston office. Manager Hewett dis- 
cussed the companies’ retirement from 
the Western Insurance Bureau and af- 
filiation with the Western Underwriters’ 
Association. Commissioner Charles D. 
Livingston of Michigan spoke at one of 
the sessions on the subject of commis- 
sions and acquisition costs in general. He 
is the chairman of the special committee 
of commissioners appointed to investi- 
gate this subject. 





ALLIANCE 1929 PREMIUMS 


The Alliance of Philadelphia, a mem- 
ber of the Insurance Co. of North 
America group, had a net premium in- 
come last year of $3,518,328. This com- 
pares with $3,614,200 in 1928. 


H. N. Kelsey’s Views 


(Continued from Page 19) 


bacco houses in the Front street section 
has diminished considerably. 
The Fish Market 


The principal change in Front street, 
where are the leading fish dealers of 
the city, is the disappearance of the old 
retail market where people gathered for 
decades from many sections of the town 
in order to purchase fish direct. That 
was given up about fifteen years ago 
when the old Brooklyn ferries were dis- 
continued. No one seems to know why 
the ferry service was stopped because 
thousands of people were able to land 
within a few blocks of their work in 
downtown New York whereas now they 
have to use crowded subways. While 
the retail fish market has disappeared 
the wholesale market is still going strong 
and it was in the wholesale market where 
Alfred E. Smith, who later became gov- 
ernor of New York, worked while a boy. 
At this time of the year much of the 
fish for the New York market is brought 
up from the South by boats and freight 
trains. In the Spring and Summer lots 
of catches come from within a few miles 
of New York. The fish people have 
their quotations just as Wall street has. 
They are made in New York and Bos- 
ton and depend upon the size of the 
catch brought in and whether it is good 
or not. 7 

The drug industry has probably under- 
gone the most extensive change. At one 
time the biggest drug concerns in the 
country were along William Street and 
to the east. But when the drug trade 
went into the hands of the pharmaceuti- 
cal manufacturers who make prepara- 
tions for retail drug stores the supply 
houses began to fade away or move up- 
town. There are still some important 
supplv houses in the district, however, 
including the firm of Thurston & Braid- 
ich, formed seventy-five years ago. 
Charles E. Rosevear of this firm has been 
in the district forty-five years. 

In the district there are some of the 
oldest and important institutions such as 
the Beekman Street Hospital. the presi- 
dent of which is Howard Cullman of 
Cullman Bros., Inc., with Marshall Field 
III as chairman of the board: and the 
Seamen’s Church Institute of New York, 
organized eighty-six years ago, and a 
haven for 7,000 homeless seamen each 
day. The Seamen’s Church Institute has 
a post office, bank, clinic, library, em- 
ployment bureau, club rooms, church, 
rest rooms and reading rooms. 

Directors of Underwriters’ Trust Co. 

Most of the directors of the Under- 
writers’ Trust Co. are self-made men, 
many of whom started out as office bovs. 
The list of directors follows: Paul Ab- 


bott, Watson & White, investment bank- 
ers; James I. Cuff, general counsel, In- 
demnity Insurance Co. of North Amer- 
ica; Howard S. Cullman, president of 
the Beekman Street Hospital; John A. 
Diemand, vice-president and director, 
Southern Surety; Charles F. Enderly, 
New York manager, Insurance Co. of 
North America; Sumner Ford, Breed, 
Abott & Morgan; Bertram Gendar, pres- 
ident, Lewis & Gendar; Benjamin B. 
Greer, president, New York Air Brake 
Co.; Ivan N. Hardingham, president, the 
Hardingham Press, Inc.;M. L. Heide, 
vice-president and director, Importers’ & 
Exporters’ Insurance Co.; Eugene F. 
Hord, vice-president and director, Stand- 
ard Accident; Horatio N. Kelsey; Fred- 
erico Lage, Lage & Co., investment bank- 
ers; Percy C. Magnus, Mabee & Rey- 
nard, Inc.; Charles H. Marshall, Butler, 
Herrick & Marshall; Harry L. McGee, 
vice-president, Tidewater Rolling Mills, 
Inc.; George W. Morgan, Breed, Abbott 
& Morgan; L. Gustam Moses, vice-presi- 
dent, Geery, Guthrie & Co. Inc.; D. 
Basil O’Connor, Roosevelt & O’Connor 
(Governor Roosevelt’s law firm); Allan 
M. Perkins, vice-president, Underwriters’ 
Trust Co.; and Charles Presbrey, Frank 
Presbrey Co. 





Commission Probe 


(Continued from Page 1) 


excess losses and not upon an inability 
to control acquisition expenses. 

Those companies which are members 
of the Eastern Underwriters’ Association 
and other large company organizations 
are themselves trying to keep commis- 
sions within limits that they consider 
reasonable and justified. They hope that 
by virtue of these self-imposed restric- 
tions they will remove causes for legis- 
lative action as concerns their own mem- 
bers and believe that the commission- 
ers’ probe may have the moral effect of 
deterring other insurers from paying ex- 
cessive rates without resorting to actual 
governmental interference. 

On the other hand, some non-organi- 
zation companies, while supporting the 
purpose of the commissioners’ commit- 
tee to prevent gross abuses in acquisi- 
tion costs and to correct some which 
have been reported, believe that there 
should be limited room for competition 
through differences in commissions. 
These company representatives contend 
that if by virtue of savings in other in- 
surance costs they are able to pay slight- 
ly more to their agents for high class 
business they should be allowed to do so, 
providing, of course, that the insuring 
public is not an ultimate sufferer. 

They themselves decry commissions 
which have no relation whatsoever to 
the services a local agent can render his 
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companies, but say that it is difficult 
to state arbitrarily exactly what is a 
just and fair commission for any par- 
ticular risk or classification of risks. 
They point to the high commissions paid 
to salesmen in some other lines of busi- 
ness. While not justifying insurance 
commissions on that comparative basis, 
they believe that the whole subject is 
one for exhaustive study before definite 
decisions are reached. Especially when 
such decisions may possibly be the basis 
for legislative action or inStirance de- 
partment rulings. 





O. J. PRIOR, President 
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LE > SS) 
JANUARY Ist, 1929 
ASSETS LIABILITIES 
Bonds and Mortgages $ 151,234.90 Capital ....... i“ .-B 7,000,000.00 
U. S. Liberty Bonds 505,000.00 
Government, City, Railroad and ~—— P 87,252,917.34 
other Bonds and Stocks................ 86,471,541.50 Reinsurance Reserve 24,332,695.62 
Cash in Banks and Office.................. 3,471,419.30 Losses in Course of Adjustment...... 10,300,032.00 
Premiums in Course of Collection..... 7,356,287.74 isi 
lebeeegh: Anereed 225,533.04 Commission and other Items....... a 7,800,000.00 
Reinsurance Recoverable on Paid Reserve for Taxes and Depreciation 11,505,000.00 
Losses 9,628.96 
- 98,190,644.96 $98,190,644.96 
SURPLUS TO POLICY HOLDERS. ------ $44,252,917.34 


Losses settled and paid since organization over $242,000,000 Losses settled and paid 1928 . . $17,030,337.70 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Hail, Explosion, Riot and Civil Commotion. Sprinkler Leakage, 
Inland Marine Transportation, Parcel Post, Automobile, Aviation Insurance. 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 








E. C. Jameson, President 


Lyman Candee, Vice-President A. H. Witthohn, Secretary 
W. H. Paulison, Vice-President A. G. Cassin, Secretary 
J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 


J. D. Lester, Vice-President Scott Coleman, Assistant Secretary 
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Progress since Consolidation in 1899 


Assets Reserves Surplus 
WO Wg. BI ok ek he eines $529,282.59 $66,832.54 $3,038.94 
ee eee 5,255,362.12 1,936,224.86 2,365,363.37 
eS re 42,765,374.55 16,593,764.16 11,361,311.89 
oe ee ee 67,922,096.58 20,265,572.73 24,161,943.85 
Se WO BI SEG VETE a3 80,193,738.67 21,794,727.64 29,514,599.03 


es ere ree 98,190,644.96 24,332,695.62 37,252,917.34 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








I met a party of tourists one time on 
a train going through central New York 
and as they were anxious to know about 
the country through which they were 
passing I took an interest in them, hav- 
ing been invited to do so by the oldest 
member of the party. Traveling along 
over a stretch of a hundred miles or so 
I was able to call their attention to many 
interesting points. The leader of the 
party repeatedly told me that I must be 
a native of the section. I said “No” 
several times, but he insisted. Finally, 
to settle the matter, I asked him wheth- 
er if he were at the seashore and saw 
me coming out of the water he could 
rightfully conclude that I were a fish. 
Just because a person is well posted 


on a certain section is no sound rea- 
son to conclude that he is a_ native 
of the section, but nearly 99% of all 


people I have met casually and_ tried 
to entertain invariably conclude that the 
opposite is true. $ 

Nor does it follow that an insurance 
ficld man just because he is a field man 
should know nothing except insurance. 
He may be a good violinist or even a 
linguist, and still be a good insurance 
man. If an insurancé man talks any- 
thing but insurance, some insurance men 
think he is putting on airs. 

. ¢ & 


A Looking Glass Loss 

In a schedule of loss a German assured 
had inserted the word “looking glass” on 
which he claimed a modest sum. I did 
any mirror among the articles 
claimed and asked him to show me the 
location of the “looking glass.” He said 
it had lain on the table. This puzzled 
me until he told me impatiently: “Why, 
yes; sure; the looking glass—the glass 
1 use to look at things; my spectacles.” 

* * * 


not see 


Consequential Damage? 

In a farm loss if any of the cattle 
are about to have offsprings and_ the 
excitement and terror of fire causes the 
event to happen before scheduled time 
and the offspring perishes, is that, I ask 
you, covered as a consequential damage 
without a consequential clause? And, 
moreover, how can the adjuster replace 
with article of like kind in case of high- 
grade stock? 

x * * 
Asking A Sassy Question 

\ prominent agent at Glens Falls, N. 
Y., once told me that when he had tak- 
en on a new casualty company he was 
asked by the home office whether he 
could guarantee faithful performance of 
his duties. He had been in the insur- 
ance business about forty years and had 
a high standing. In reply, he asked the 
company in question whether it could 


give him the same guarantee and bond 
that it would perform its duty, to which 
the agent received no reply. The com- 
pany did not repeat its request and is 
still represented by this agent. I would 
have liked to have seen the face of the 
party at headquarters when he received 
the agent’s reply. 
* * * 
An Art Calendar Misdirected 

When I traveled in Canada an agent 
of a leading American company there 
told me he had received from the home 
office a calendar depicting the hostilities 
at Yorktown during the revolution pre- 
ceding the surrender of Cornwallis. This 
company published calendars of histori- 
cal interest to Americans, but the mail- 
ing of these had evidently been dele- 
gated to some one who did not realize 
that Canada was not in the United 
States, or more probably who did not 
think at all; and as a result this Cana- 
dian agent received the above mentioned 
art contribution. He sent it back prompt- 
ly and asked the company how they 
would like to get a calendar depicting 
the surrender of Detroit by the 
\merican General Hull to the united 
British, Canadian and Indian Warrior 
Tecumseh during the war of 1812. There 
was no answer. This caused a good deal 
of merriment at the time in Canada at 
the expense of that particular company. 


God’s Country 

The story is told of some American 
field men who came to Canada to get 
agencies that on the day they were re- 
turning home they told the agent with 
whom they were talking that they were 
back to God's country, without 
for a moment thinking of what a breach 
of etiquette they were guilty. Being in 
a foreign country is just as if you were 
in the house of a friend as a guest. They 
might have been mighty good special 
agents in their own country, but as spe- 
cial agents in a foreign country they 
were good *misrepresentatives. 

x ok Ox 


going 


Patronizing Remarks 

Overheard recently on a railroad train 
passing a lot of small towns the fol- 
lowing remarks made by a woman with 
a good figure, but apparently consider- 
able solid ivory above the chin: 

“I don’t see why people live in so 
many small towns. Why don’t they live 
in New York City or the larger towns?” 
For monumental stupidity that takes the 
cake. And, still, I] suppose they get mar- 
ried and raise some pretty smart chil- 
dren; or do they increase the crop of 
morons? After all it is a good thing 
that all people are not as smart as we 


think we are, otherwise it would be 
harder for us to make a living. There 
is some food for thought in that. 

a 


Spoke Without Saying Anything 

An agent who was being importuned 
for back balances told the special, who 
did not say much but called regularly: 
“There you are again, sitting around, 
not saying anything, but silently howling 
for money.” 

* * * 


A Strolling Elephant 

Sometimes it is difficult to trust one’s 
eyes, as when I actually saw an elephant 
walking around in a field while traveling 
by trolley car near Homer in central 
New York. The explanation is that a 
circus outfit about thirty years ago made 
its Winter headquarters thereabouts, but 
I did not know that then, and asked the 
conductor whether I saw what I seemed 
to see. He assured me my eyesight was 
all right. 

* * x 


Making Friends Via Baby 

A good local agent in New England 
has a photograph of me on which he has 
written, “What a special agent will do 
to get business.” The story is as follows: 

I had been-invited out to this kind 
friend’s home over Labor Day back in 
1923, at Hingham. When we arrived at 
his comfortable home his wife informed 
us that the hired girl had just left. She 
was a young mother, and with the house, 
the baby and a guest on her hands, was 
much perturbed. Naturally, I offered to 
call my week-end visit off, but they 
would not consent. The next morning 
| offered to take the baby out for an 
airing in the carriage for an hour or 
two to help out. As I was returning my 
friend the agent got a snapshot of me, 
the picture referred to above, and on 
which he wrote as stated. He said spe- 
cial agents had done a lot of stunts to 
get his business, but never by pushing 
his baby carriage for him. That shows 
how our pure motives are misrepre- 
sented. 





ATLANTIC FIRE SUIT ENDS 
A federal judge at Raleigh, N. C., has 
dismissed from his jurisdiction the suit 
brought by Corroon & Reynolds, Inc., of 
New York to gain control of the stock 
of the Atlantic Fire of Raleigh. The 
case grew out of an attempt of Corroon 
& Reynolds to gain control of the com- 
pany in competition with the Phoenix of 
Hartford. The latter company secured 
some of the stock at $210 a share and 
Corroon & Reynolds offered $230 a share. 
The ownership of stock of minor chil- 
dren and by persons adjudged incompe- 
tent to manage their own affairs was a 

question involved in securing control. 


NEW HAMPSHIRE FIRST TO PAY 


Insurance Commissioner Sullivan, in 
the course of a recent address, disclosed 
the fact that the New Hampshire Fire 
of Manchester recently sustained losses 
of $500,000 in a Pacific Coast catastrophe. 
He said that the company was the first 
of a number of companies involved to 
make settlement, which was done 
promptly and without litigation. Under 
President Frank W. Sargeant this com- 
pany has made a fine growth. It has 
also had luck insuring farm property. 








Franklin W. Fort 
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TRAVELERS FIRE PROMOTIONS 


O. A. Clibborn Made Ass’t Manager at 
Chicago; J. M. Schneider Special 
Agent at Philadelphia 

The Travelers Fire has promoted 
Oliver A. Clibborn from special agent to 
assistant manager in Chicago, and 
appointed J. M. Schneider as a special 
agent in Philadelphia. Mr. Clibborn has 
been connected with-the company since 
October 15, 1925, at which time he was 
appointed a special agent in the Chicago 
territory, which is under the supervision 
of A. M. Raymond, manager. 

Mr. Schneider is a native of Philadel- 
phia and prior to his appointment as 4 
special agent he had been connected with 
the Travelers as an inspector in the 
Philadelphia branch office. In his new 
duties he will work under the supervision 
of John P. Frazier, manager for the fire 
company in Philadelphia and suburban 
territory and Camden County, N. J 
Before Mr. Schneider became connected 
with the Travelers he was in the engi- 
neering department of a Philadelphia 
concern, and before that with the Phila- 
delphia Fire Underwriters Association. 





CONTEST RECIPROCAL RULING 


Charging that the decision handed 
down by Judge Linn D..Hay in the Sv- 
perior Court,in Indianapolis in the re- 
ciprocal insurance company case recent- 
ly heard, was not substantiated by evi- 
dence, the Indiana attorney general has 
filed motion for a new trial. The deci- 
sion involved a ruling of the commis- 
sioner to prevent reciprocal companies 
from writing so-called non-assessable 
policies. Judge Hay granted an injunc- 
tion against the commissioner of insur- 
ance to prevent the ruling going into ef- 
fect. The motion for a new trial is ex- 
pected to precede action on an appeal 
in event it is overruled. 





S. H. DAVEY NOW A COLONEL 

Stewart H. Davey, vice-president of 
the Seaboard Fire & Marine and the 
Yorkshire Indemnity, has been appointed 
an aide-de-camp with the rank of colonel 
on the staff of Governor Sampson of 
Kentucky. Mr. Davey is also an officer 
of the Yorkshire Insurance Co. and the 
London & Provincial. His appointment 
to the governor’s staff is due to his suc- 
cess when he was a field man in Ken- 
tucky and Ohio. 





NATIONAL GUARANTY CHANGES 

The directors of the National Guar- 
anty Fire of Newark recently elected 
Spencer D. Baldwin chairman of the 
board and Thomas E. Rook treasurer of 
the company, succeeding Edward R. Me- 
Glynn, a prominent lawyer of Newark, 
who resigned this position on account 0! 
the pressure of other business. 


INSURANCE CODE HEARINGS 

Hearings on the insurance code for 
the District of Columbia, which is now 
before Congress, began yesterday morn- 
ing. 








WITH CRUM & FORSTER 
W. W. Du Pont, who has been elect: 
ed a member of the New Jersey Special 
Agents’ Association, is special agent for 
Crum & Forster and not with Corroot 
& Reynolds. 


3,000,000.00 
26,805,114.51 


21,097,599.355 
S. T. Maxwell, Vice-President 


Hewitt, C. L. Miller, C. B. Roulet 
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MARINE & AUTOMOBILE 








Cornelius Eldert 
Closes Long Career 


DEAN OF THE MARINE FIELD 





President of Atlantic Mutual Dies in 
Brooklyn Home After Nearly 65 
Years With the Company 





American marine insurance mourns the 
passing of its beloved dean, Cornelius 
Eldert, president of the Atlantic Mutual, 
who passed away at his home in Brook- 
lyn last Friday night after a compara- 
tively short illness. At the funeral ser- 
vice held Monday afternoon at St. 
Luke’s Episcopal Church on Clinton ave- 
nue in Brooklyn, over which the Right 
Rev. Ernest M. Stires, bishop of Long 
Island, presided, practically every ma- 
rine office in New York, and some out- 
side of this city, was represented by 
the executive officers who held Mr. Eld- 
ert in affectionate esteem. 

Mr. Eldert, who would have been eigh- 
ty-one years of age on June 5 of this 
year, was associated with the Atlantic 
Mutual since December 4, 1865. He was, 
therefore, in his sixty-fifth year with 
the same company. And during all that 
period, with one brief exception, his of- 
fices were located on the same site, the 
southwest corner of Wall and William 
streets. The Atlantic Mutual established 
its first home office building there in 
1851, nine years after the company en- 
tered the marine business. In 1900 the 
present fine structure was erected and 
during its construction the company’s 
headquarters were established temporar- 
ily on Cedar street. Very few men go 
through a long lifetime of endeavor, end- 
ing their successful careers on the iden- 
tical locations where decades previously 
they had hesitatingly applied for posi- 
tions as office boys or junior clerks. 

A Leader in His Field . 

A conspicuous figure in the marine 
insurance world, Mr. Eldert was not a 
dramatic personality and comparatively 
little has been published about him in 
the general or trade press of the world. 
Nevertheless, he was known and beloved 
as few men are in the financial, indus- 
trial and marine insurance circles of New 
York, and his close friendships extended 
to the insurance centers of the world. 
His associations here were of the finest 
and he maintained during his fifteen 
years as president of the Atlantic Mu- 
tual the remarkable prestige which that 
company, unique in many ways, has de- 
veloped during its eighty-eight years of 
existence. ; 

Entering the office of the Atlantic Mu- 
tual on December 4, 1865, soon after the 
close of the Civil War, Cornelius Eldert 
continued his affiliations with the com- 
pany to the time of his death. After 
working up through several minor posi- 
tions he undertook to specialize in the 
loss adjustment branch of marine insur- 
ance and became an outstanding expert 
in this phase of the business. For many 
years he was an officer of the Board 
of Underwriters (Marine) of New York, 
a world-wide organization handling in- 
spections and loss reports for the ma- 
tine underwriting offices located in this 
city. He was elected treasurer of the 
board in 1905 and served until made pres- 
ident in 1918. He continued as president 
until 1924, when he declined re-election, 
but even since then was active in or- 
ganization activities outside of his duties 
with his own company. 

On July 1, 1896, Mr. Eldert was elect- 
ed an assistant secretary of the Atlantic 
Mutual. He became second vice-presi- 
dent on April 7 of the following year. 
He was made first vice-president on Jan- 
uary 4, 1905, and president on February 
9, 1915, when he succeeded the late An- 
ton Raven. Few companies have the 
Policy of electing as chief administrative 
officer a man who has reached the age 


of sixty-five years, but Mr. Eldert was 
at that time fully capable of assuming 
all the responsibilities of the presidency. 
He had a fine physique and always took 
excellent care of himself. 


Often Walked Seven Miles a Day 

As evidence of this ability to withstand 
hard work up to within a few weeks of 
his death was the custom of Mr. Eldert 
to walk to and from his home in Brook- 
lyn to the Atlantic Mutual’s offices, a 
distance of more than three miles each 
way. To regular pedestrians on the 
Brooklyn Bridge he was a familiar fig- 
ure. During his entire career with the 
company he remained at home only a 
comparatively few days through illness 
and generally remained at his desk until 
five o’clock every afternoon. Only a 
short time ago he told his brother offi- 
cers that he expected to resume these 
long daily walks as soon as the weather 
became suitable. 

Mr. Eldert was an outstanding figure 
aside from his business experience and 
ability as a company official. He had a 
lovable personality and was in every 
sense of the word a gentleman. Kindly, 
courteous, considerate, he was more like 
a father than a superior to the employes 
of the Atlantic Mutual. He did not have 
a private office nor was he closely guard- 
ed by a flock of secretaries and office 
boys whose principal duties would have 
been to sift the wheat from the chaff 
among those seeking audiences or inter- 
views with the Atlantic Mutual’s presi- 
dent. His desk was in the open and 
he was always easily approachable. 

Mr. Eldert took a keen interest in 
the business and personal welfare of the 
company’s employes. He knew when a 
member of an employe’s family was ill 
and personally did what he could to al- 
leviate these troubles. Rather than ar- 
bitrarily discharge some employe who 
did not seem to fit in perfectly in the 
department in which he or she worked, 
Mr. Eldert would analyze this apparent 
maladjustment and attempt to bring out 
the best in the indivdual by a transfer 
to some other work which would be 
more suitable. This kindliness was based 
in part upon Mr. Eldert’s own previous 
experience with the company. In his 
early days he believed, while doing a 
certain type of work, that he was not 
giving his best to his employers and that 
this difficulty was apparent to his su- 
periors. Shortly afterwards he was 
switched to more congenial work and 
progressed steadily and rapidly there- 
after. 

In addition to his insurance affiia- 
tions Mr. Eldert was a trustee of the 
Seamen’s Bank for Savings, vice-presi- 
dent and a director of the Atlantic Safe 
Deposit Co. and a director of the Un- 
derwriters’ Salvage Co. and of several 
other corporations. Many’ Brooklyn 
charities have been benefited by Mr. 


Eldert in one form or another. He was 
president of the Life Savings Benevolent 
Society and for years had been vice- 
president of the Brooklyn Association 
for the Improvement of the Condition of 
the Poor. He had been a communicant 
at St. Luke’s Episcopal Church for for- 
ty-five years and had long been a vestry- 
man and warden. 

Mr. Eldert is survived by a widow, 
Isabelle K. Cameron Eldert; a daughter 
who is the wife of the Rev. Joseph P. 
Smyth of Bellport, L. I., and a son, Hen- 
ry C. Eldert, a member of the law firm 
of Taylor, Blanc, Capron & Marsh. 

The other leading officers of the At- 
lantic Mutual are Walter Wood Parsons, 
vice-president; William D. Winter, sec- 
ond vice-president; and Charles Edey 
Fay, third vice-president. 

Tributes by Rush and Cox 

The following tribute was paid to Mr. 
Eldert by President Benjamin Rush of 
the Insurance Co. of North America who 
is himself a leader in the marine field: 

“The passing of Cornelius Eldert, 
president of the Atlantic Mutual Insur- 
ance Co., is a great loss, not only to 
his many friends but to the marine in- 
surance business as a whole. Mr. Eldert 
was an outstanding marine insurance of- 
ficial whose wise counsel will be 
much missed. 

“Mr. Eldert was particularly experi- 
enced in marine loss matters and _ his 
sound counsel and advice in connection 
with such matters particularly, was al- 
ways sought and respected not only at 
home but abroad. He will be missed by 
his many friends and associates.” 

Douglas F. Cox, president of Appleton 
& Cox., Inc., who had intimate contacts 
with Mr. Eldert for many years in the 
marine field here, expresses these senti- 
ments: . 

“Mr. Eldert was held in the highest 
esteem by us all. He was a great leader 
in the business, striving hard and_ suc- 
cessfully to keep marine insurance prac- 
tices upon a lofty plane. He was every- 
where respected and in New York was 
beloved by all of us in the marine insur- 
ance fraternity. We will deeply miss his 
cordial personality and his great wisdom 
developed over so many years of intense 
devotion to his calling.” 


very 





HENRY H. REED RE-ELECTED 





North America Marine Underwriter 

Here Again President of Board 

of Underwriters 

The Board of (Marine) Underwriters 
of New York held its annual meeting 
last week. President Henry H. Reed 
presided and reports on the year’s work 
were received. The retiring officers were 
re-elected as follows: President, Henry 
H. Reed; vice-president, William H. Mc- 
Gee; secretary, J. E. Hoffman; treasur- 
er, H. T. Chester. The terms of Walter 
Wood Parsons, H. T. Chester and J. 
H. Maloy as directors having expired, 
Mr. Chester was re-elected and Albert 

Ullmann was elected for three years. 
Some changes were made in the stand- 








APPLETON & COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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Automobile’s Changes 
In the Marine Field 


W. J. HORNER GOING TO FRISCO 
K. L. Daniels, Ohio Marine — Special 
Agent, Appointed to « Sucéeed 
Mr. Horner at Philadelphia 


Several important Ghangés in the field 





organization of the Automobile of Hart- 
ford and the Stafdard. Fire e been 
announced by Waed-Presi 


] nt E. J. 
Perrin, Jr., in charge of the marine de- 
partment. W. J. Horner, until now man- 
ager of the Atlantic marine department 
at Philadelphia, has been appointed ma- 
rine manager of the Western branch of- 
fice at San Francisco with supervision 
over marine business in California, Ore- 
gon, Washington, Montana, Idaho and 
Utah. 

Kurt L. Daniels, for the nast year 
Ohio marine special agent with head- 
quarters at Cleveland, has been ap- 
pointed manager of the Atlantic marine 
department, Philadelphia, to succeed Mr. 
Horner. Mr. Daniels joined the marine 
department immediately following his 
graduation from Amherst in 1925. His 
underwriting and special agency experi- 
ence fully qualifies him for this impor- 
tant promotion. P. B. Moran, who has 
been with the marine department at Chi- 
cago since 1917, for the past several 
years as underwriter, has been appointed 
assistant manager of the Western ma- 
rine department at Chicago. 

Harold Hagen, who for several years 
has been in charge of the marine depart- 
ment of the George W. Rourke Insur- 
ance Agency, marine general agents at 
Seattle, Wash., has been appointed ma- 
rine special agent for the Pacific North- 
west with headquarters at Seattle. 

Mr. Horner received his early insur- 
ance training with the Union Marine in 
Liverpool, England. After the war, dur- 
ing which he became a major in the 
British Army, he was transferred to the 
United States branch of the Union Ma- 
rine, then under the management of 
Frank H. Cauty, who also conducted the 
marine department of the Liverpool & 
London & Globe group. He later joined 
the Montreal agency of the Liverpool & 
London & Globe, where he remained two 
years in charge of the marine depart- 
ment. In 1923 he joined the Automo- 
bile’s general agency in Cuba as marine 
manager, where he remained until he 
was appointed marine manager at Phila- 
delphia in 1925. 


ing committees, which are 
tuted as follows: 

Membership—G. B. Ogden, S. 
Comb, J. H. Maloy. 

Correspondents—H. FE. 
H. Jones, Harry 
B. Grant. 

Salvages—Albert Ullmann, L. H. May, 
O. C. Torrey. 

Averages and Arbitration—L. F. Burke, 
J. S. Gilbertson, P. G. Craig, G. Insel- 
man, E. W. Murray. 

Adjustments—W. D. Phillips, L. Wa- 
gle, H. M. DuFour, F. Maccabe, S. S. 
Beckman. 

Loading of Vessels—W. D. Winter, S. 
D. McComb, H. H. Reed, L. A. Reyn- 
olds, D. F. Cox, H. W. Spicer. 

Inventions—T. H. Allen, H. W. Beebe, 
A. G. Coffin. 


Commissioners of 


now consti- 
D. Me- 


Reed, William 
3ird, M. Garnett, A. 


Pilots—Douglas  F. 


About a year ago the large Danish 
sailing vessel “Ella Eff’ stranded near 
Paramaribo, Dutch Guiana. The owner 
of this ship has now been arrested in 
Kolding, Denmark. It is charged that 
he deliberately set the ship on the: reef. 
She sank four days later. Through the 
Dutch Guiana police a plank of the ship 
was forwarded to Denmark. This plank 
had been bored through in several places. 
The captain of the ship is also said to 
have incriminated the shipowner. 
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CASUALTY AND SURETY 








National Bureau Elections Of Beha 
And Leslie Are Widely Approved 





Assume Respective Posts as General Manager and Associate 
in March; Add Strength and Prestige to Organization; 
Beha’s Career as N. Y. Superintendent Admirably 
Fits Him for Administrative Duties; Leslie, an 
Expert on Rating, to Supervise This Phase 
of Bureau Work 


The election of James A. Beha as gen- 
eral manager and William Leslie as as- 
general manager of the National 
Bureau of Casualty & Surety Under- 
writers waS hailed this week with gen- 


S< ciate 


eral approval by the casualty and surety 
fraternity. The news became known 
soon after a special meeting of the chief 


ast Friday and 
topic of conversation in 


executives of the Bureau | 
it has been the 





JAMES A. 


BEHA 


all offices since then. The prevailing 
sentiment is that the Bureau has made 
a ten strike in its selections. The gen- 
eral managership post has been vacant 
ever since Jesse S. Phillips resigned to 
become president of the Great American 
Indemnity. 
Whitney and Hall to Continue 

Under the new regime Albert W. 
Whitney, associate general manager, and 
Leslie L. Hall, secretary-treasurer, will 
continue in their respective posts. Mr. 
Whitney’ s services to the Bureau since 
he joined the organization in 1914 have 
been most valuable to the casualty busi- 
ness and they are eg hier by the 
members who feel that in the Beha ad- 
ministration his opportunities for useful 
work, particularly in accident prevention 
field, will be much enhanced. For many 
years a leading figure in the National 
Safety Council, Mr. Whitney has become 
a national authority on the many phases 
of safety in industry. 

Beha’s Prominence as Superintendent 

Both Mr. Beha and Mr. Leslie are 
widely and favorably known. Mr. Beha 
was superintendent of insurance of New 


a tussle, 


York state from 1924 to 1928, resigning 
to become chairman of the board of the 
International Germanic Trust Co., 26 
Broadway, New York. His reign as 
superintendent was marked by many sig- 
nificant and far-reaching developments; 
he was almost constantly in the lime- 
light from the day of his appointment 
by tormer Governor Smith. He made a 
name for himself as a courageous state 
official, a man having the strength of 
his convictions. 

In his four years in office he had many 
the most notable of which was 
with the New Jersey Department on the 
interpretation of the financial setup of 
the Firemen’s of Newark and associated 
companies. Among other features of his 
administration were the investigation of 
free insurance evils, sponsoring the or- 
vaiization of the fire companies’ central 
bureau, working out casualty acquisi- 
tion cost rules and the approving of 
surety acquisition cost rules, forming 
bureau for mutual taxicab companies 
and his ruling on non-cancellable acci- 
dent insurance reserves. Before com- 
ing into insurance he was a lawyer and 
had never before held public office. Early 
in his career he was a school teacher. 

Mr. Beha assumes the National Bu- 
reau. general managership early in 
March, retiring at that time from his 
active duties in the International Ger- 
manic Trust. He will be expected to 
act as chief executive of the Bureau and 
to care for its relationships with the 
chief executives of the member compa- 
nies, with producers and with supervis- 
ing state officials. It is in this role that 
he excels, his past experience as insur- 
ance superintendent as well as his per- 
sonal qualities having admirably fitted 
him for such’ duties. 

The popularity of Mr. 
tion is shown by the 
sages, telegrams, letters and long dis- 
tance telephone calls from all depart- 
ments of the business all over the coun- 
try which have come to his office since 
word of his election was made public. 


3eha’s_ selec- 
deluge of mes- 


Rate-Making Supervision for Leslie 

Mr. Leslie, noted as an actuary, an 
alumnus of the New York insurance de- 
partment, has had a brilliant career, the 
high spot of which was his successful 
administration as general manager of the 
National Council on Compensation In- 
surance. He resigned this post during 
1929 to return to California, his native 
state, as executive vice-president of the 
Associated Indemnity Corp., of San 
Francisco, the position from which he 

(Continued on Page 36) 
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Sup’t Conway Acts in 
Bail Bond Situation 


TIGHTENS LICENSING RULES 





Hereafter Agents Must Keep Accurate 
Records of Each Transaction; Re- 
ceipts For Premiums Required 





Superintendent of Insurance Conway 
stepped into the bail bond situation in 
New York City last week by ruling that 
hereafter he will not issue a bail bond 
agent’s license to any applicant unless 
he agrees to obey the following rules: 

1. Bail bond agents shall keep ac- 
curate and correct records of each 
transaction, to be open to the in- 

. spection of the superintendent of 
insurance and police officials hay- 
ing jurisdiction in the locality in 
which the bail bond is filed. 

2. In each transaction there shall be 
given by the bail bond agent a re- 
ceipt for the premium collected by 
him for the bond, which receipt 
must include the statement of any 
additional money paid for expenses 
and a statement setting forth in 
detail what security or indemnity 
has been promised or given to him. 

The superintendent further announced 
that the same rules were prescribed for 
those already holding bail bond agents’ 
licenses, to take effect, as to them, Feb- 
ruary 1, 1930. 

Failure to obey the said rules will lead 
to the revocation of the licenses of the 
present licensed bail bond agent. 

The activities of bail bond runners 
have been under investigation by United 
States Attorney Charles H. Tuttle for 
the past two weeks during which time 
eighty-two witnesses were examined. The 
action taken by Superintendent Conway 
was as a result of recommendations made 
by the United States attorney to the 
federal grand jury to improve conditions 
which have been anything but good. 





“PROTECTION” IN NEW SIZE 


“Protection,” the Travelers house or- 
gan, is now appearing in a new size and 
new dress. The publication will be sixty- 
five years old this March, having started 
in 1865, a year after the Travelers began 
business. Called the “Travelers Record” 
at that time, it had a circulation of 80,- 
000 copies a ‘month, an enormous circula- 
tion in those days. The new size is con- 
venient to fit into one’s pocket. 





Casualty Results of Travelers 


A comparison is given as follows 
of the casualty department income 
and disbursements of the Travelers 


for 1928 and 1929: 


INCOME 
1928 1929 
Net premiums ...$58,430,401 $60,997,376 
Interest and rents 4,054,702 4,179,329 
Other income ... 945,278 599,373 











$63,430,381 $65,776,078 
DISBURSEMENTS 
Paid policyholders $29,917,669 $31,039,137 
MERIOD: Si sla! o.4 Heinesc 1,484,315 1,674,100 
Dividends, stock.. 22 50,000 2,200,000 
Miscellaneous - 26,951,304 ~25,909,059 | 
$60,603,288 $60,822,296 | 





" 





American Founders Group 
Interested in Insurance Cos. 


The election last week of Erwin 
Rankin, president, American & General 
Securities Corp., to the directorate of the 
Maryland Casualty was interpreted in 
Wall street circles as indicating that the 
American Founders Group had acquired 
an interest in the Maryland Casualty. 
The American & General Securities is 
an important unit of this group of in- 
vestment trusts. 

The United Founders Corp., which 
owns approximately one-third of the out- 
standing capitalization of the American 
Founders, has also a one-third interest 
in the United National Corp. of Seattle. 
It is interesting to note that the insur- 
ance division of this corporation is rep- 
resented by the United Pacific Fire, 
closely affiliated with the Phoenix of 
Hartford, the United Pacific Casualty 
and the United Insurance agency. 





WADE FETZER HONORED 

Wade Fetzer, president, Fidelity & 
Casualty, was honored by his associates 
in W. A. Alexander & Co., Chicago, last 
week when he was given a luncheon with 
140 present. Mr. Fetzer told why he 
had been unwilling to break his long 
established ties with the Alexander 
Agency when he was elected president 
of the F. & C, and he explained the 
details of his dual official connection. 
The toastmaster was Fred Bristol, vice- 
president of the agency, and one of the 
interesting talks was by W. A. Alex- 
ander, chairman of the board. 
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Four Promotions in 
Norwich Union Ind. 


KIDDER AND GUILFOIL  V.-P.’S 





G. E. Morrissey and C. E. Anderson 
Appointed Assistant Secretaries; 
Their Respective Careers 





Four executive promotions in the Nor- 
wich Union Indemnity were made at the 
meeting of its board of directors last 
week. They include the advancement of 
H. L. Kidder, secretary, to the post of 
vice-president and secretary; the promo- 
tion of Paul H. Guilfoil, formerly assist- 
ant secretary in charge of the claim de- 
partment, to be vice-president; G. E. 
Morrissey, superintendent of agents and 
personnel manager, to assistant secre- 
tary. and C. E. Anderson, manager, met- 
rop litan department, also to assistant 
secretary. 


Kidder Once Newspaper Man 


fore entering the insurance field in 
1912 Mr. Kidder was a daily newspaper 
mar connected with the Boston “Her- 
ald. He had started as assistant com- 
mercial editor and was the “Herald’s” 
finaicial editor when he resigned to join 
thi 7 organized Massachusetts Em- 
oe s’ Insurance Association, later the 
Liberty Mutual, as assistant secretary. 

M Kidder then came to New York 
city to connect with the United States 
Casualty and during the period of 1912 
to 1921 filled various posts with this 
company, including the handling of its 
liability department and later its acci- 
dent and health department. At the 
time of his resignation in 1921 he was 
assistant secretary in charge of accident 
and health. He went south to organize 
a general agency but shortly thereafter 
returned to New York as liability man- 
ager of the Norwich Union Indemnity 
and Phoenix Indemnity. 

In July, 1923, he was appointed assist- 
ant secretary of both companies and 
about a year later was advanced to the 
post of secretary. When the companies 
separated in March, 1926, Mr. Kidder 
remained as secretary of the Norwich 
Union Indemnity and has continued in 
this capacity up until his recent promo- 
tion 


Guilfoil Has Broad Legal Training 


Newly appointed Vice-President Guil- 
foil, a graduate of Trinity College, Hart- 
ford, and the Columbia University Law 
School in 1911, was admitted to the New 
York State bar after his graduation and 
gained his first insurance company ex- 
pericnce with the Travelers in its New 
York city legal department. Later he 
joined the Workmen’s Compensation 
Publicity Bureau as an attorney and in 
1914 connected with the Employer’s Mu- 
tual of New York as its claim depart- 
ment manager. 

From 1916 to 1918 Mr. Guilfoil was 
with the Globe Indemnity in New York 
city as’ a claim examiner: then he re- 
turned to the Travelers at its home office 
as a claim examiner and supervising ad- 
juster. He went into the Norwich Union 
Indemnity organization in 1924 first as 
manager of its claim department, then 
assistant secretary in charge of claims, 
and now vice-president. He is also gen- 
eral counsel of the company. 


Morrissey Formerly a Machinery 
Salesman 


\bout three years ago Mr. Morrissey 
joined the Norwich Union Indemnity as 
superintendent of agents without any 
Previous experience in the business. It 
was a departure from the usual company 
Procelure of making appointments and 
lor this reason the move was looked upon 
With interest by the fraternity. Mr. 


Morrissey’s promotion by the board of 
direc: s is an indication that he has 
deen successful in his work. 

efore joining the Norwich Union In- 
demi he was in the investment bank- 
Ing field for a time. During the war 
he hal the rank of maior. Selling ma- 
chineyy for export trade was his occu- 


pation for years, in fact, he went into 


this field after his graduation from Le- 
land Stanford University of California. 
The traveling in connection with his 
work took him into all parts of the world 
and incidentally gave him a broad view- 
point on production problems which has 
been invaluable to him in his present 
capacity. 
C. E. Anderson’s Background 


Mr. Anderson made his start in the 
business with the Travelers in 1915 in 
its New York payroll audit department. 
Two years later he joined the Ocean 
Accident as a payroll auditor in the met- 
ropolitan department and in the latter 
part of the same year he resigned to join 
the Maryland Casualty as an underwri- 
ter. The following year found him with 
the Standard Accident as an underwriter 
for all lines. 

His next company connection was with 
the Norwich Union Indemnity as a spe- 
cial agent traveling New York state and 
New Jersey. In 1922 he was graduated 
from the New York Law School and in 
1924 he was brought into the home of- 
fice of the Norwich as assistant to EI- 
liott Summers, then assistant secretary 
of the company. He has been manager 
of the metropolitan department since 
1926 and his promotion to the post of 
assistant secretary is an indication of 
his success in this post. 





PAYS SURETY LOSS 

The American Surety has sent to the 
city of Winchester, Ky., $19,327 as a final 
payment due the city as surety for 
Charles B. Strother of that city, default- 
ing city treasurer. Strother as city 
treasurer collected money for street im- 
provement bonds and was short $27,000. 





BELT CASUALTY IN N. J. 

The Belt Casualty Co. of Chicago has 
been licensed to do business in New Jer- 
sey. The company was incorporated last 
October with a capital of $200,000 and 
will do a general auto theft, collision, 
public indemnity and property damage. 


Aetna C. & S. Gains 
In Assets and Surplus 


1929 PREMIUM INCOME $17,335,572 





Total Income of Company Last Year 
Was $19,845,076 Compared With 
$19,329,328 in 1928 





The Aetna Casualty & Surety closed 
1929 with a premium income of $17,335,- 
572 as compared with $17,602,754 in 1928. 
Its annual statement of the past year’s 
operations indicates an increase in total 
admitted assets, the 1929 figure being 
$36,853,376 as compared with $36,129,426 
the previous year. Its surplus showed 
a gain of $73,802 to $12,237,361. A de- 
crease of about $100,000 in unearned pre- 
miums to $10,614,852 was observed. Spe- 
cial reserves were unchanged. 

Indicated earnings of the company 
were at the rate of $2.55 a share on its 
new $10 par stock. On the basis of its 
$100 par stock the earnings would have 
been $25.52. 

Total book value of stock and bonds 
as of December 31, 1929, was $26,591,180 
as compared with $25,136,985 a year ago. 
Market value over book value was $2,- 
954,634. A year ago this figure was #,- 
521,825 

Interest and rent income of the com- 
pany was $1,379,370 compared with $1,- 
255,678 in 1928. Total income was $19,- 
845,076 last year as contrasted with $19,- 
329,328 in 1928. Losses paid amounted 
to $6,893,957 last year and $6,441,103 the 
year before. Total disbursements were 
$17,516,363 as compared with $17,452,296 
in 1928. 





VA. AUTO DEATH RATE UP 


The death rate from automobiles in 
Richmond, Va., since 1924 has shown 
a decidedly upward trend, according te 
figures compiled by the United States 
Bureau of Census. 
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Rapid Strides Made 
By Century Indemnity 


SHOW INTERESTING STATEMENT 





Premium Volume Last Year Was $5,- 
076,469; Both Surplus and Assets 
Gain; President Ives’ Comments 





The rapid strides made by the Cen- 
tury Indemnity, casualty mate of the 
Aetna (Fire), in premium volume last 
year is indicated in the annual report 
of Ralph B. Ives, president of the com- 
pany. Its 1929 total volume was $5,076,- 
469, compared with $3,255,303 the previ- 
ous year. This growth necessitated set- 
ting up of more unearned premium re- 
serves, which item in the 1929 state- 
ment showed a gain of $580,000 to $2,- 
102,971 for the year. The company’s 
net surplus was increased $123,000 to 
$627,324. 

Losses from underwriting and invest- 
ments shown by the company last year 
amounted to $876,109, contrasted with 
$734,567 the previous year. Losses paid 
amounted to $1, 823,314 and compared 
with $811,205 in 1928. The trade gain 
for the year was $544,978. The under- 
writing loss of $1,064,928 included the 
$580,076 set aside for unearned premiums. 
Investment income earned was $169,210 
and appreciation on securities $116,797, 
making a total of $286,007. There was 
paid $1,000,000 into surplus in ‘connec- 
tion with the capital increase from $1,- 
000,000 to $1,100,000 during 1929. Un- 
earned premiums gained $580,076 to $2,- 
102,971. Assets increased during the year 
from $4,131,334 to $5,969,933. 

President Ives’ comment regarding the 
progress made by the Century is as fol- 
lows: 

“The Century Indemnity Co. has done 
all and more than was planned for it 
at the beginning of the year. It is not 
our purpose to seek immediately a large 
premium income but to develop a diver- 
sified and profitable business. Progress 
is being made as rapidly as we feel is 
consistent with future stable expansion.” 


KY. AUTO LIABILITY BILL 
Would Keep Off Road All Drivers With 
Unpaid Judgments After Negligence 
in Accident 
Under the terms of a bill introduced 
in the house of the Kentucky legislature 
an owner or operator of a motor vehicle 
against whom any judgment is secured 
for the negligent operation of an auto- 
mobile would be barred from driving 
or operating a motor vehicle on the pub- 
lic roads of the state until the judgment 

is fully satisfied. 

Every person guilty of the violation 
of this act on conviction is to be fined 
not less than $10 nor more than $100 
and confined to the county ‘jail for not 
less than fifteen days nor more than fifty 
days or both in the discretion of the 
jury or court. 


LANSING FOR SOLE. AGENCIES 

Members of Lansing, Mich., agents’ lo- 
cal board decided at their annual meet- 
ing there recently to insist that the 
companies each appoint only a_ single 
Lansing agent and all agreed that they 
would not represent any carrier which 
would not abide by this sole agency basis 
in this territory. 

The Lansing Association’s constitution 
has long contained a provision to the 
effect that the organization recognizes 
the sole agency principle, but previously 
there has been little attempt to enforce 
the rule. 


TRIBUTE TO CORSA & SON 

“Great Americanisms,” house organ ot 
the Great American Indemnity, is run- 
ning this month a full page tribute to 
the Brooklyn firm of Andrew J. Corsa 
& Son which is celebrating its forty-fifth 
anniversary this year. Corsa & Son art 
casualty general agents of the Great 
American Indemnity. 
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$8.50 Delivered 


The Eastern Underwriter Company 


110 Fulton Street 


THE LAW RELATING TO AUTOMOBILE INSURANCE 


is a text book dealing exclusively with 
the subject of automobile insurance 
law. 


The First Edition, published in 1921, 
has been out of print for several years. 
Many requests have been received for a 
new edition. This has now been 
prepared. 


The new Second Edition cites and 
analyzes more than 1000 automobile 
insurance cases and contains more than 
three times the amount of text contained 
in the First Edition. All the English 
and Canadian cases are included. 


Every phase of automobile insurance 
law is covered. The statement of the 
law necessarily includes many of the 


leading principles of insurance law 
generally. 


Where necessary, the essential facts 
of each case are stated in detail as con- 
tained in the opinion of the court. 


The Second Edition is not a mere 
digest, but a treatise of 477 pages, ar- 
ranged in 21 chapters, containing 380 
sections. 


A table of Cases and a comprehensive 
ahalytical index facilitate reference. 


The book is the work of a legal 
author and editor of many years’ ex- 
perience. 


The following are the chapter 
headings: 


Chapter 


PART I 
Automobile Insurance Generally 


I. Constitution of the Contract 
II. Construction of Policy 


Il. Reformation of Policy 
IV. Cancellation of Policy 


V. Notice and Proofs of Loss 


VI. Agents, Brokers and Adjusters 


Vil. Arbitration, Appraisal and Award 
VIII. Extent of Loss and Amount of Recovery 


IX. Option to Repair 


X. Representations and Warranties 


XI. Subrogation 
XII. Actions and Defenses 


PART II 


Matters Peculiar to the Different Kinds of Automobile 


Chapter XIII. 


Insurance 
Fire Insurance 


XIV. Theft Insurance 


XV. Collision Insurance 


XVI. Confiscation Insurance 


XVII. 
XVIII. 


Transportation Insurance 
Liability Insurance 


XIX. Insurance Policies and Bonds Covering 


Public Service Vehicles 


XX. Compulsory Liability Insurance 
XXI. Mutual and Reciprocal Companies and 


New York 


Associations 
Table of Cases 
Index 


The Eastern Underwriter Co., 
110 Fulton Street, New York City. 


Gentlemen: 

Please send me.............. COp........-J of the new 
Second Edition of Simpson on THE LAW 
RELATING TO AUTOMOBILE INSUR- 
ANCE, price $8.50. 
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N. Y. Syndicate Buys 
Into Federal Surety 


TAKES ROBBINS & CO HOLDINGS 





35,000 Shares of Stock in Deal; Group 
of Six Elected Directors; W. L. 
Taylor Retains Presidency 





3chind the election of six New York- 
ers, representing a syndicate, to the di- 
rectorate of the Federal Surety of Iowa 
at its annual stockholders’ meeting this 
week is the story of the purchase of 
35,00) shares of stock of the company 
py this syndicate from Charles D. Rob- 
bins & Co., New York investment house. 

The 35,000 shares purchased is the 
largest block of the 88,000 shares out- 
standing held by a single group. The 
six new directors are: Ira A. Schiller, 
attorney, of Boskey, Schiller, Marvin & 
Sterling; Frank Cohen, vice-president, 
Northeastern Surety; Carl Sherman, for- 
mer attorney general of New York 
state; James Gibbs, president, Excess 
Insurance Co., and chairman of the ex- 
ecutive committee of Lloyds Casualty; 
James A. Stack, chairman, protective 
committee, National Credit Men’s As- 
sociation, and Walter B. Adams of E. H. 
Rollins & Son, investment bankers. 

C. D. Robbins, head of the invest- 
ment firm, is retaining his personal in- 
terest in the Federal Surety and will re- 
main as chairman of its finance commit- 
tee. \Mr. Cohen becomes a vice-presi- 
dent and Mr. Schiller becomes treasurer. 

W. L. Taylor, president and general 
manager of the company, was re-elected 
to this post while Charles Shuler, retired 
Davenport, Iowa, banker, continues as 
chairman of the board. Vice-presidents 
re-elected were Dr. George E. Decker, 
who is also medical director; Frank B. 
Yetter, and Charles Pausner who is a 
New York insurance broker. Old direc- 
tors of the company holding over in of- 
fice are Messrs. Taylor, Shuler, Decker, 
Yetter and Kahl of Davenport; C. W. 
Borg of Moline, Ill., and Messrs. Rob- 
bins and Pausner of New York. 

Taylor Reassures Field Force 

3ecause of numerous inquiries from 
the Federal field force as to the sig- 
nificance of the New York syndicate, 
President Taylor made the positive 
statement on Wednesday: 

“The election of additional directors 
of the Federal Surety Co. as a result of 
the sale of a large block of stock held 
by New York bankers will in no way 
interfere with the management of the 
company. No part of the company will 
be moved away from Davenport, nor will 
any changes be made either in the home 
office or field.” 





JOINS WEHINGER SERVICE 


F. C. Miller, Formerly With American 
Mutual Liability, Made Ass’t Manager 
of Placements . 

Fred C. Miller, formerly assistant resi- 
dent vice-president of the American Mu- 
tual Liability in Atlanta, has been added 
to the staff of Wehinger Service, promi- 
nent employment consultants in New 
York city. His post is assistant manager 

ot male placements. 

A thoroughly experienced insurance 
man, Mr. Miller spent six years with 
the American Mutual Liability and later 
Was connected for two years with the 
Mortgage Guarantee Co. of America in 
Atlanta as assistant secretary handling 
Insurance matters. 

He received his education at Yale Uni- 
versity and the Atlanta law school. 








TAKES OVER TWO A. & H. COS. 
The Prudential Casualty & Surety of 
‘t. Louis has reinsured the business of 
the Business Men’s Protective of Lin- 
colh, Neb. and the Income Protective 


% Tulsa, both accident and health 
Carriers 


Stockholders of Northeastern 
Surety to Vote on Merger 
With Lloyds Casualty 


According to a notice under the sig- 
nature of Charles G. Bond, president, 
Northeastern Surety, in the New York 
“Times,” a special meeting of the stock- 
holders has been called for February 4 
for the purpose of voting upon the fol- 
lowing propositions: 

_ 1. To authorize and direct the merg- 
ing of the business of Northeastern 
Surety Co. with Lloyds Casualty Co. by 
the sale of all the assets and business 


‘of Northeastern Surety Co. to Lloyds 


Casualty Co. and simultaneously to pur- 
chase with the proceeds of such sale 
55,000 shares of the now outstanding 
capital stock of Lloyds Casualty Co. rep- 
resented by voting trust certificates. 

2. To authorize and direct the distri- 
bution of said 55,000 shares represented 
by voting trust certificates of the capi- 
tal stock of Lloyds Casualty Co., pro 
rata, in exchange for the capital stock 
held by the stockholders of the North- 
eastern Surety Co. in the ratio of one 
share of Lloyds Casualty Co. stock for 
two shares of $10 par value of the cap- 
ital stock of the Northeastern Surety 
Co. (or, in the event that the $10 par 
value stock has been changed to $5 par 
value, such number of shares of $5 par 
value for which such two shares of $10 
par value have been exchanged). 

3. To authorize and direct, after the 
sale of the assets and business of the 
Northeastern Surety Co. and the distri- 
bution of the said capital stock of Lloyds 
Casualty Co., the dissolution of the 
Northeastern Surety Co. 

4. To authorize and direct the direc- 
tors and officers to take all and further 
steps necessary to effectuate the above. 





GOOD YEAR FOR NAT’L SURETY 





1929 Net Premiums Showed $750,000 
Increase; Investment Income Gains; 
Other Satisfactory Results 
The National Surety at its annual 
stockholders’ meeting this week reported 
total net premiums of more than $19,- 
000,000, the largest volume of business 
in its history, representing a net increase 
= $750,000 over the previous year’s to- 

tal. 

Income from investments was also the 
largest in the history of the company, 
passing the $2,000,000 mark for the first 
time with a total of $2,019,680. This in- 
vestment income amounted to $6.75 per 
share on the 300,000 shares of stock out- 
standing. Balance from _ operations 
available for dividends, including income 
from investments, amounted to $3,073,305 
or $10.24 per share, as compared with 
$2,792,514 in 1928, or $9.31 per share. 

The company reports that such inter- 
ruption as has occurred in the volume 
of business has had no adverse effect on 
the business of the National Surety 
Company. 

The following directors were elected 
or re-elected in the class of 1933: E. M. 
Allen, Frederic W. Allen, Sumner Bal- 
lard, Franklin Q. Brown, H. E. Byram, 
Edward H. Clark, Frederic R. Coudert, 
Wm. T. Dewart, P. A. S. Franklin, M. 
O. Garner, Joseph P Grace, Parmely W. 
Herrick, Joseph T. Magee, H. Hobart 
Porter, P. <A. Rockefeller, Samuel 
Sloan, C. B. Seger, Alfred E. Smith, 
Charles A. Stone and Elisha Walker. 


TWO MORE JOIN NAT’L BUREAU 


The Protective Indemnity, new running 
mate of the Preferred Accident, and the 
Hudson Casualty of Jersey City joined 
the National Bureau of Casualty & Sure- 
ty Underwriters last week, bringing the 
membership of the Bureau up to fifty 
companies, the highest point in its his- 
tory. 





A. A. A. LAW PROPOSED 
A safety responsibility bill modeled 
after laws now in operation in New York 
and New Jersey has been introduced in 
the Virginia legislature. 


STATE FUND DEBATE PLANNED 





Goodwin and Downs of Bay State the 
Principals; Special Commission Would 
Retain Present Law 
The Massachusetts state fund plan for 
motor vehicle liability insurance will be 
debated by Frank A. Goodwin, chairman 
of the Boston Finance Commission, and 
John W. Downs, general counsel of the 
Insurance Federation of Massachusetts, 
at either Tremont Temple or Symphony 

Hall, Boston, some time next month. 

The debate is being arranged by the 
Massachusetts Chamber of Commerce, 
whose president, Samuel H. Thompson 
of Lowell, has received verbal assurances 
from Mr. Goodwin and Mr. Downs that 
they would participate. 

Mr. Goodwin was vigorous this week 
in his arraignment of the report of the 
special commission on motor vehicle lia- 
bility insurance and he challenged any 
member of the commission to debate him 
on his own initiative petition for a state 
insurance fund, or on the entire commis- 
sion report. 

The commission filed a unanimous re- 
port last Saturday which would retain 
the present law for insurance with a 
number of changes designed to reduce 
accidents and explode fake claims. It 
strongly opposed creation of a monopoly 
in the motor vehicle liability insurance 
field, including the present state fund 
provided for in the initiative petition now 
before the legislature. 

A system of competitive rates, with 
maximum rates to be fixed by a board 
of three members, was advocated by the 
commission. It also recommended a sys- 
tem of demerit rating similar to that 
now followed in Connecticut. 





MICH. RECIPROCAL IN TROUBLE 





Receivership Asked For American Casu- 
alty Underwriters; Mismanagement 
Charged by Department 

Another decisive blow at reciprocalism, 
deliberately invited by the inherent 
weaknesses of the “at cost” insurance 
plan, was struck in Lansing, Mich., late 
last week when petitions were filed by 
Commissioner Charles D. Livingston ask- 
ing appointment of a receiver for the 
American Casualty Underwriters of 
Muskegon and seeking a temporary in- 
junction to prevent officers of the attor- 
ney-in-fact from disposing of the assets 
of the exchange. 

Judge Leland W. Carr of Ingham 
county circuit court, who received the 
petitions, took no immediate action on 
the receivership request but granted the 
restraining order, setting February 1 for 
a hearing. The petitions are based on 
the findings of five department examin- 
ers who spent the first three days of last 
week going over the reciprocal’s books. 
They found, according to the petitions, 
an impairment of approximately $65,000. 
It is also claimed that officers of the 
Finance Agency Corporation, attorney- 
in-fact for the exchange, have diverted 
some $46,000 to their own uses. 


Commonwealth Casualty Made 
Splendid Showing in 1929 

Showing an increase in premiums writ- 
ten in excess of $1,250,000 during 1929 
over the previous year, the Common- 
wealth Casualty of Philadelphia had one 
of the best years in its history, the stock- 
holders of the company were told at the 
annual meeting this week. 

The assets increased from $4,127,148 to 
$5,882,449. The investment portion of 
the assets are mainly in railroad, public 
utility and industrial bonds and_ stock 
and real estate, first mortgages and first 
mortgage bonds. 

Then reserves increased more tha 
$750,000 during 1929 and the capital and 
surplus over $1,000,000. 

The stockholders re-elected the board 
of directors and, at the meeting of the 
latter, the officers, headed by W. Free- 
land Kendrick, president, and E. W. 
Cook, vice-president and general mana- 
ger, were re-elected. 
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W ORKING with its agents 
in building a closely-knit, effi- 
cient organization, the United 
States Fidelity and Guaranty 
Company continues an unin- 
terrupted successful growth. 


A fair attitude toward settle- 
ment of claims is productive of 
a high regard and good-will 
among both agents and as- 
sureds. 


Through the Fidelity and 
Guaranty Fire Corporation, 
you can write fire, automobile, 
tornado and allied lines, in ad- 
dition to specialty lines. 
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Travelers Indemnity 


Showing Last Year 


UNDERWRITING | PROFIT $816,365 





Gains in Net Premiums, Surplus, Assets 
and Unearned Premium Reserves; 
Comparative Figures 





The Travelers Indemnity statement 
for 1929 shows some interesting com- 
parisons over the previous year. Net 
premiums were $13,893,288 as compared 
with $13,146,970 in 1928. The company 
earned about $45.40 a share last year 
as compared with $59.91 a year ago. Its 
underwriting profit for the year was 
$816,365 compared with $1,146,107 at the 
close of 1928. Net gain from investments 
in 1929 was $539,576 compared with 
$650,189 in 1928. Dividends paid last 
year were $420,000, a gain of $60,000 for 
the vear. Surplus of the company last 
year increased $505,605 over the 1928 fig- 
ure of $5,390,335. 

The percentage of losses incurred to 
premiums was 37.05 in 1929 and 34.33 in 
1928. The percentage of underwriting 
expenses to premiums was 56.88 com- 
pared with 56.80 in 1928. 

Unearned premium reserves amounted 
to $8,000,952 compared with $7,545,726 a 
vear ago. The contingency and special 
reserves as of December 31, 1929, 
amounted to $2,001,709, compared with 
$1,577,503 a year ago. 

Stocks and bonds purchased amounted 


to $2,072,517; sold $1,757,813. Loss on 
change in book value of securities, 
$164,334 
Comparative figures are as follows: 
INCOME 
1928 1929 
Premiums ....... $13,146,970 $13,893,288 
Interest & Rents... 573,148 641,648 
Total Income ..$13.759.843 $14,644,400 
DISBURSEMENTS 
esses Fai ..ccs 4.733.177 4,985,876 
Dividends 360,000 420.000 
Total ... $12,578,240 $13,013,131 
ASSETS 
Bonds, book value.$ 8,280,744 $ 7449448 
Stocks, book value. 11,147,822 12,987,403 
Total ...........$19,428,566 $20,436,851 
Total Admitted 
Assets . $20,001,806 $22,047,450 


J. W. RANDALL’S ANNIVERSARY 
Started With Travelers 25 Years Ago 
as a Mail Clerk; Now Secretary of 
Its Casualty Department 

Jesse W. Randall, secretary of the cas- 
ualty department of the Travelers, has 
rounded out twenty-five years of service 
with the organization, his anniversary 
day being January 14. He started as a 
mail clerk after his graduation from high 
school and was later transferred to the 
liability department. 

Early in 1910 Mr. Randall was sent 
into the field as a special agent of boiler 
insurance for the Travelers Indemnity, 
and three years later he was appointed 
a special agent of the liability depart- 
ment of the parent company. Then he 
was made casualty manager of the com- 
pany’s branch office at Springfield, Mass., 
and in the fall of 1913 manager, casualty 
lines, at Worcester, Mass. The follow- 
ing spring he was named assistant man- 
iger, casualty lines, at Boston. 

On returning to the home office in 
\ugust, 1915, after spending five years 
in the field, he was placed in charge of 
the personnel and procedure of the com- 
pensation and liability department. In 
1917 he was elected assistant secretary 
of the compensation and liability depart- 
ment. In November, 1927, he was elected 
secretary of the casualty department 


with supervision over the underwriting 
of compensation and liability insurance 
lines and the general method of pro- 
cedure in these departments. 


ELECT W. M. BALDWIN PRES. 


William M. Baldwin, secretary and 


veneral manager of the Prudential Cas 
ualtv & Surety of St. Louis sinee its in- 
ception last March, has been elected its 


president. 


C. R. Miller, F.& D. Head, 
Presents 1929 Results 


GAINS DESPITE MARKET CRASH 





Appreciation of Securitv Values; Assets 
Ahead; $651,292 Added to Surplus 
and Undivided Profits 


Charles R. Miller, president, Fidelity 
& Deposit, in his annual report to stock- 
holders last week indicated that despite 
the market decline of last October the 
market value of the F. & D.’s securities 
showed an appreciation. The quoted 
value of bonds and stocks held by the 
company totaled $20,195,330 as of De- 
cember 31 as against $19,484,359 at the 
close of 1928. No credit was taken by 
the company in its income account for 
this appreciation. 

President Miller gave the 1929 net pre- 
mium writings of the F. & D. as $12,- 
448,706, a gain of $15,141. He pointed 
out that this was accomplished by an 
increase in fidelity premiums of $514,- 
881 and a small increase in some other 
lines. 

Commenting on the effect of the mar- 
ket upheaval, President Miller said: 
“The drastic reaction in the stock mar- 
ket brought in its train a larger number 
of losses than usual, and it is believed 
that all fidelity and surety companies 
suffered quite heavily during the last 
ninety days of 1929. The Fidelity & De- 
posit paid its losses promptly and set 
aside ample reserves for those which at 
the close of the year remained unad- 
justed.” 





Gain in Assets 

The gross assets of the Fidelity & De- 
posit at the close of the year were $26,- 
829,586 as against $26,255,635 the 


previ- 
ous year. Its special reserve to cover 
unreported and unknown losses now 


amounts to $815,000, an increase in 1929 
of $20,000. Its allocated claim reserve 
is now $570,000, or a gain during the 
past year of $315,000, thus raising its 
loss ratio about 2.5%. These two spe- 
cial reserves aggregate $1,385,000. 

After taking care of all reserves and 
after paying a dividend of $959.635, or 
nearly $60,000 more than in 1928, the 
company added to its surplus and un- 
divided profits $651,292. Its net total in- 
come from all investments, including real 
estate, was $1,209,675 and in this amount 
is included $184,109 profit on sale of se- 


curities. 





Cc. W. FELLOWS ON WM. LESLIE 
Says Associated Cos. Will Feel His Loss 
Keenly; Added Duties for Messrs. 
Voogt and Humphry 
In discussing the resignation of Wil- 
liam Leslie this week, C. W. Fellows, 
president of the Associated Insurance 
Companies of San Francisco, — said: 
“While we will feel the loss of Mr. Leslie 
keenly we have some consolation in the 
knowledge that Walter G. Voogt who 
recently came from New York to join 
our organization, is a competent actuary 
and executive who is capable of taking 
over much of the responsibility hereto- 
fore carried by Mr. Leslie as treasurer 
of the several corporations composing 

our group. 

“H. B. Humphry, vice-president of the 
Associated Indemnity for the past sev- 
eral years, will continue in that capacity 
and will assume additional executive 
functions.” 

As announced Mr. Leslie 
National Bureau of Casualty 
Underwriters as associate 
ager on March 15. 


joins the 
& Surety 
general man- 


ONEONTA AGENCIES MERGE 

Albert V. V. Ball, who has been con- 
ducting a general insurance agency at 
246 Main street, Oneonta, N. Y., has 
purchased the Fred N. Van Wie Insur- 
ance Agency, established 1902, from the 
Wilber National Bank & Trust Co., ex- 
ecutors of the estate of Mr. Van Wie. 
Mr. Ball will consolidate this newly ac- 
pee a business with that of his own at 
the Main street address. 


Elect Beha and Leslie 


(Continued from Page 32) 
will now resign. He plans to return to 
New York with his family and to assume 
the active duties of his Bureau post 
on March 15. 

Recognized as one of the outstanding 
experts on rating matters in this coun- 
try, Mr. Leslie will have supervision over 
the Bureau’s rating activities—a task 
which has grown increasingly important 
because of the larger scope of the or- 
ganization in recent years and the de- 
mands from every side for greater re- 
finement and accuracy in the rating 
structure. 

Paid Tribute by C. W. Fellows 

C. W. Fellows, president of the Asso- 
ciated Indemnity and affiliated compa- 
nies, this week said that he viewed Mr. 
Leslie’s resignation with mingled feelings 
of deep regret and personal pride. He 
added: “Regret because of a long cher- 
ished hope that Mr. Leslie would become 
a permanent fixture in our organization 
and pride because of this new honor 





WILLIAM LESLIE 


which has been bestowed unon one for 
whom I have such great personal affec- 
tion.’ 

Continuing Mr. Fellows said: “A na- 
tive of California we feel that he be- 
longs here but in the face of this new 
opportunity he would necessarily remain 
at great personal sacrifice to himself and 
his family. Fortunately, all American 
casualty and surety companies will here- 
after share in the unusual technical abil- 
ity and the excellent practical balance 
which are so well exemplified in Mr. 
Leslie.” 

What New Administration Means to 

Bureau 

The action of the National Bureau in 
filling these important vacancies on its 
official staff has been awaited with in- 
terest for some time. For months a 
special committee, headed by Jesse S. 
Phillips, scoured the country for the type 
of executive which would measure up to 
the Bureau requirements for general 
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MASSACHUSETTS BONDING AND INSURANCE COMPANY 


Surplus to Policyholders Dec. 31, 1928. 
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Transacts Business throughout the United States writing 
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manager. The idea that they were 
searching for a “super-man” was dis- 
credited. A trained insurance executive 
with knowledge, experience and capacity 
of a calibre to command respect of cas- 
ualty chief executives and state officials 
was desired and in Mr. Beha such quali- 
ties are to be found in abundance. His 
authority as general manager will be 
unlimited; he is expected to direct the 
affairs of the Bureau with a minimum 
of assistance from the member compa- 
nies and to encourage the companies to 
submit their problems to him with the 
knowledge that if they are reasonable 
they will win his consideration and ac- 
tion. 

That the National Bureau will be 
measurably strengthened by the two new 
officers is certain. That the problems 
now confronting the business demand 
the highest type of administrative and 
technical ability for their solution is also 
certain. It was in recognition of this 
fact that two rather than one new ex- 
ecutive was elected. 

The National Bureau feels that its new 
executive staff will definitely improve its 
position and satisfactorily equip it to 
take the initiative in attacking many 
issues which now await the attention of 
the organization. 


Home Office: BOSTON 
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Defaulters From The 
Claim Man’s Viewpoint 
LECTURE BY ARTHUR H. HAYUM 





Consolidated Indemnity Official Treats 
Specific Cases; Stresses Importance 
of Adequate Salvage 





Arthur H. Hayum, resident vice-presi- 
dent in charge of the metropolitan of- 
fice of the Consolidated Indemnity, made 
a good talk before the surety students 
of the Insurance Society of New York 
a short time ago in which he discussed 
the proper procedure for dealing with 
detaulters in fidelity bond losses. He 
pomied out that while this phase of the 
pusiuess 1S pernaps the most unpleasant, 
the mere tact of its unpleasantness 
should not lessen the student’s interest 
in ndelity underwriting or fidelity claims. 

by way of introduction Mr. Hayum 
said that the basic theory of this class 


‘ot underwriting is that the great pre- 


ponderance of men and women are hon- 
est. He added: “In tact, when you con- 
sider that the average premium charge 
for odelity protection is approximately 
$+ per $1,U0U of coverage, and when you 
further consider that of such $4 only 
about $2 remains in the hands of the 
surety tor payment of claims (after de- 
duction of commission and fixed charges) 
the odds must be around 5U0 to 1 that 
any particular employe is honest. It is, 
of course, unsafe for the fidelity under- 
writer to accept risks relying entirely 
upon this very pleasing theory that most 
men are honest. He must go further. 
Let us consider specific cases: 


Inside Office Positions Better Risks 


“You, as a fidelity underwriter, are 
asked to execute a bond for $10,000 in 
favor of William Smith as cashier and 
bookkeeper of the Jones Manufacturing 
Co. In the usual course of business you 
will first ask for two things, a statement 
from the employer as to the applicant’s 
duties and the employer’s method of 
doing business: a statement from the 
employe as to his past employment rec- 
ord, his personal reference, his financial 
worth, etc. It is quite obvious that if 
your investigation of this-employe’s past 
record develops previous dishonest acts 
that the risk will be undesirable. It is 
almost as obvious that if the employer 
has suffered a number of previous dis- 
honesty losses, chiefly due to his own 
careless method of checking his em- 
ployes, that the risk will be undesirable 
on that ground, 

“But in the ordinary case you will 
find that the employe’s previous record 
is good, and that the employer conducts 
his business as carefully as the aver- 
age. In short, you may at this point 
say to yourself, ‘Here is a man who has 
always been honest to be: bonded to an 
employer who takes the usual precau- 
tions to protect -his own money and 
property.’ If the applicant has up to 
that point lived within his means, is to 
receive a living wage and. will be sub- 
ject to reasonable supervision and check 
in his work, the risk should be accepted. 

“But let us consider another case with 
the same employe and the same em- 
ployer, but in this instance the employe 
instead of occupying an inside office po- 
sition is to be an outside commissioned 
salesman selling from door to door. With 
the same good record back of him he is 
not as good a risk,-from the point of 
view of the surety company as if he 
were being considered for the position 
first described. Why not? Because 
Surety companies have learned, to their 
loss, that an outside man not subject to 
close supervision by his superiors and 
associates has greater opportunity to 
steal and to cover his stealing for a 
longer period; that employed as he is 
on a commission basis, his earnings are 
Irregular and that therefore he finds it 
much more difficult than the salaried em- 
Ploye to regulate his expenditures to his 
earnines; that during a bad week-or a 


bad month, without what he considers 
to be an act of dishonesty, he is forced 
to borrow his employer’s money to meet 
expenses. 

“In short, my opinion on that question 
has always been that while I might be 
willing to execute a $25,000 bond for any 
particular man here as an inside cashier, 
treasurer or bookkeeper, I would be in- 
clined to refuse to execute a $5,000 bond 
for the same man in a position where 
the opportunity or spur to dishonesty 
was essentially greater.” 

When Bond Is Declined 

Commenting on the usual condition of 
fidelity bond forms of most companies 
that the surety is not liable for any loss 
sustained on account of acts committed 
by an employe after his employer has 


discovered him to be dishonest. Mr. 
Hayum said: 
“Sometimes this condition seems to 


be a harsh one and to work a hard- 
ship on the employer. I know of a case 
where a kindhearted employer discov- 
ered a cashier to be short in a small 
amount, approximately $100. When con- 
fronted the employe admitted the short- 
age and presented such a pitiful, convinc- 
ing story of his financial condition and 
such an eloquent plea for forgiveness 
that the employer forgave the small 
theft and continued the defaulter in his 
employment. The surety company which 
bonded this cashier was not notified. 

“About a year later the employer 
found that this cashier, subsequent to 
the discovery of the first shortage, had 
stolen over $25,000. Claim was presented 
to the surety company, but payment was 
declined. I think that declination was 
proper. Once a man has overcome his 
first natural inhibitions to commit a dis- 
honest act, he is no longer a fair fidelity 
risk. The most difficult thing for him to 
do is to steal the first dollar; once he 
has done that, further dishonest acts al- 
most always occur as a matter of course. 
It is for this reason that most fidelity 
underwriters decline to write a bond on 
a man with a previous record of dishon- 
esty regardless of the fact that he may 
have apparently reformed. I have seen 
case after case in which the reformation 
seemed so complete that it seemed good 
business to give the man _ another 
chance; but in a great majority of such 
cases a subsequent larger shortage 
followed.” 

As to how defaulters should be dealt 
with after they have stolen Mr. Hayum 
said that each particular case is so col- 
ored by its own surrounding circum- 
stances and conditions that it requires 
particular treatment. He said: “Some- 
times it is better to be merciful; usually, 
however, it is for the best interests of 
all concerned that the defaulter be pun- 
ished.” : 

Discussing the securing of substantial 
salvage, Mr. Hayum emphasized: “Any 
surety company which pays its fidelity 
claims and fails to make the proper ef- 
fort to secure salvage must eventually 
cease to write fidelity bonds. Success 
or failure in effecting substantial sal- 
vage usually means the difference be- 
tween making or losing money on this 
type of business. Further, and perhaps 
just as important, is the fact that a 
surety company with an efficient salvage 
department can afford to carry certain 
large fidelity schedule bonds at a profit 
where another surety company which 
was inefficient in that work would have 
to drop the risk or continue it at a loss.” 


HUDSON CAS. NEW AGENCIES 
The Hudson Casualty of Jersey City 
has made the following agency appoint- 
ments: Edmund M. McGranaghan, 
Olean, N. Y.; Charles Bewley Realty, 
Inc., Lockport, N. Y.; Eugene C. Bourne, 
East Falmouth, Mass.; Z. & R. Insur- 
ance Agency, Columbus, Ohio; John M. 
Quinan, Hazleton, Pa.; the Samuel 
Mittelman Co., Scranton, Pa.; Ralph 
Merford, Egg Harbor, N. J.; Joseph 
Potash, Newark; Lewis W. Cramer. 
May’s Landing, N. J.; Ralph F. Smith, 
Pittsburgh, Pa., and Donald G. High & 


Co., Cincinnati. 





New York State Statutory Policies. 
time which is largest line. 





Agency writing approximately one hundred thousand in. premiums per 
year desires general agency with live company handling all lines including 
Writing all forms -of bonds at present - 
Central New York location -and territory with 
privilege of writing policies and authority to write all bonds. 

Write Box 1134, 
THE EASTERN UNDERWRITER, 
110 Fulton Street, New York, N. Y. 








GETS C. F. MEDARIS CO. 





Standard S. & C. Names Toledo Firm as 
General Agents; W. R. Medaris 
Resident V.-P. of Company 
The Standard Surety & Casualty has 
named the C. F. Medaris Co. of Toledo 
as its general agents for casualty and 
surety lines. William R. Medaris, vice- 
president and general counsel of this 
agency, was recently appointed resident 
vice-president of the Standard Surety in 
charge of its business in Ohio, under- 

writing and claims. 

Mr. Medaris has had many years of 
experience in the business, having been 
general attorney of the National Surety 
at Chicago in 1916. In addition he was 
special counsel to the attorney general 
of Ohio and assistant United States at- 
torney at Chicago. This background has 
given him a wide knowledge of public 
affairs and fits him to serve the Stand- 
ard Surety both in the development of 
business and in ‘claim and_ inspection 
work. 

The Medaris Co. was organized in 1918 
to do a general mortgage loan and in- 
surance business. It is the representa- 
tive of the Union Central Life and Mid- 
land Mutual as financial correspondents, 
and in addition to being general agents 
of the Standard Surety, serves several 
other leading casualty and surety 
carriers. 





OFFERS HEALTH POLICY BILL 





Meyer Alterman Again Introduces Bill 
to Prevent Companies Cancelling Pol- 
icies in Force Three Years 

A bill introduced in the New York 
state assembly by Meyer Alterman, Dem- 
ocrat, New York City, failed of passage 
last year, but nevertheless has been in- 
troduced again this year by Mr. Alter- 
man. It relates to health and accident 
policies, by providing that a policy which 
has been in force for three years may 
not be cancelled by the company except 
for non-payment of premiums. However, 
the company may exact an additional 
premium, subject to rates to be approved 
by the superintendent of insurance, for 
carrying the insurance after the insured 
has reached the age limit set forth in 
the schedule filed with the superinten- 
dent of insurance showing the ages be- 
tween which the insurer will issue poli- 
cies to original applicant for insurance. 





MANY AFTER REWARD 


Four men were convicted in Buffalo 
last week of taking part in robbery of a 
fashionable dinner party in that city two 
months ago. Insurance loss on the jewels, 
which have not been recovered, is $268,- 
000. A committee is to be appointed to 
decide how a reward of $20,000 offered 
by the uncle of one of the women who 
was at the party shall be split. Police 
and informers claim a share of this 
money to such an extent that its donor 
admits he is unable to decide how much 
each should receive. 





NEW COMPANY DEFERRED 


The proposed casualty running mate 
of the Business Men’s Assurance is ex- 
pected to start this year with a capital 
of not less than $500,000. Formation has 
been deferred, however, until the public 
interest in stock investments has become 
more nearly normal. 





FORM PIONEER BONDING CO. 


A new company has been formed in 
New Orleans called the Pioneer Bond- 
ing Co. to write bonds for operators of 
jitneys. It has a capital stock of 
$110,000. 


D. A. POLSON GOES TO HARTFORD 





Fomerly Travelers Manager at Detroit; 
J. W. Callahan Succeeds 
Him There 

The Travelers has appointed David A. 
Polson, casualty manager in Detroit 
since October, 1928, to associate man- 
ager of the Hartford branch office. Mr. 
Polson has been succeeded at Detroit by 
John W. Callahan, who has been assis- 
tant manager in that office since May 3, 
1926. Mr. Polson became a special agent 
of the company at Manchester, N. H., 
July 26, 1920 after his graduation from 
the home office training school. Before 
he became manager at Detroit he had 
served the company as assistant manager 
at Albany, N. Y., and manager at Port- 
land, Me., and Wheeling, W. Va. 

Mr. Callahan was appointed a special 
agent of the company on May 2, 1922, 
after completing the home office training 
school course. Before his appointment 
as assistant manager at Detroit he had 
been a field assistant, casualty lines, in 
the company’s branch office at South 
Bend, Ind. 


FRENCH COMPULSORY BILL 





Automobile Policies To Be Canceled 
Only After 30 Days’ Notice to Au- 
thorities; Fines Provided 

A bill has been prepared in France 
providing compulsory automobile insur- 
ance covering the public liability for all 
accidents caused by the use of motor 
cars. The third party injured under the 
provisions of this bill becomes a direct 
and privileged creditor of the insurance 
company. 

Underwriters cannot hold against 
claimants voidance, forfeiture or cancel- 
ation incurred or accepted by the as- 
sured. Cancelation or suspension of any 
insurance by a carrier goes into effect 
only thirty days after the company has 
given notice to the authorities. 

Anyone using an uninsured automobile 
is liable to fine of 60 to 1000 francs. 





ALIMONY INSURANCE 

Insurance to guarantee the payment of 
alimony was presented in a Chicago di- 
vorce court when Frank E. Mueller, a 
construction engineer, showed a policy for 
$30,000 to assure payment of $500 to Mrs. 
Mueller every month for the next five 
years. Judge Sabath, veteran divorce 
jurist, said, “This new insurance not only 
helps husband and wife, but it simplifies 
the problems of the court. These people 
will not return here for at least five 
vears and the court is relieved of the 
job of forcing the husband to pay 
alimony.” 


SPAIN’S LOTTERY INSURANCE 

An odd combination of insurance, 
gambling and advertising scheme is the 
so-called “lottery insurance” which was 
introduced in Spain some time ago. 

Players in the lottery receive for 
payment of an “insurance premium” of 
15% of the price of their lottery tickets, 
(if they are out of luck in the lottery,) 
a coupon in the amount of their stake 
with which they can buy merchandise 
in certain stores. The stores get the 
15%, and save in advertising expenses 





OKLAHOMA CITY APPOINTMENT 

Pearce-Porter-Martin of Tulsa, Okla- 
homa, general agents of the Southern 
Surety, has established a branch office 
in Oklahoma City to handle western 
Oklahoma for the company. The firm 
will also do local business in Oklahoma 
City under the direction of H. L. Far- 
ish, formerly in the bond department 
of the Tulsa office. 
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Amendments Suggested 
In Ky. Compensation Act 


COMMISSION MAKES ' REPORT 





Recommend Increase in Hospitalization 
Fees; Raise in Officials’ Salaries; 
Administrative Changes 





A comprehensive report showing what 
amendments and improvements can be 
made in the Kentucky workmen’s com- 
pensation statutes without unduly in- 
creasing the cost to the emoloyer has 
been made by the state legislative com- 
mission created in 1928. The commis- 
sion is now preparing a bill containing 
the recommendations which will be sub- 
mitted to the legislature. 

One of the subjects studied by this 
commission was the question of state in- 
surance as compared with the system 
under the Kentucky law of competitive 
insurance. For the information of the 
general assembly, the commission says 
that under the present provisions of the 
Kentucky law, the employer has the 
privilege of buying workmen’s compen- 
sation insurance in a competitive field 
with either a stock company or with 
participating companies, and if he does 
not desire to get his protection from 
either he may, by a proper showing, be 
granted permission by the board to 
carry his own risk by giving adequate 
security that his claims will be paid. 

State Insurance Unconstitutional 

The commission is of the opinion, from 
its own investigation, that under the 
Kentucky system, claims of injured men 
are paid more promptly and more ex- 
peditiously than under a state insurance 
fund. There seems to be no great de- 
mand for the state to go into the insur- 
ance business, by either the employers or 
a large majority of the employes, and 
the commission recommends that the 
provisions of the Kentucky act relative 
to insurance remain as they are now. 

In addition to the above, the commis- 
sion is of the opinion that state insur- 
ance is prohibited by the state consti- 
tution and therefore it would be useless 
to make any recommendations aiong the 
lines of state insurance. 

Quite a number of changes are sug- 
gested for the administration of the act. 
The board is to remain as originally 
created, but the seniority chairman is to 
be abolished. The chairman is to be 
allowed $500 additional salary and be re- 
quired to keep his office at the state 
capitol. The commission further recom- 
mends that members be required to de- 
vote their entire time to the duties of 
the office. Salary of the secretary 1s to 
be increased from $2,500 to $3,500. The 
actuary is to act as referee when not 
busy on actuarial work. The board is 
to have two referees instead of five, as 
at present. 

Provision is made to allow the board 
to have not more than two branch of- 
fices in the state, there being none at 
present. 

Medical Benefits 

One of the most serious problems that 
confronted the commission was the ques- 
tion of increasing the medical benefits to 
injured employes. At the present time, 
the law provides that the emplover shall 
be responsible to the extent of $200. The 
investigation revealed, however, that 
there has been no lack of medical treat- 
ment to injured employes, and that in 
many instances the employers of the 
state and their insurance companies 
have paid in excess of $200, but it was 
found on investigation that in individ- 
ual cases, because of the long confine- 
ment in the hospitals, many of the hos- 
pitals in Kentucky were collecting inade- 
quate fees for their services. 

The commission has come to the con- 
clusion that this situation, which will be 
a relief not only to the hospitals but 
to the injured man and guarantee him 
absolute protection during his confine- 
ment, that the hosnitalization fees to the 
extent of an additional $200 over and 
above the limit now allowed by law, 
will adequately take care of ,the more 


serious cases, and at the same time the 
recommendation would not bring about 
a very great increase in the insurance 
rate which the employers would have to 
pay. Therefore, the commission recom- 
mends that on the order of the com- 
pensation board, hospitalization fees may 
be increased in certain cases an addi- 
tional $200. 

It is recommended also by the com- 
mission that section 12 be amended to 
provide burial expenses, not to exceed 
the sum of $150. 

It is recommended that section 18 be 
amended by inserting in lieu of the 
words and figures $12 per week, the 
words and figures $15 per week, this 
being an increase in benefits of 25% over 
the present rate. 

Many other minor changes are rec- 
ommended. 

William A. Duffy was chairman of the 
commission, and Ferdinand A. Gnau 
secretary. 





COUGH BRINGS’ INJURY 





Compensation Awarded To Ohio Work- 
man in Chemical Plant By 
Supreme Court 

An injury caused by a coughing spell 
due to sulphuric fumes in a chemical 
plant is compensable in Ohio the state 
supreme court there has ruled. 

Evidence was given at the trial that 
workmen at the factory were coughing 
all the time, but the court stated, “the 
evidence tends to show that this particu- 
lar coughing spell upon this particular 
day caused the specific injury. The jury 
so found. It was not a continuous con- 
dition, but a particular condition which 
induced the hernia. This court has held 
that an accident is a happening which 
occurs by chance, unexpectedly, not in 
the usual course of events.” 

There was evidence showing that the 
claimant had had a rupture some sixteen 
years prior to the injury stated in the 
claim the opinion sets out, but the court 
distinguished the case at bar from those 
involving previous weakness and _ held 
that such an accident resulting in injury 
or death did not constitute an occupa- 
tional disease. 

The case was that of the Industrial 
Commission of Ohio v. John Polcen. 





ZURICH DIVIDENDS 





Swiss Accident Company to Distribute 
840,000 Francs to Continental 
Policyholders 
The Zurich General Accident & Lia- 
bility of Switzerland will make a distri- 
bution to insureds of 840,000 Swiss 
francs, the board of directors has an- 

nounced. 

On personal accident burglary 
written before the end of 1918 and on 
which no loss has been claimed from 
1919 to 1928, an annual premium of the 
period 1926-1928 is to be paid to the 
assured, unless the last annual premium 
was higher, in which case the latter sum 
is paid the assured. : 

On liability in Germany, Belgium, Lux- 
emburg, Holland and Scandinavia with 
a minimum premium of 300 francs for 
the years 1926 to 1928, if after deduction 
of losses and 30% management expenses 
there is a profit, 8% of the premium of 
these years is to be paid, not exceeding 
half of such profit. : 

On automobile coverages there will be 
no such rebate unless there was no loss 


and 


from 1926 to 1928. These rebates apply 


only to European policyholders. 





FLORIDA SURETY REQUIREMENT 


United States bonds and state bonds 
are the only types of securities that may 
be deposited with the state treasurer in 
order to qualify to do a general surety 
business in Florida, according to Attor- 
ney General Fred W. Davis, in response 
to an inquiry relative to the method of 
qualifying for this business. 


Pittsburgh Plant Has 
No-Accident Year 


ENGAGED IN HAZARDOUS LINE 





Standard Accident Safety Engineer and 
Plant Superinendent Put Safety 
Drive on Competitive Basis 





The story of how a small plant in 
Pittsburgh engaged in the hazardous 
business of making mirrors and installing 
plate glass passed through 1929 with a 
perfect accident record, as told in “The 
Standard Cog,” house organ of the 
Standard Accident, will be interesting to 
casualty company men who appreciate 
the effectiveness of consistent accident 
prevention work in the establishments of 
their assured. 


The conclusion to be drawn from this 
perfect accident record, “The Standard 
Cog” observes, is that small plants can 
enjoy a year of no accidents if the prop- 
er precautions and safety measures are 
applied. In addition, a clever bit of psy- 
chology was introduced into the cam- 
paign which raised the pride and morale 
of the employes. The name of the plant 
is the Conroy-Prugh Glass Co. 

The manner in which C. P. Wuerten- 
berger, plant superintendent, assisted by 
E. S. Breidinger, safety engineer of the 
Standard Accident, put the safety drive 
on an inter-department competitive basis 
is described as follows in “The Standard 
Cog”: 

1. Regular safety meetings held dur- 
ing noon hour on first Thursday of 
the month. 

2. New employes introduced to mem- 
bers of the Safety Committee and 
shown first aid room before start- 
ing to work. 

3. At each monthly meeting of the 
committee the new employes are 
especially urged to attend. This, 
of course, helps to familiarize them 
with the duties of the Safety Com- 
mittee. 

4. An auditorium is sometimes used 

for special meetings to which em- 
ployes are invited to bring their 
families and friends. 
Department records are kept so 
that all doctor bills can be charged 
against the standing of a particu- 
lar department wherein the acci- 
dent occurred. This, of course, af- 
fects the standing of the depart- 
ment in the monthly and yearly re- 
port. 

6. The departments having no doctor 
bills during the entire year are giv- 
en a banner to be displayed in their 
department during the following 
year. 

7. Each month the departmental bul- 
letin boards are given a rating 
which is announced at monthly 
meetings. A record also of all first 
aid room expenses is announced. 

8. Each new employe, at time of en- 
trance, is given a card of welcome 
from the Safety Committee. This 
card contains an appropriate mes- 
sage. The Safety Committee con- 
sists of a foreman, a forelady and 
one or two from the ranks, ac- 
cording to the size of the depart- 
ment. 

9. A cordial greeting is given all state 
and insurance inspectors. They are 
welcome because if there is a dan- 
gerous condition existing in their 
plant which they haven’t found, 
they are usually in a better position 
to find it. 

The tesult of these efforts is startling 
when figured in ratio to man-hours 
worked; exceedingly profitable and hu- 
manitarian when thought of in terms of 
savings in financial and physical pain 
and suffering—both to plant and em- 
ploye. The Conroy-Prugh company has 
completed 355,200 working hours with- 
out one hour off in time through ac- 
cidents. 


ur 


Central Surety Makes _ 

Staff Promotions 
L. M. GOODWIN VICE-PRESIDENT 
C. R. Lawton Responsible for Impor. 


tant Home Office Territory; Other 
Changes Made 








Several changes have been made jp 
the home office personnel of the Central 
Surety & Insurance Corp. of Kansas City 
as a part of and preparatory to the in. 
tensive production campaign which Dep. 
nis Hudson, president of the company 
has planned for this year. 

Lawrence M. Goodwin, formerly sec. 
retary of the Central Surety and mana. 
ger of its city department, is now agency 
vice-president in charge of the impor. 
tant central territory adjacent to the 
home office, including Missouri (with the 
exception of St. Louis), Kansas, Okla. 
homa, Colorado and Nebraska. 

R. P. Nall, now superintendent of 
agents, was formerly assistant vice-presj- 
dent. C. R. Lawton has been selected 
to be manager of the city department 
and while he will assist Vice-President 
Goodwin in the supervision of the ter- 
ritory assigned to him, he will be more 
specifically responsible for production in 
the home office territory with its more 
than 100 producers. At the same time 
Leslie Steward, formerly assistant to Mr. 
Lawton, has been advanced to the post 
of superintendent of safety and inspec- 
tion. 

H. H. Strayer, who has been promot- 
ing production in the accident branch, 
becomes head of that department with 
the title of superintendent. And C. A. 
Hubbard, supervisor in the Eastern ter- 
ritory, continues his duties in this field 
as assistant superintendent of agents. 
Mr. Hubbard’s headquarters will con- 
tinue to be in Washington, D. C. 

Finally, Ray Phillips, recently appoint- 
ed special agent of the company, will 
assist Vice-President Goodwin in the 
central territory. 





FLYING ACCIDENTS DECREASE 


1929 Records of British Air Force Show 
Decrease Over 1928; Parachutes 
a Factor 

British flying accidents show a 40% 
decrease in number in 1929 compared 
with 1928,-according to the recent rec- 
ords of the British Air Force. This im- 
provement has occurred in spite of the 
fact that the amount of flying has been 
much greater. 

The 1929 figures which show thirty-one 
crashes and forty-two deaths include the 
long-distance flight disaster at Tunis. 
The 1928 figures showed fifty crashes 
and seventy-six deaths. Of the remedies 
probably the most important is the use 
of parachutes, as nineteen lives were 
saved last year by this means. “Wing 
flutter,” which has caused many fatal 
accidents in the past, has now been over- 
come almost entirely. 








THREE GENERATIONS INSURED 





Automobile Policy Written on Bluffton, 
Ohio, Men by A. D. Gratz of 
Union Indemnity 

Policies covering three generations of 
Ohioans simultaneously were recently 1s 
sued by the Union Indemnity. 

A. D. Gratz, agent for the company at 
Bluffton, Ohio, inserted an advertise- 
ment in the Bluffton “News” attesting 
this fact. The policies are for automo 
bile insurance and cover C. P. Danner 
of Bluffton, F. J. Danner, his son, an 
Francis E. Danner, grandson. 





PIONEER CASUALTY REINSURED 

The Occidental Life has reinsured the 
business of the Pioneer Casualty of Los 
Angeles, an assessment accident af 
health company. The Pioneer, which has 
been operating five years, was acquire 
by the Occidental Life interests abou! 
two years ago, but has been running as? 
separate unit. 
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OF THE WORLD’S PIONEER IN LIABILITY INSURANCE 
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FIFTY YEARS AGO 
Nor only were there no automobiles, no radios, no movies . . . there was 
no liability insurance, fifty years ago. That the need for such insurance 
was there, was evident. The passage of the famous Employers’ Liability 
Ad, by the British Parliament, brought to the attention of thinking men the 
need for employers’ liability insurance. Shortly after this aét was passed, The 
Employers’ Liability Assurance Corporation, Ltd., was founded. By the 
founders of The Employers’ Liability Assurance Corporation, Ltd., was 
laid the cornerstone for the massive structure of liability insurance, which 


today involves millions of dollars, and to which thousands of men devote 
their thought and energy. 


TODAY 


Topay, The Employers’ Liability Assurance Corporation, Ltd., together 
with its subsidiary companies, the American Employers’ Insurance Com- 
pany and The Employers’ Fire Insurance Company, writes, in the United 
States, practically every kind of insurance except life, including fidelity 
and surety bonds. Today’s records show that during the past fifty years 
The Employers’ Liability has paid out millions of dollars to satisfy claims 
of or against its assureds. Its hundreds of thousands of policyholders, its 
thousands of agents, have come to know the meaning of ‘‘The Service 
that Satisfies.’” We take a pardonable pride in our fifty-year record of serv- 
ice to the general public and to the American Agency System. Although 
we take off our hats to the past, we take off our coats to the future. 


THE EMPLOYERS’ GROUP 


Practically every kind of Insurance except Life Insurance, including Fidelity and Surety Bonds 


110 MILK STREET BOSTON, MASS. 


AMERICAN EMPLOYERS’ 
INSURANCE COMPANY 


THE EMPLOYERS’ 
FIRE INSURANCE COMPANY 





THE EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, LTD. 
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January -31, 1939 


A LUCKY 13 


_ FOR INDEPENDENCE AGENTS 




















is 
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Because of recent financial disturbances, 
thousands of self-insurors will question the 


wisdom of carrying their own risks this year, 


and will be in the market NOW for many 





forms of insurance. 


For the same reason, many more thou- 


sands who have been carrying partial insur- 

ance will NOW increase their coverages. 
Again, for the same reason, still more 

thousands who have been “taking a chance” 


with no insurance at all, will NOW buy 


adequate protection. 











Therefore, we say that 1930 totals “A | 
Lucky 13” for Independence Agents be- 





cause they are so perfectly equipped to 
meet all of the insurance needs of these 
thousands of prospects with ' Independence 
Complete Protection.” 











‘THe INDEPENDENCE ComPANIES 


CHARLES H. HOLLAND, President 
HOME OFFICES, INDEPENDENCE BUILDING, PHILADELPHIA 





NEW YORK CITY OFFICES 
INDEPENDENCE INDEMNITY COMPANY INDEPENDENCE FIRE INSURANCE COMPANY 
136 William Street 92 William Street 





Casualty Insurance Surety Bonds’ Fire Insurance Aviation Coverages 


=<) These Companies Maintain Human Relations with their Agents, Brokers and Policyholders Cc 





Corroon & Reynolds, Inc., Manager 


























